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Thousands View Demonstration House Daily 
at Portland, Ore., Exposition 


PORTLAND, ORE., June 3.—The chief attraction 
at the National Housing Show, held here May 25 
to June 2, inclusive, was the Model House, planned 
and equipped with view to meeting every modern 
demand. The exhibits, arranged in the Municipal 
Auditorium and on adjoining streets, were in- 
spected by large crowds daily, and all visitors were 


Refrigeration, heating, furnishing, decorating and 
all other branches of home equipment were fully 
represented. The exhibits have already resulted 
in a large number of orders for equipment of ail 
kinds, and many young persons, as well as those 
who are older, are planning for the day, in the 
not distant future, when they will own and occupy 





Exterior view of Model House on display 


deeply impressed by the array of modern building 
accessories and home conveniences exhibited by 
leading firms in the various branches, and by the 
utilities companies. Although an admission fee of 
twenty-five cents was charged, the attendance ran 
into the thousands every day during the week. At- 
tractive entertainment features were presented, 
but it was the public interest in progressive hous- 
ing and home building ideas that drew the crowds. 


at National Housing Show, Portland, Ore. 


homes similar to the Modern House exhibited at 
the Show. It should stimulate home building. 
The Portland National Housing Show has been 
proclaimed by persons familiar with similar ex- 
hibits elsewhere throughout the country to be un- 
excelled by any. It filled the entire floor space of 
the Municipal Auditorium, which covers a ground 
area of 200x200 feet, and, in addition, occupied 
space on three adjoining streets. 
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Idaho White Pine, White Spruce, Ponderosa acameal 

Pine, Douglas Fir, Western Hemlock, Red _ 

Cedar Siding and Shingles get the facts 

about Winton's broad gauged service for re- . 

tail lumber dealers, millwork manufacturers 

and industrial companies. 
Winton provides you with a type of service designed 

to relieve you of all buying worries. You can order your He 

needs, large or small, from Winton and go about your other business. 

Winton will do the rest. Let us prove it. \ ae 












WHITE PINE MILLS: Winton Lumber Company, Gibbs, Idaho: PONDEROSA PINE MILLS: Ewauna Box Company, Klamath Falls, | 
SPRUCE MILLS: The Pas Lumber Co., Ltd., The Pas, Manitoba. Oregon — Somers Lumber Company, Somers, Montana. | 
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A THOUSAND TIMES ° 
A 

NO! & 

THE QUESTION has been bobbing i ; 


up in a good many spots. Retail lumber deal- — 
ers here and there have asked our represen- 
tatives an important question. “Is there any ¢ 
tendency to change the policy of selling [| 
through retail lumber dealers?” 

The answer of the Insulite Company is an | 
emphatic “ NO!” 


For twenty-one years Insulite products 
have been sold through retail lumber dealers 
. ata profit. Certainly that period of time 








LOGS -- GOOD LOGS -- 
LONG LEAF LOGS 


Each of our two big, modern mills has a huge log |e 
pond, always filled with an ever-ready supply of choice 
raw material. These tree-length logs are graded and 
cut-to-length at the mills, enabling us to give unusu- 
ally quick service on special sawing bills. Whatever 
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you need in Long Leaf, from the smallest mouldings up has given us an opportunity to test our policy. T 

to the largest timbers—air or kiln dried stock—stan- There will be no change. Instead, through . 
eptody apd ergo ye Se wpe y er advertising, sales promotion and sales co-oper- 

: ation we will continue to stress the fact that > : 

Insulite products are sold to the consuming § in 

THE CROWELL & SPENCER LUMBER CO., Ltd. public only through retail lumber dealers. § Or 

Same AND The interests of the lumber dealers and the rs 

2 nme MERIDIAN LUMBER COMPANY, Ltd. Insulite Company are identical. 3 

a General Sales Office: LONG LEAF, LA. T id E | N SU LIT E CO M PA NY si 

{ 


Builders Exchange Building 
MINNEAPOLIS, MINNESOTA 


-- 
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Housing: “The New Industry” 


EWS REPORTS do not indicate 
N that any representative of the 

lumber industry was present at, or 
had been invited to attend, the Industrial 
Research Conference of Purdue Univer- 
sity, held June 1, at which more than a 
hundred leading industrialists heard a 
leading speaker declare that “modern 
housing is the ‘new industry’ needed to 
take up the employment slack and lead 
the way out of the depression.” This 
speaker was Owen D. Young, chairman 
of the board of the General Electric Co., 
which organization has been active re- 
cently in a laudable effort to develop plans 
for the typical American home. Recall- 
ing the tremendous advances that have 
been made through research and the 
efforts of industrial concerns in making 
the homes of the country more comfort- 
able and more livable, and reducing 
household drudgery to a minimum, Mr. 
Young said: 


“Now that housing is a new art, as 
new and different from the old as the 
motor car from the carriage, I hope that 
the young and productive brains of 
America may now devote themselves to 
the home, and by its ratio of improve- 
ment bring it in step with the vast ad- 
vances we have made in other fields.” 


Stating that “from each of these 
depths in the economic curve we have 
lifted ourselves, not to the old average, 
but to new heights by the new things that 
we have pulled out of the great un- 
known,” and speaking of them as new 
industries, the speaker said: “We need 
one now and we need it particularly in 
the field of durable goods, as distin- 
guished from those of current consump- 
tion,’ and continuing along this line, 
said: 

“It is in this field where large quanti- 
ties of materials will be consumed, and 
so reach back to the forests and the 
mines. It is in this field where trans- 
portation will be stimulated, and so the 
arteries of our circulatory system be re- 
established. It is in this field that we 
need the most and the best research in 
a new finance which will make mortgages 
the convenient tool of the home-owner 
and the safe medium of the investor, 
instead of, as now, the executioner’s axe 
of the home-owner and the destroyer of 
the savings of him who lends.” 


The speaker expressed the hope that 
“while the engineering staff at Purdue is 
leading the way in the discovery of new 
materials and methods in the science of 
better living, the great schools of finance 
and economics will currently undertake 
the job of research in the field of finance 
which will make it, as it ought to be, the 
servant of the industry which you de- 
velop.” 

Declaring that the cost of houses now 
is too high for the buying power of the 
great masses of the people, that the cost 


of housing relative to other costs must 
be brought down,” and that “this can be 
done only by research on the one side 
and increased efficiency on the other,” 
Mr. Young said: 

“Others, thinking in terms of the so- 
called prefabricated house, are apprehen- 
sive that it will diminish and not increase 
employment in the building trades. I 
hold no brief for the prefabricated house 
unless it be the only way of accomplishing 
the results which we so sorely need.” 

The speaker referred to Department of 
Commerce statistics to show that before 
the depression houses were being built 
that were beyond the reach of two-thirds 
of the country’s families, and that the 
building industry was depending on the 
richest one-third of its possible market, 
and said: 


“Tt is estimated that we have a deficit 
in our housing, due to depression alone, 
of 1,850,000 homes. If we can cut the 
cost of houses in two, the new buying 
power would run into millions each year. 
It is a striking and on the whole very 
satisfying thing that the price range in 
motor cars is being compressed into rela- 
tively narrow limits. I should not be 
sorry to see that same result with homes.” 

In his address Mr. Young recited facts 
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that are generally well known. What th. 
country needs is to have plans developed 
by which prospective home owners ma 
be assured that they can get a good house 
cheap, or a cheap house good. The lum. 
ber industry should not sit back and wait 
for some more enterprising industry oy 
organization to develop the way for meet. 
ing that need. It should vigorously anq 
intelligently pursue this activity, anq 
where possible to do so it should co-oper. 
ate with organizations, even in other 
fields, that are endeavoring to develop a 
satisfactory, low-cost home, for which 
there is such a tremendous market. 

The meeting of industrialists at La. 
fayette, Ind., marked the opening of 
Purdue University’s social and scientific 
experiment in a model housing com. 
munity for the nation on a tract of 143 
acres donated for the purpose by David 
E. Ross, chairman of the University’s 
board of trustees. Discussing this proj- 
ect, Mr. Ross said: 


“Each of the ten model homes to be 
built will demonstrate a definite contribu. 
tion to superior housing in plans, mate. 
rials, construction and equipment. Not 
only will the materials that go into a 
home be tried, tested and improved, but 
a plan calling for an ideal form of com- 
munity life will be tried.” 


This promises to be a worthwhile ex- 
periment that will be of tremendous 
interest and importance. 


Readjustments Are Needed 


HILE THERE has been general 
W elation over the elimination of 
NRA through the sweeping deci- 
sion of the Supreme Court, at the same 
time, now that the first flush of victory is 
over and sober thought is prevailing, 
there are developing many expressions of 
regret that the helpful features of NRA 
and the Codes can not be maintained. Out 
of all the discussion is emerging the con- 
viction that trade associations can be 
made more valuable and helpful than 
ever before and that through them in- 
dustries may work out codes of compe- 
tition on a voluntary basis. A most inter- 
esting and helpful suggestion comes from 
a writer in one of the leading daily papers 
of the country, who offers the thought 
that “trade and industry carry along 
their own recovery measures,” and indi- 
cates one way in which a large measure 
of success could be attained. His sugges- 
tion is this: 

“Product, value and working standards 
would be drawn up for an industry by 
representatives of all interests and the 
public educated through intensive adver- 
tising to choose such goods in preference 
to those which were sub-standard and 
meant lower wages and reduced divi- 
dends.” 

Long before the conception of NRA, 
some such procedure had been suggested 
for the lumber industry, but it was not 
followed to a conclusion. The idea was 


to adopt standards of quality and manu- 
facture among a group that would include 
all who were willing to and could con- 
form to these standards and adequately 
finance an organization, such as the Na- 


tional Lumber Manufacturers’ Associa. © 
tion, which would conduct a vigorous | 


campaign of advertising and education 
that would convince distributors of the 
desirability of handling, and the public 
of buying and using, those products that 
complied in every respect with these 
standards and would thus assure satisfac- 
tory service in use. 

Such a program, based on a fair wage, 
reasonable hours of labor, observance of 
the proper relationship between supply 
and demand, vigorous promotion, indi- 
vidually and collectively, to extend the 
markets, and a guaranteed standard of 
quality, could not fail, if adequately 
financed and enthusiastically supported, 
to do all that any code could do, and 
more, and being operated on the basis of 
voluntary co-operation it would need no 
army of snoopers to assure compliance— 
and it certainly would place the industry 
on a high standard of service to the pub- 
lic and satisfaction to itself. 

The trade association is going to be 
needed, but only if maintained on a sound 
basis of real service—a service not alone 
to the industry it represents but, more 


important still, a service to the buyers | 


and users of that industry’s products. 
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Little Visits With 


Kansas Dealers 


CorFEYVILLE, KANn., June 3.—In the two preceding issues of 
the AMERICAN LUMBERMAN a Staff representative has recorded 
some of his impressions gathered on a recent trip through por- 
tions of Texas, Oklahoma and Kansas. The installment imme- 
diately preceding this one covered several Oklahoma yards. 


Continuing northward into the Sunflower State, a stop was 
made at Coffeyville, a city of about 16,000 population, with 
several live-wire lumber and building material merchants, in- 
cluding James L. McCoy, of the Coffeyville Lumber Co. In 
keeping with the popular movement, the local building material 
dealers and building mechanics recently cooperated in staging a 
“before and after” modernizing demonstration. An accompany- 
ing picture shows this demonstration, on the public square. The 
house is a two-room structure, one room being modernized while 
the other was left untouched, for contrast. One end, one side 
and one gable also were modernized and painted, the others be- 
ing left “as was.” Thus was presented a very effective demon- 
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oA 
Kitchen-cabinet display of T. J. Gilstrap Lumber Co. 


stration of the possibilities of modernizing. In the picture 
James L. McCoy is seen standing at the right, and his son, 
Clarence L. McCoy is at the left. 


At Coffeyville also are headquarters of T. J. Gilstrap, head 
of the company bearing his name, which operates a number of 
retail yards in southeastern Kansas. At Coffeyville complete 
lines of lumber, millwork, and building materials and builders’ 
hardware, are carried. An accompanying photograph shows a 
result of an idea which came to Mr. Gilstrap, which he thought 
would net him some profit and at the same time furnish work 
for carpenters. The idea referred to is that of a sink with cabi- 
nets built around it. At the time the AMERICAN LUMBERMAN 
representative called sixty of these combinations had already 
been sold and the company had orders for six more to be de- 
livered as soon as they could be made. Mr. Gilstrap has em- 
ployed a very clever sales idea in the merchandising of these 
cabinets ; in that the sample cabinet shown is left unfinished, in 
the natural wood. Mr. Gilstrap’s theory is that “If we finished 
the cabinet, and a woman customer did not like the color scheme, 
she would be off the whole thing ; but by leaving it in the natural 
she immediately thinks how pretty it would look in her. own 
kitchen painted such and such a color of her own choosing, and 
1s at once interested.” 


Stopping in at the yard of the Baker Lumber Co., Coffeyville, 


AMERICAN LUMBERMAN =! 


inated 


Modernizing demonstration: (Right) J. L. McCoy; (left) C. L. 
McCoy , 


the reporter found J. A. Baker out among some cottonwood logs 
in his yard at the mill and snapped the photograph which is re- 
produced below. It happened that Mr. Baker was holding 
his copy of the AMERICAN LUMBERMAN which had just been 
delivered when the reporter drove up. He operates a small cir- 
cular sawmill, most of the output of which is sold to nearby in- 
dustrial plants. 


“No Man Sees His Shadow Who 
Faces the Sun” 


An eastern retailer of the “live-wire” variety, whose name 
we are not going to print, because he has not authorized us 
to do so, has made an important discovery. Another reason 
for not revealing his identity is that when an important truth 
is uttered it matters not so much who said it as that it was 
said—and passed along to those who may benefit thereby. The 
dealer referred to writes: 





“We have found what is wrong! In 1932 we thought it 
was the Republicans. In 1934 we thought it was the Demo- 
crats. Now we have discovered that it is us!” 


And that is some discovery. Because if the root of the 
trouble is in ourselves, then, by the same token, the remedy 
is there, too. The dealer referred to proceeds to explain his 
discovery, thus: 


“Too much of our thinking—probably 90 percent of it— 
has been about last year. So we haven’t had time to plan 
the present or future. How foolish we have been, thinking 
about something we can’t change! Now we are going to stop 
thinking that just because we couldn’t do certain things last 
year we can't this year, and try to go forward. ‘No man sees 
his shadow who faces the sun.’”’ 





J. A. Baker standing among logs at his mill 










As we entered the office and 
sales rooms of the Daniel Lum- 
ber Co., at La Grange, Ga., we 
met a strapping colored man 


coming out with a keg of nails 
on his shoulder; a pleasant sign 
of the times and of the burgeon- 
ing of building. Also it was a 
sign of the comprehensive stock 
of building materials carried in 


this busy plant. In the front 
windows there were rolls of 
chicken mesh and trellis wire. 


On the shelves were cans of Wall- 
hide and Moores’ assorted paints. 
Displayed about the sales rooms 
were roofing, building hardware, 
building aids and so on. This 
concern, like all the lumbermen 
in La Grange, does contracting; 
and R. J. Daniel told us he had 
recently completed a municipal 
swimming pool that had been 
made possible by Federal money. 
Our alphabet has gotten 
scrambled for the moment. 
Would it be CWA that provides 
swimming pools? Some aquatic 
commission, with a drawing ac 
count on the U. S. treasury, had 
provided the money; and Mr. 
Daniel had furnished the ma- 
terials and the contracting part 
of the business. 


A BIG SOUTHERN 
BUILDING PROJECT 


Mr. Daniel mentioned a large 
public building project in At- 
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filled with 


charm—also alligators 


river 


A sleepy southern 


romantic 





lanta. We've been hearing about 


this all through the South; all 
sorts of stories, ranging from 
private building with Title II 


loans to a big dormitory project 
for Georgia Tech. As nearly as 
we can tell, after comparing 
stories, this is one of those proj- 
ects usually known as slum clear- 
ance; the tearing out of compact 
areas of outworn and out-moded 
buildings and the replacing of 
them with new houses and apart- 
ments. It seems that this project 
lies close to the campus of 
Georgia Tech. Part of the idea 
is that students and teachers of 
this famous school will rent 
rooms or small apartments in 
one or two of the buildings; and 
the designs have been made with 
this in mind. But as we under- 
stand it, the program has no 
official connection with the en- 
gineering school. 

Several men have told us this 
is the biggest building project 
of its kind in the South. One of 
our informants expressed the 
opinion that the plans were not 
as well fitted to purposes, needs 
and climate as they might be; 
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that the quarters were too 
cramped to suit southern ideas; 
and that, in trying to get hous- 
ing quarters for the maximum 
number of people, the walls were 
not any too far apart nor the 
ceilings too high. But the mat- 
ter of proper size is much a mat- 
ter of individual opinion. The 
southern tradition runs to spa- 
ciousness. The older houses, 
trying to guard against summer 
heat in the days when insulation 
and its uses were not known, ran 
to high ceilings; seventeen feet 
from floor to ceiling being con- 
sidered about right for a man 
measuring two yards from heel 
to crown. But, in these modern 
days, that’s allowing quite a lot 
of head room. 


BUSINESS REPORTED 
“MIGHTY GOOD" 

The FHA, so Mr. Daniel said, 
was helping promote a local 
campaign for new construction. 
It has managed some loans under 
Title I, but, at the time of our 
call, had not weighed in with any 
under Title II. None the less, 
the 1935 business, as compared 
with recent years, was said to 
be mighty good. 

We did not get to see J. R. 
Newman, of the Newman Con- 
struction Co. Tom Hutchinson, 
of this company, remarked that 
some State laws had stood in the 
way of making full use of Fed- 
eral loans; but the obstacles 
were being or soon would be re- 
moved. Mr. Hutchinson was 
hoping so. His company had 
tabulated some figures, and was 
convinced that local construction 
amounting to some fifty or sixty 
thousand dollars would get into 
action as soon as loans moved 
freely. That amount of business, 
hovering in the air without ade- 
quate landing facilities, would 
make anybody wistful. While 
Mr. Hutchinson agreed with Mr. 
Daniel that trade was moving 
over to the sunny side, he added 
that the bogie of industrial 
strikes was troubling local busi- 
ness. Of eight textile mills, in 
or near La Grange, six were 
threatened with or involved in 
strikes. These textile troubles 
are making much of the South, 
where we have been traveling, 
more than a little jittery; and 
with good reason. Another 
matter that was causing some 
comment and uneasiness, though 
this does not apply especially 
to the La Grange area, was 


complaints by share 


croppers. 
The department did not try 
to discover the true inward. 


ness of this difference of opin. 
ion. We doubt if a northerner 
who had no background knowl. 
edge about it could arrive at 
sound conclusion. Some maga- 
zine writers had told lurid stories 
early in the spring; stories 
of poverty and exploitation. The 
answer made by the southerners 
included several points. Some of 
the instances cited, so they 
claimed, were of practically un- 
employable people; people so un- 
able to care for themselves that 
they’d be at the poverty line in 
any event. Every county in the 
country knows of such cases. The 
second point was that land own- 
ers were suffering even more 
stringencies than the share crop- 
pers; that they were doing all 
they could; and that the difficul- 
ties lay in the general state of 
the industry and not in any ex- 
ploitative desires of the owners. 
This stringency should be cor- 
rected, at least temporarily, by 
the efforts of the Federal Govern- 
ment. Cotton has been a sick in- 
dustry for several years, and for 
reasons not within the control of 
individual land owners. Our own 
general impression is that cotton 
has felt considerable benefits; 
but its troubles are of a sort that 
can’t be corrected out of hand. 


THE GEORGIA PEACH 
MAKES A SPIRITED RETURN 


While touching upon indus- 
tries other than our own in 
which Georgia is interested, we 
might mention one which in- 
volves the famous Georgia peach 
crop and the repeal of prohibi- 
tion laws. It seems that a big 
wine company has learned how 
to make wine of Georgia peaches. 
Peach brandy, according to ac 
counts, was a popular and potent 
reinforcement of our early pic 
neer ancestors. But, again rely- 
ing upon the records, this stimu 
lant was more vigorous than 
potable; the sort of thing that 
would send a jack rabbit bear 
hunting with a buggy whip. The 
newer and blander product is 
said to have a fine flavor, as such 
things go, and carries much less 
dynamite. The peaches are 
picked dead ripe and are shipped 
frozen. The Georgia sunshine 
and the red hills give them 
what’s needed; and one well 
known wine maker has said he 








rm Lh 


ean see 1 
ness can 
point lim 
Georgia | 
agricultu: 
period of 
the spril 
sides ar 
blossoms 
think of 
the pea 
standabl 
sible ma 
Drivin 
the dep: 
plant of 
turing ¢ 
nan, Ga 
ness col 
us. His 
construt 
tanks; 1 
fledged 


A CAI 
MORE 


In tl 
Methvi 
Lumbe! 
Ala.; a 
us tha 
South | 
that is 





become 
and ve 


> cities © 


a rath: 
certair 
vacant 
town 1 
is occ 
badly 


owner 





and f 
were 
owned 
see if 
catchi 
been : 
that 1 
yet. 
j when 
that | 
mand 
rents 
whol 
neces 
‘Mr 
some 
was 
tion. 
ing 
ized. 
loan 
has | 
in t] 
but 
was 
abou 


: 


( 


e, 
a 









8, 1935 


ppers. 
Mt try 
nWard- 
Opin. 
herner 
knowl- 
© ata 
maga- 
stories 
stories 
n. The 
erners 
yme of 
they 
ly un- 
SO un- 
S that 
ine in 
in the 
s. The 
| Own- 
more 
 Crop- 
1g all 
fficul- 
ite of 
ly ex- 
vners, 
> Cor: 
y, by 
)vern- 
ck in- 
id for 
rol of 
r Own 
otton 
efits; 
| that 
hand. 


JRN 


ndus- 
n in 
1, we 
1 in- 
each 
yhibi- 
1 big 
how 
ches. 
0 ac- 
otent 
pio- 
rely- 
-imu- 
than 
that 
bear 


t is 
such 
less | 
are 
pped 
shine 


June 8, 193° 


| JUST AROUND THE CORNER— 
A HOUSE SHORTAGE 


Some Experiences With Public Money --The Ins and 
Outs of Cotton--A Dealer Who Builds Water Towers 


AMERICAN LUMBERMAN 


--The Background of Chiseling 


can see no reason why the busi- 
ness can not be developed “to a 
point limited only by your sup- 
ply of peaches.” The famous 
Georgia peach, like most other 
agricultural products, has had a 
period of sagging demand. In 
the springtime, whole country- 
sides are colored with peach 
blossoms. Whatever you may 





| 


' 











4 


/ 


} 


| 


The : 


‘hem & 


well 





i 











dhe & 


think of vintners and vintages, 
the peach growers are under- 
standably interested in this pos- 
sible market. 

Driving north from La Grange, 
the department stopped at the 
plant of the R. D. Cole Manufac- 
turing Co., in the town of New- 
nan, Ga. Mr. Cole has a busi- 
ness combination that is new to 
us. His chief interest lies in the 
construction of water towers and 
tanks; though he operates a full- 
fledged lumber company. 


A CALL FOR 
MORE HOUSES 


In this office we met W. F. 
Methvin, of the Pine Plume 
Lumber Co., of Montgomery, 
Ala.; a genial optimist who told 
us that this whole area of the 
South has a real house shortage 
that is likely at any moment to 
become acute. He named chapter 
and verse, going over eight or ten 
cities and towns scattered over 
a rather wide area, where to his 
certain knowledge there are no 
vacant houses. He told of one 
town where every house but one 
is occupied; and this was so 
badly gone to pieces that the 
owner apparently had abandoned 
and forgotten about it. ‘People 
were trying to find out who 
owned it,” Mr. Methvin said, “to 
see if they couldn’t rent it. This 
catching up of occupancy has 
been going on quietly; so quietly 
that no one has quite noticed it 
yet. It’s always that way. Then, 
when owners begin to realize 
that the supply isn’t equal to de- 
mand, there’ll be an increase in 
rents. I’m perfectly sure the 
Whole South is right up to a 
necessary building program.” 

‘Mr. Cole said he’d like to see 
some building started before he 
was too positive about the situa- 
tion. He added that local loan- 
ing machinery was well organ- 
ized. There is a building and 
loan association in Newnan that 
has operated for eight years, and 
in that length of time has made 
but ene foreclosure. This one 
was liquidated with a profit of 
about 40 cents over the associa- 








tion’s claim. “This organiza- 
tion,” Mr. Cole said, “has been 
carefully operated. That means 
more than a suitable care to see 
that the prospect is good for the 
payments. It means that care 
has been taken not to load up an 
enthusiastic prospect with a 
burden that’s going to keep him 
worried for years and that will 
turn all his spare money into 
owning a home. He may come 
out all right, but he'll not be 
happy; and neither will he be a 
good citizen and customer of 
other merchants. This is some- 
thing I believe has to be taken 
into account in making Govern- 
ment loans for new construction, 
when such loans are made. It 
isn’t doing a young fellow a fa- 
vor to load him to the limit for 
twenty years, with obligations 
that can be met only if he gets 
all the breaks. A lot of things 
can happen in the course of 
twenty years; and the fact that 
he can get such a loan at a rea- 
sonably low interest rate isn’t go- 
ing to justify him in taking it. 
There needs to be someone in- 
volved in letting out this money 
who knows the local situation 
and who has some _ personal 
knowledge of the applicant that 
doesn’t appear in a financial 
statement.” 


THE PRICE THAT IS 
QUICKER THAN THE 
PROFIT 


Mr. Methvin mentioned one 
matter about which we have no 
local information; but it exem- 
plifies one of the difficulties 
which the now lapsed modal 
markup was supposed to adjust. 
He stated that certain large con- 
cerns, handling yard lumber and 
making special millwork, have 
been putting the price of dimen- 
sion and boards right down at 
cost. They expect to make their 
profit out of special millwork; 
something they make for their 
own retail customers and furn- 
ish to other retailers without 
mills. In setting lumber prices 
low, they are placing a serious 
competitive hurdle in the way of 
dealers who handle nothing but 
yard lumber. You tell us what 
such a dealer should do. One of 
them in another town, and in 
fact in another State, made this 
observation to us: “We’ve been 
yelling for twenty years to get 
the very things the Code and the 
modal markup offered us. And 





Aunt Chloe goes to town 
Sat'day 





when we got it, we yelled still 
louder because we wanted to 
keep right on chiseling. We 
chiseled the modal markup out 
of the picture, and we’re right 
back where we were. The men 
in Washington had a sound basic 
idea, but they didn’t take account 
ofethe way human beings be- 
have. We wouldn’t be helped, 
and still we don’t know how to 
help ourselves.” As a cautious 
man would say, that’s one way 
of looking at it. 

W. S. Askew & Co. operate a 
sawmill of considerable size in 
Newnan and have a retail de- 
partment in connection. 


A CHAMBER OF COM- 
MERCE DISPLAY PLAN 


Rome, Ga., is in the northwest- 
ern part of the State, in the foot- 
hills country. It is on the edge 
of cotton production, but, like 
most Georgia cities and towns, 
it has some important cotton 
textile mills. In addition it has 
a big rayon plant, where the lum- 
ber that isn’t suited to house 
construction is spun and woven 
into scanties. 

This little city has some asso- 
ciations with Woodrow Wilson 
and his family. The first Mrs. 
Wilson was brought here for 
burial. 

J. B. Sullivan, of the. Rome 
Builders Supply Co., is a former 
manufacturer who entered the 
lumber business with ideas gath- 
ered in other business fields. He 
took naturally to the idea of 





salesmanship and of making the 


goods help sell themselves. He 
has an uptown store where roof- 
ing, paint, screens, building 
hardware, wire and the like are 
on display. In.addition to mak- 
ing this display in his own store, 
he shares in an interesting pro- 
ject in connection with the local 
Chamber of Commerce. That or- 
ganization occupies business 
rooms on the first floor of a 
building on main street. The 
Chamber did not especially need 
the show windows, or at least 
not all of them; so it devised 
the scheme of persuading twen- 
ty-six concerns in the city to pay 
the rent; and in return each of 
the twenty-six companies has the 
use of the show window two 
weeks out of the year. This 
proves to be a mutually useful 
arrangement. The windows con- 
stantly bring to the attention of 
the passersby the varied business 
of the city; and the displays are 
of course useful to the concerns. 
At the time of our call Mr. Sul- 
livan was using the window, and 
had a handsome and well bal- 
anced display of screens, paint 
and other articles of a season- 
able character. 

Mr. Sullivan admitted that 
there had been a varied difficulty 
with public regulation of busi- 
ness. He stated that he had kept 
up his Code assessments as a 





The Daniel Lumber Co., of La 
Grange, Ga., believes in window 
display 
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matter of playing the game; but 
he added that, so far as bidding 
on public jobs in which Federal 
money was involved, he, had 
about concluded the less of that 
he did the better off he was. 
Maybe local conditions are dif- 
ferent. We tell the story as it 
was told to us. Not long before 
he had put in a bid on a small 
job some twenty-five or thirty 
miles away. As was required, 
he put a price on each item with 
the understanding that any item 
could be accepted or rejected. 
Out of the job he sold one item; 
a window sash on which he was 
low bidder by ten cents. He 
offered to give the man who sold 
the bulk of the business a dime 
and to let him have the window, 
too. This was refused; so he 
hauled one window sash to the 
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was a gift and 70 percent a loan. 
The contract was closely figured; 
so closely figured in fact that the 
cost ran 40 percent over the ac- 
cepted price. This came out of 
the contractor, who is reported 
to be insolvent as a result. This 
contractor had to pay carpenter 
wages of $1 an hour. He had 
known this in advance. But it 
seemed that when he wanted to 
hire carpenters he must virtu- 
ally get them through the labor 
administration. He might re- 
fuse to hire the men sent, but 
there was pressure to take them. 
Not a few were incompetent and 
had to be let out. This constant 
labor turnover and the inefficient 
work done not only proved waste- 
ful of money but wasteful of ma- 
terials. Several manufacturers 
furnishing what presumably was 


advantage out of the job except 
labor. Part of the employees 
were competent, worked clear 
through and earned their wages. 
Part not only did not earn their 
wages but jimmied the job; prob- 
ably not intentionally but be- 
cause they didn’t know their 
trade. 

Rome, so Mr. Sullivan tells 
us, never had a building boom 
and needs many more new 
houses. One thing he is inter- 
ested in, in the coming period, 
is a better type of building. 

S. Andrew Marchall, Jr., of the 
Marchall Manufacturing Co., one 
of the big concerns of Rome, said 
that local business was showing 
some gratifying improvement at 
the moment. He was not sure 
the general set-up, including na- 
tional regulation, was all a per- 
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ache to abate. For several year, 
he said, he had held the idea j; 
was better to operate and to Sal- 
vage 75 cents out of the dollar 
that would be lost otherwise; py 
this does not prove to be a nour. 
ishing schedule when followeg 
into old age. There is an excel. 
lent local building and loan, ang 
this helps keep financing op a 
good basis. The company Oper. 
ates a planing mill to supply Spe- 
cial millwork to its own retajj 
customers. 

James J. O'Neill, of the O’Nejj) 
Manufacturing Co., was out of 
the city. R. C. Bodine said last 
spring was the best in several 
years. There is a_ reasonable 
promise that this pleasant con. 
dition can be continued. This 
company used to make boxes, 


distant job. 

He told us of a job done in 
this general neighborhood; on 
which 30 percent of the money 


standard material have been 
called upon to make good be- 
cause their goods were poorly dp- 
plied. No one, it seems, got any 


and continues to do so for the 
local hosiery mills; but the ma. 
chines are used chiefly for spe 
cial millwork for local retajj 
customers. 


son could ask. At least he could 
think of several reasonable re- 
quests, after waiting three or 


four years for the commercial 
= 





Wasuincton, D. C., June 4.—In an interview given 
the AvERICAN LUMBERMAN today, Wilson Compton 
said: 

“The most important conclusion from the recent 
national events is that the salvation of the lumber 
business is not to be accomplished by law. The law 
may help or it may hinder. It is well, I think, to 
keep in mind as to the battle involved in the pending 
economic, recovery and reform legislation, that this 
is not the 9th inning, but perhaps only the 2nd, or 
3rd, or 4th. But whatever the law may be and what- 
ever the policy of Government, the lumber industry 
must fundamentally rely upon its own continued im- 
provement in the manufacture, refinement and mar- 
keting of its own products. 

“I recently read in a report made over ten years 
ago to the National Lumber Manufacturers Associa- 
tion a couple of striking statements: 

Logging and lumber manufacture have always put 
more emphasis upon brawn than brain. Tradition 
has it that the typical lumberman would rather have 





“Salvation of Lumber Business Not to Be 
Accomplished by Law” 


been known as a “log-buster” than as a scientific 
manufacturer. “Log-busting” was intensely “practi- 
cal.” Anything scientific sounded “theoretical.” 
Maximum quantity output, therefore, has been the 
popular goal of the lumberman’s ambition. Quality 
and care in seasoning, refinement in grading, have too 









often suffered accordingly. In general the lumber in- 
dustry has been trying to force the consumer to buy 
lumber made the way the manufacturer wants to 
make it, rather than offering him lumber made the 
way he wants to use it. * * * Without improvement 
in the merchandising organization and practices of 
the lumber industry, its trade extension effort, how- 
ever systematic and continuous, can at best be only 
partially effective. * * * The industry as a whole 
spends millions of dollars annually to encourage its 
salesmen to sell its products. It has barely spent 
thousands to encourage consumers to buy them. 


“Of the truth of these statements I am now even 
more sure than I was then. So are scores of other 
lumbermen.” 








From President of N. R. L. D. A. 


MENomoniIE, Wis.—lIn spite of the fact that 
the NRA program has collapsed I have faith 
to believe that our industry will not throw away 
any of the good principles that we have learned 
through our intimate association with each other 
under the Code program. Our National Retail 
Lumber Dealers’ Association is a stronger or- 
ganization today than it has ever been in its 
history. Dealers from all over the United 
States have been thrown together. They have 
learned to know each other intimately, as well 
as each other’s problems. I believe that the 
unwritten Golden Rule will be more universally 


the past. 


associations. 


They 


competitors and 


adopted in the future than it has ever been in 


Suspension of NRA should and I am sure 
will further strengthen trade associations. 
Code program has shown us the value of such 
have accomplished great 
things for our industry in the past. They will 
continue to perform their various functions in 
the future, and more than any other accomplish- 
ment they are the medium through which we 
learn to know each other, and in knowing each 
other we become better business men, better 
better 
Grorce W. LaPointe, Jr., president National 
Retail Lumber Dealers’ Association. 


No Sentiment for Lumber Code 


[Special telegram to American LuMBERMAN] 


The WasuHincton, D. C., June 5.—Lumber Code 
sent out, is receiving wire replies indicating that 
there is no sentiment for the Lumber Code and 
that there has been no recent breakdown 1 
hours and wages. \ 
refuse to be quoted state that the Presidents 
request for legislation relative to Government 
contracts will be bad for the lumber industry 
because it is unfair and inequitable. Carl Bahr, 
of Lumber Code Authority, stated today that 
“What the President said yesterday does not 
change our situation.” 


American citizens.— 
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Authority, in answer to questionnaires which it § 


Lumber officials here who 
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AMERICAN LUMBERMAN 


After “Blue Eagle’ Obsequies — What? 


Can Wrecked and Wallowing NRA Be Salvaged and Remodeled for Another 
Hitch? — How Should Trade Associations Plan Their Future Course?— Indus- 


try Representatives Express Their Views on Various Phases of Situation 


From Southern Pine Secretary 


New Orveans, La., June 3.—The decision of 
the Supreme Court holding the NRA uncon- 
stitutional is viewed with satisfaction by the 
Southern pine industry, according to a state- 
ment by H. C. Berckes, secretary-manager of 
the Southern Pine Association, as follows: 

“For two years the lumber industry sup- 
ported the Recovery Act as an emergency 
measure, but the industry’s experiences have 
indicated that only in emergency can such leg- 
islation, even if constitutional, be effective. 

“With the withdrawal of cost protection 
prices, the general slump which had been pre- 
dicted did not occur, and when the Belcher 
case was withdrawn and the Lumber Code put 
on a voluntary basis, the predicted slump in 
wages and lengthening of hours of labor did 
not occur. 

“The lumber industry has, in fact, been with- 
out an enforcible Code for months. During 
that time, progress toward recovery has been 
steady. The Southern pine industry, therefore, 
does not expect any unfavorable results from 
the Supreme Court’s decision; and, in truth, 
looks toward an era of relief from the un- 
certainty which has surrounded and retarded 
us for some time.” 


From Wisconsin Secretary 


MILWAUKEE, WIs.—We are going to try and 
replace the many good things the Supreme 
Court’s decision took away from us, and will 
let the Supreme Court keep those things which 





LEGAL BARS THAT 
WRECKED NRA 


The constitutional limitations on which 
the NRA came to grief in the Supreme 
Court decision of May 27 are found in 
four references, as follows: 

Article I, Section 1. “AIl legislative 
powers herein granted shall be vested 
in a Congress of the United States, which 
shall consist of a Senate and a House of 
Representatives.” 

Article I, Section 8, Par. 3. “The Con- 
gress shall have the power * * * to reg- 
ulate commerce with foreign nations, and 
among the several States and with the 
Indian tribes.” 


Article I, Section 8, Par. 18. “The Con- 
gress shall have the power * * * to make 
all laws which shall be necessary and 
proper for carrying into execution the 
foregoing powers, and all other powers 
vested by this Constitution in the gov- 
ernment of the United States, or in any 
department or officer thereof.” 

Tenth Amendment. “The powers not 
delegated to the United States by the 
Constitution, nor prohibited by it to the 
States, are reserved to the States respec- 
tively, or to the people.” 


—New York Times. 











Were of little or no value. For many months 
the thought uppermost in our minds has been to 
maintain the full strength of the association in 
very way possible so that when the Codes 
Passed out of the picture their passing would 
not affect the association injuriously. We in- 
tend to revive energetically our program of 


organized friendship which the Codes neces- 
sarily sidetracked. We plan on redistricting 
the subdivisions under the direct supervision of 
the various members of the board of directors. 
We will submit for action the question of 
financing additional full-time fieldmen. The 
ability to do business at a reasonable profit 
was one of the great lessons learned.—Don S. 
MontTGoMRgRY, secretary Wisconsin Retail Lum- 
bermen’s ‘Association. 


From Northwestern Secretary 


MINNEAPOLIS, MINN.—The decision is ex- 
actly what we have been expecting and what 
we predicted two years ago would eventually 
happen. It just wasn’t in the cards for Con- 
gress to try to regulate intra-State business, 
nor to delegate to the President the legislative 
authority which under the Constitution is re- 
served exclusively for Congress. As an emer- 
gency measure we thought it might be upheld 
during the depth of the depression, but cer- 
tainly not for a regular diet. 

Our board has seen this thing coming for 
a long time and practically a year ago we 
started tapering off on Code operations and 
getting back to the old, original methods of 
operating under the banner of the association. 
We held two series of district meetings through- 
out our entire territory, preparing our dealers 
for the shock which has eventually come, and 
telling them that we would not always have 
Government restraint, price control, hours and 
wages regulations, and all those things, and 
that when the time came that this restraint 
would be removed it would be up to the dealers 
themselves to see that they still keep their house 
in order. We think we have sold the message 
very well and are not experiencing any great 
difficulty in our territory, and do not contem- 
plate any extreme difficulty as a result of the 
recent Supreme Court decision on the NRA. 

We feel, therefore, in our territory, that we 
have safely negotiated the transition from Codes 
to the period of no Codes, and do not contem- 
plate any serious let-down in the morale of our 
dealers. —Ormie C. Lance, secretary North- 
western Lumbermen’s Association. 


National Lumber Manufacturers 


Wasuincton, D. C.—A call has been issued 
by J. W. Watzek, Jr., president of the National 
Lumber Manufacturers’ Association, for a meet- 
ing of the executive committee of the associa- 
tion, and its vice-presidents, together with the 
managers of the federated associations, to be 
held in Chicago beginning June 18. 

Each of the affiliated associations is repre- 
sented on the executive committee, and it is 
hoped that each association will be represented. 
It is intended, the call reads, “to undertake a 
thorough canvass of the industry and the legis- 
lative situation, and a discussion of the steps 
necessary to be taken to meet it.” 


A Michigan Dealer's Reaction 


Here’s the reaction of one of the livest re- 
tailers in Michigan, expressed in a confidential 
letter to the manager of the American Lum- 
BERMAN: 

“Isn’t it reasonable to suppose that confi- 
dence will now return, money come out of hid- 
ing, new businesses start up and old businesses 
increase, and that there is much more likelihood 
of a real building boom now than there would 
have been if the NRA had stuck? I feel good 
about it, and I know you do, too.” 


Western Pine Association 


PorTLAND, Ore.—Following the Supreme 
Court decision, the executive committee of the 
Western Pine Association, meeting here on May 
29, was of the opinion that the western pine 
industry must now demonstrate its capacity for 
rational industrial self-government and accord- 





AGENCIES THAT FALL 
WITH NRA 


Eleven governmental agencies, in addi- 
tion to the NRA itself, are automatically 
ruled out of existence by the Supreme 
Court decision declaring the NIRA un- 
constitutional. These are: 

Automobile Labor Board. 

Consumers Advisory Board. 

Federal Alcohol Control Administra- 
tion. 

Industrial Advisory Board. 

Labor Advisory Board. 

National Industrial Recovery Board. 

National Labor Relations Board. 

Petroleum Administrative Board. 

Petroleum Labor Policy Board. 

Steel Labor Relations Board. 

Textile Labor Relations Board. 

Not touched by the decision but due 
to expire on June 16, unless revived by 
new legislation, are the following: 

Electric Home and Farm Authority. 

Subsistence Homesteads Corporation. 

Office of Special Adviser on Foreign 
Trade. 


—New York Times. 











ingly adopted the following resolution for con- 
sideration of the members: 

The western pine industry is urged to con- 
tinue its observance of the forest practice 
rules drawn up and adopted by the industry 
in June, 1934, and recommends that the 
Western Pine Association continue its ac- 
tivities in connection with the promotion of 
conservation and sustained production of 
forest resources. 

It is recommended that the western pine 
industry maintain at least the minimum Code 
hourly wages and that it continue to observe 
the principle of the eight-hour day. 


From Northeastern Secretary 


RocHesTer, N. Y.—The recent decision of 
the Supreme Court has invalidated some of the 
principal features. of the National Recovery 
program on constitutional grounds. 

As we see the picture today, there is no 
reason for confusion in our industry; or need 
to become stampeded or alarmed at the imme- 
diate turn of events. There is no occasion for a 
breakdown of fair competitive practices, or of 
standards accepted in our best interests, and 
which have proven to be economically sound. 

Let there be no turning back. Active and 
virile district associations are needed today. 
Meetings must be continued. Contacts between 
dealers should be maintained. Solving of 
problems of distribution and of new forms of 
competition, such as_ prefabricated houses; 
adoption of more effective selling methods, 
elimination of wasteful practices, protecting 
both the consumer and the industry, can not be 
obtained in any other way. Let us work to- 


(Continued on Page 46) 
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"Courtesy Car’ Is New Wrinkle 
That Gets Results 


Peoria, Itt., June 3.—A new feature in its 
merchandising program, established nearly three 
months ago, together with a new method of ad- 
vertising, have produced such excellent results 
for the Carr & Johnston Co., building material 
merchants, here, that they will be continued 
indefinitely. 

The new feature is the use of a “courtesy car” 
to bring prospective customers to the company’s 
office and return them to their homes again. 
Realizing the opportunity which FHA offers to 
householders to do needed home repairs and re- 
modeling, and knowing that many home owners 
were unaware of its provisions, the Carr & 
Johnston Co. devised this method to make avail- 
able the information. 

A salesman’s car, bearing the company name 
and insignia is used for this purpose. 

At first display advertising in the city papers 
was used to acquaint the public with the new 
service, but the results were only mediocre. 
Therefore the firm tried advertising in the form 
of news items and these have proved very effec- 
tive. No two ads are alike and they appear on 
different days of succeeding weeks, thus carrying 
out the similarity to news items to the utmost. 

The interested person is brought to the office, 
where the whole FHA procedure is explained. 
Estimates of the work are made, securing of 
the necessary financing explained, and aid in 
applying for the loan given. 

“While we have not checked up to find just 
how many people have taken advantage of our 
courtesy car, we are very enthusiastic about 
results,” says J. R. Johnston. “The response to 
the first ad was not so great—perhaps ten the 
first week. But since that time we have a car 
going constantly. We find that these prospects 
make the best possible type of customers. We 
get a much closer contact with them than if 
they just happened to come in. 

“Although we inaugurated this service to ac- 
quaint home owners with FHA provisions we 
have found that it is profitable not only for this 
purpose but also for general promotion. We 
have had such success with the use of the car, 
as played up in our advertising, that one of the 
large manufacturers from whom we buy build- 


ing products has distributed the idea to its 
dealers throughout the country. Our plan has 
enabled us to get in touch with more bonafide 
potential customers than any other we have ever 
tried; so it is no wonder that we are enthusiastic 
about it.” 





Builds and Displays Brooder 
House as Sample 


A news correspondent of the AMERICAN LuM- 
BERMAN recently observed and photographed a 
demonstration brooder house built by Miller 


3rothers (Inc.) and standing in front of that 
Poultry rais- 


company’s office in Lebanon, Pa. 





Sample brooder house built and displayed by 
Miller Bros. (Inc.), Lebanon, Pa. 


ing is quite an interest in that area, and the pur- 
pose of the display is to show poultry farmers 
how to build similar houses, rather than to sell 
them the completed structure, although the com- 
pany will either furnish the lumber and other 
materials or construct the house complete, de- 
pending on the wish of the customer. This par- 
ticular demonstration house was built by the 
company’s employees in its own yard. The ap- 
proximate cost of material for such a house, 
10x14 feet, is $75. 

The house was built from plans and speci- 
fications furnished by the Celotex Co., Chicago. 

W. L. Wolfe, vice president and treasurer of 
Miller Brothers (Inc.), informs the AMERICAN 











An open display counter, 12 feet long, strategically placed in the sales 
room of the King Lumber Co., Loveland Colo. and devoted to “sweet 
sellers” (approximately sixty of them) has proved an effective merchan- 
dising plan. 


Prices, shown by cards, range from two cents to 75 cents. 
The compartments are divided by glass. While most of the items are well 
proved sellers, from time to time new items are given a trial. 
variety of the “sweet sellers” is illustrated by these examples: 
locks, corrugated fasteners, glazier’s points, rust-resisting nails, staples, 
weatherstrip, cupboard sets, door holders, carpet tacks, padlocks, putty 
knives, brushes, sandpaper, fluid cement, wax, gate hooks. 


Range and 
Window 


KS 











el 


LUMBERMAN that this sample brooder house 
caused a good deal of comment and interest, He 
believes, however, that it was completed a little 
late in the season to be of much direct benef 
in the way of actual sales this year, but hopes ty 
put the proposition across in a big way nex 
year. : 

Incidentally, this concern has been a sy). 
scriber to the AMERICAN LUMBERMAN 
quarter-century. 


for a 





Retailer Voices a Protest 
Against Manufacturers’ 
Distribution Policy 


Newark, N. J., June 3—Henry B. Clark, of 
Clark & Co., retailers of lumber and building 
materials, this city, feels strongly that the dis- 
tribution policy followed by some manufacturers 
of insulation board, roofing, flooring and many 
other items carried by dealers is unfair and 
detrimental to established, responsible retailers 
handling their products. In a statement to the 
AMERICAN LUMBERMAN Mr. Clark set forth his 
views as follows in part: 

For the moment, let us assume that the 
manufacturers are sincere in their dealer 
policy. The question arises: Who is a retail 
dealer, and what function does he actually 
perform? As representing a retail lumber 
business established for nearly sixty years 
it is my conviction that the four C’s should 


have paramount’ consideration: Capital, 
character, capacity and credit. 


During the last few years a new element 
has crept into the picture—an element that 
calls itself a lumber dealer, but without the 
qualifications defined in the four C’s. In this 
metropolitan area these “dealers” find it pos- 
sible to patronize the jobbers or distributors, 
of whom we have some sixty actively soliciting 
business from all local retailers, including 
those equipped in the manner of the four C’s, 
and those with no equipment. These “dealers” 
may and some time do have a telephone, 
perhaps a truck, and a store or a building 
in various stages of repair on a main high- 
way, with big signs reading ‘‘Lumber and 
millwork dealers—we defy all competition— 
we sell for less”—or “Biggest price wreckers 
in the business” ete. Often the fronts of 
these buildings are adorned with old bath- 
tubs and plumbing fixtures, roofing etc.—in 
fact a general line of new and second-hand 
building materials. 


After reviewing at some length the condi- 
tions complained of, Mr. Clark offered an inter- 
esting suggestion, as follows: 


Inasmuch as this condition is a fact, would 
it not be better to recognize these various 
sales outlets and give them the designation of 
“retail lumber brokers,” and then set them in 
the distribution picture, so that the various 
associations of retailers and manufacturers 
could definitely place these outlets? By 80 
doing we would make it necessary for the 
so-called “legitimate” manufacturer and job- 
ber to take a definite position, which in turn 
would give the well-equipped retail lumber 
dealers an opportunity to work on a definite 
organization basis. 

Under the existing conditions, why should 
a dealer buy a car of, say insulating pro- 
ducts, from a manufacturer, with the at- 
tendant overhead, to be in a position to sell 
large or small quantities, when this so-called 
“dealer” is in a position to purchase any 
quantity from the jobber as opportunities 
arise (and at a slight additional markup in 
no way commensurate with the retailer's cost 
of handling), and then have to compete 
against this broker? This policy puts the 
manufacturer directly in competition with 
his carload dealer, The manufacturers 
dealer naturally loses the business which he 
must have to continue in business. There is 
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no need for the manufacturer to worry, be- 
cause he gets his business from his jobber, 
who has made the competition for the manu- 
facturer’s dealer. A new cycle has been 
developed in which the carload dealer loses 
and the jobber gains, until such time as the 
dealers are eliminated from the picture, 
thereby making it necessary for the jobber 
either to sell at retail or develop new retail 
outlets; and the sad part is that the manu- 
facturers are fostering this condition, be- 
cause they are now selling the jobber and 
wholesalers at lower prices than they sell 
their carload dealers in like quantities. 
Would it be possible to devise any system 
that would be more devastating to the in- 
yestment of the retail lumber dealers? 


Modernized Yard Is Attractive 


and Convenient 


AmarILLo, TEX., June 3.—The John Maynard 
Lumber Co., this city, recently has completely 
rebuilt its office and yard. The new plant is 
most attractive, as well as efficient and economi- 
cal from the operating-cost point of view. The 
ofice arrangement provides for ample shelf 
space for paint and hardware, these lines being 
prominently displayed in the front part of the 
sales room. The office is further divided into 
quarters for the manager, the assistant manager 
and the bookkeeper, together with an office for 
the use and convenience of contractors and car- 
penters in conferring with prospective builders. 

In the construction and finishing of the build- 
ing a special effort has been made to use as 
many as possible of the various building mate- 
rials handled by the firm, ir. order to afford 
prospective builders a visual demonstration of 
these materials in use. In developing this idea, 
special care was used to work in the various 
materials and accessories in such a way as to 
make a pleasing effect, and this has been very 
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Uses Small Map to Show Loca- 
tion of Yard 


A map is always interesting, because it shows 
at a glance that which would require many 
words to describe. That is the reason the C. FE. 


Williams Lumber Yard, at Azusa, Calif., uses 
a map on its advertising literature to show the 
central location of its yard and the wide terri- 
On the map, re- 


tory over which it operates. 





produced herewith, the location of Azusa is in 
the center background, other towns shown be- 
ing Monrovia, Arcadia, Pasadena, Alhambra, 
Whittier, Glendora, Laverne and others. 

The primary purpose of printing the map on 
the yard’s mailing literature, according to 
Manager George M. Rodecker, is to make it 
relatively easy for the prospective customer to 
find his way to the Williams yard. Though 
the map shows many cities and towns, it is not 
to the urban residents that the advertising is 
mainly directed, except in occasional towns 
close to Azusa. The main effect is to reach 
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the farmers and residents dwelling between 
these towns. This printed advertising matter 
is sent to some 30,000 people living in the terri- 
tory shown on the map, that number of circu- 
lars being mailed out every sixty to ninety days. 
A number of specials are listed on each piece, 
with price for each indicated. For example, 
one piece carries notice of an 8x8 poultry house 
(ready-built), which is “ideal for small flocks 
for family use, takes only twenty minutes to 
erect, and will house 25 or 30 hens,” at $12 
f. o. b. Azusa. 

Good results are obtained from this form of 
advertising, Mr. Rodecker declares. 


Where One Retailer Stands 


ToLepo, OHI0, June 3.—In a daily-news- 
paper advertisement of the “signed editorial” 
type, J. W. Cunningham, proprietor of the Cun- 
ningham Lumber Co., this city, says: 


Among the very first to accept the Presi- 
dent’s blanket code in July, 1933, we imme- 
diately made the few slight wage and hour 
adjustments to comply with it. No changes 
whatever in policies were necessary. 

However, we later refused to have any part 
in the Retail Lumber Code on account of the 
price-fixing provisions masquerading as “‘cost 
protection.” We never signed this Code, 
never paid any assessments, and never en- 
tered into any price arrangements under it. 
3ut we did observe every other principle for 
which the Code stood. 

And now that the Supreme Court has de- 
clared what most thinking people already 
knew, no change will be necessary in the 
conduct of our business. The same policies 
that were standard with us before and dur- 
ing NRA will continue. 

To me it does not seem that either an 
artificial support or a stuffed club is neces- 
sary for any business conducted on sound 
principles. So far as Cunningham is con- 





successfully accomplished. 





IN CALIFORNIA YARDS 


Santa BarsBaraA, CALir., June 
3.—Surroundings of the Am- 
brose Lumber Co., here, are among 
the most picturesque in the coun- 
try. The office and display rooms 
are of Spanish type, with red tile 
roof, and mission bell in the tower, 
while all the environment is gay 
with flowers and shrubs. Two im- 


us, and for some time after the fes- 
tival was shown in our yards. 
These swans were constructed 
over the hulls of old boats. Seen 
from the shore, they are startlingly 
realistic. The festival this year will 
be held July 2-4. 

“Paint has moved extremely well 
this season. We recently had an 


— 








Picturesque establishment of the Ambrose Lumber Co., Santa Barbara, Calif. 


mense slabs of wood, shown in the 
yard, call attention to their grained 
wood for interior finishes. 

_ We received considerable pub- 
licity recently, during the Semina 
Nautica—an aquatic festival last- 
ing a week—through the huge 
swan, and two baby swans, built in 
our yard,” said Manager O. Rey- 
nard. “The big swan, which rode 
majestically in the bay, was 35 feet 
long and 15 feet high. It was built 
y employees of the city’s Streets 
department, with tools furnished by 








interior decorator from the Home 
Decoration Institute, who gave a 
two days’ demonstration. She 
talked of the effective use of color, 
draperies, furniture placement, floor 
coverings, and exhibited large pho- 
tographs of many beautiful rooms. 
She was advertised by us not as a 
paint demonstrator, but as an in- 
terior decoration artist, and scores 
of women who would not have come 
out for a mere paint lecture were 
interested enough to attend this 
more ‘arty’ talk. 


This big swan, 35 feet 
long and |5 feet high, 
was built in the yard of 


the Ambrose Lumber 
Co., Santa Barbara, 
Calif. 





“Of course, paint played an im- 
portant part in the discourse, Miss 
Miller, the decorator, showing that 
effective combinations of. color— 
both of walls and furniture—could 
make indifferent surroundings beau- 
tiful. She also gave out copies of 
her book ‘How to Work Wonders 
with Color in Your Home.’ After 
hearing her suggestions and read- 
ing the book, many orders for 
paints and enamels were received. 
3ut the best feature of the dem- 
onstration was that it brought 
many women to our display rooms, 
where they had a chance to see 
our full line of paints and interior 
finishes. Pictures of a number of 
recently painted homes hung on the 
wall, and color charts were placed 
where they could be conveniently 





studied. 
over many lingered to discuss paint- 


After the program was 


ing problems. We secured leads 
which got us orders for a number 
of outside painting jobs.” 

Another picturesque lumber yard 
is that of the Peoples Lumber Co., 
Oxnard, Calif. The office and dis- 
play rooms are of Spanish type, re- 
sembling one of the old missions. 
The yard is surrounded with a 
white picket fence, in front of 
which are brilliant red geraniums 
and other plants. Facing the boule- 
vard is a large sign showing a 
California home and landscape, and 
in front of this is a huge bed of 
flowers, plantings being arranged 
so that there are plants blossoming 
each month in the year. 





Attractive yard of the People’s Lumber 


Co., Oxnard, Calif. 
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cerned, we never have used this NRA crutch, 
and we are unable to share the despondency 
of those lame brothers who feel they cannot 
walk without it. 


An Office System That Saves 
Time and Labor 


A simple and very accurate system of han- 
dling accounts receivable worked out by the 
Schwartz Lumber Company, Longmont, Colo., 
has proved to be a big time-saver as well. 

“The principle of this system,” says George 
V. Nelson, secretary, “is, the fewer the copies 
made of an item the fewer are the mistakes 
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SCHWARTZ LUMBER CO. 


Longmont, Colo. 
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Terms—30 days. Interest 8 percent on accounts past due 


Sample of statement form—described in story 


and the less time it takes to keep the books 
up and make out statements at the end of the 
month. Since we started this system I have 
no difficulty in making out and mailing 300 
statements a day by myself.” 

There are three distinct parts to the system: 
Sales book, accounts receivable ledger, and 
monthly statement. Each item has to be copied 
only twice in its course through these, but this 
affords a double check on each of the three 
parts of the record. 

Sales slips are printed and made out in trip- 
licate. The white original is bound perma- 
nently in the sales book, and the duplicate 
(white) and triplicate (yellow) are perforated. 
Numbering of slips is also done in triplicate. 

Orders are taken on a separate form, and 
sales slips are only made out at the time of 
delivery to customer or driver. These are made 
out in conventional form and the triplicate is 
turned over to the customer at the time of de- 
livery, for his record. 

At the end of the day all duplicates are torn 
from the sales book and sales posted to the 
accounts receivable ledger from these. This 
procedure is simplified in that sales to a cus- 
tomer are debited to his account only by date, 
number of sales slips and price, no descriptive 
entry being made. 

Duplicates are filed until the end of the month. 
But the originals bound in the sales book re- 
main there until the book is used up, when the 
book of originals is filed as a permanent record. 

At the month-end, statements (see sample 
form above) are made out from the ac- 
counts receivable ledger. This statement form 
is the same size as the sales slips except for a 
half inch greater length across which the word 
“Statement” and the company’s name and ad- 
dress are printed. A rule down the length of 
this (slightly off center) divides it into two 
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parts. Across the right-hand column the 
amounts of the ledger entries are printed and 
totaled on the adding machine. Then both ledger 
and machine figures are checked against the 
duplicate sales slips for errors or transpositions. 

The statement is then placed in the typewriter 
and the name and address of the customer as 
shown on the ledger account are typed, length- 
wise of the statement in the left-hand column. 
The duplicate is clipped to the statement which 
is then slipped into a No. 10 “window” en- 
velope, saving the work of addressing envelopes. 

This gives the customer a double check on 
his statement as he can compare it with the 
attached duplicate and with the triplicate he 
received at the time delivery was made. The 
company has the original, for checking against 
its ledger and customer’s statement in case of 
future difficulties. 





Handbook on Aerial Tramways 


Economy and efficiency in overcoming trans- 
portation obstacles by the use of aerial tram- 
ways, and typical installations of this kind of 
equipment, are thoroughly and clearly described 
and illustrated in the new “Aerial Tramway 
Handbook” which has just come off the press, 
a publication of the American Steel & Wire 
Co., of Chicago. Probably the most complete 
handbook on this subject ever issued, it is avail- 
able to interested readers of the AMERICAN 
LUMBERMAN on request. Among the installa- 
tions it describes (with photographic illustra- 
tions) are tramways by which cars heavily 
loaded with lumber are carried across deep 
ravines and valleys without the necessity of 
either building a trestle or of extra handling of 
the load. 


A Worthwhile Idea in Lumber 
Shed Construction 


An occasional correspondent—Thomas H. 
Williamson, at present a resident of Deming, 
N. M.—sends a pencil sketch showing a worth- 
while idea in lumber shed construction. This 
gentleman is a retired carpenter and lumber 
yard worker, who has done some yard con- 
struction in past years, and also has had con- 
siderable opportunity for observation. Con- 
cerning the sketch he says: 

“This illustrates a ‘composite idea,’ from sev- 
eral sources. The heavy framing lumber and 
sills are placed at the bottom. Lumber that is 
most in demand is kept in the larger sections; 
moldings being stored in the smaller top racks. 
Of course these storage racks can be adjusted 
to suit individual needs. Pressure is from twé 
directions. A color scheme can be adopted, 
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using crayons or paints of different colors to in 
dicate length, marking the same lengths > 
all sorts of stock) with same color. To ay 
trate: Mark all 10-foot pieces blue; al] 12-foot 
pieces red; all 14-foot pieces green, and so on 
Just a dab of paint or a stroke of crayon on 
the end of each stick is sufficient.” 





Wallpaper Display Rack 

In its neat-appearing little house organ calle 
“The Co-operator,” the Lennon Wal] Paper 
Co., Joliet, Ill., prints an illustration of a yer 
useful rack for displaying wallpaper, which 
originally appeared in the AMERICAN Luwppp. 
MAN Of March 30, 1935 (page 17) with the 
comment: “We think it offers a very simple 
and effective display, and it is for this reason 
that we are passing the idea along.” 

Dealers desiring to receive “The Co-operator” 
and other sales help prepared by the above com. 
pany may do so by addressing the Lennon Wal| 
Paper Co., Joliet, Ill. 





How a Retailer Broke the 
Home Building Jam 


KNOXVILLE, TENN., June 3.—“We have fur- 
nished the materials for seven houses, and have 
orders on file for four more as soon as we can 
get the necessary arrangements made.” 

This statement by Fred H. Williams, presi- 
dent Quality Lumber Co., this city, in an inter- 
view accorded the AMERICAN LUMBERMAN, 
sounds like business, doesn’t it? 

Naturally, the AMERICAN LUMBERMAN repre- 
sentative wanted to know more about it, and 
Mr. Williams obliged with the following addi- 
tional information: 


None of the houses already built were 
financed by the FHA, but on those which 
we are now getting lined up, the owners are 
counting on getting FHA loans. 

Some time ago we read in the news that 
the FHA was about ready to start function- 
ing in this area. That really is what started 
the ball rolling. We figured that loans would 
be available right away, and knowing some 
of the problems that a man of moderate 
income who wants to own a home is up 
against, we drew up some plans for five- 
room houses with various exteriors, and got 
some real low figures on the items outside 
of our own regular lines, such as plumbing, 
lighting etc.; also bids for the painting, 
plastering and carpenter labor. Adding these 
to our own material prices, we ran an ad- 
vertisement to the effect that anyone could 
build a five-room house for as low as $1,200 
and get the FHA to finance the deal on 
monthly payments. 

Were we swamped with inquiries? Ac- 
tually, people called us out of bed at night 
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Front view of section of shed (similar frame every 4 feet). Stack on edge, except wide plank 
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to talk to them about the proposition. Then 
we found that the FHA—or the banks—were 
not ready with loans, so we conferred with 
a realtor, got him to put up a lot ina new 
subdivision, and through him we built 
a house as @ demonstration. As many as 
150 persons visited this home on a single 
sunday. While we went into the red on this 
proposition it resulted in several good pros- 
pects, out of which we sold the other six 
nouses—which were like the model as to 
interiors, but differing as to exteriors. These 
houses cost—exclusive of lots—from $1,700 
to $2,000, complete with built-in cabinets, 
furnace installed etc. The people who bought 
them financed them in various ways, some 
out of their own savings and others by first 
and second mortgages. 


How Wood Products Are 
Effectively Shown 


“The room of a hundred woods” might well 
be the name for a novel display room in the 
store of the Hallack & Howard Lumber Co., 
Denver, Colo. In its walls and in a large num- 
ber of separate 24x30-inch panels standing 
around them may be found practically every 
available type of lumber finish. Several dozen 
varieties are shown. One end of the room is 
devoted entirely to various designs in a new 
wood composition material. There is a section 
for each of a dozen or more different designs 
in this material. The upper part of the wall 
at the opposite end is given over to six or seven 
different kinds of flooring. The rest of this 
wall shows rough pine finish. The balance of 
the space carries out the same idea with many 
other varieties. 

The extra panels increase the number of items 
it is possible to show. They take up little 
room and yet they are large enough to show 
the prospective customer exactly how a piece 
of work will look in his own job. 

“This compact little room has proved abso- 
lutely invaluable in helping customers to decide 
what they want,” says Vice-president I. F. 
Downer. “It enables them to see everything 
they have to select from at a glance. The sam- 
ples are large enough to show them exactly 
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what they are getting. Having everything con- 
solidated this way also saves time.” 

The samples are supplemented by several 
large albums containing commercial photographs 
of completed jobs. 


——_— 
Bin Arrangement Saves Time 
A series of eleven 100-lb. capacity bins 


along the back room wall of the King Lumber 
Co., Greeley, Colo., has saved many steps and 
much time in handling small orders of dry col- 
ors, lime, cement and other such items. The 
bins, occupying very little space next to a side 
wall in the supply room back of the office, are 
about two and one-half feet high and two feet 
wide. They are tightly covered with hinged 
tops to prevent deterioration of materials. Each 
bin is labeled according to the stock it con- 
tains. In the center of the room is a large table 
and scale where merchandise sold from the bins 
can be weighed out. 

“These bins have enabled us, for the first 
time, to make a little money on small sales,” 
says Leon L. King, treasurer of the company. 
“These items must be carried in order to ac- 
commodate customers, but when it is necessary 
to go to the yard or warehouse to fill each 
small order, it is a losing proposition. Now, 
with only a few steps to the back room, we 
save time for ourselves and give the customer 
quicker service.” 


Simple Display Increases Sales 


It is not unusual for a building materials 
dealer to exhibit in his yard various types of 
clay products carried, such as sewer pipe, hol- 
low tile, brick etc. Usually the exhibit com- 
prises the entire stock. But it is decidedly un- 
usual for a dealer to give prominence to such 
goods by establishing a visible-from-street dis- 
play consisting of only one or two varieties of 
each type, and “dolling it up” with lawn, 
shrubs and flowers. 

This is what Guy Tyler, manager of the Barr 
Lumber Co.’s yard at Whittier, Calif., has done. 
In the narrow strip of lawn between the side- 
walk and the front of the office he has caused 
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to be erected a display fixture about 10 feet 
long, of the stair-step type. On the steps he 
has placed samples of the clay products carried, 
comprising straight pieces and elbows of various 
types of sewer pipe, both sun-dried and baked. 
There are samples of hollow tile and brick. 

At each end, in a circular plot surrounded 
by brick, is a mound of sand or gravel, which 
silently announces that sand and gravel, as well 
as clay products, may be purchased from the 
lumber company. 

Sales of such goods have shown a remarkable 
increase, Mr. Tyler declares, since the display 
was erected. It is a “pointing” display, for 
most of the customers attracted by it do not 
know the correct name for the item they want. 
But they can point it out. ‘Then they are sup- 
plied from the stock carried inside the yard. 





Home Plan Book Makes $390 
Sale for Kentucky Co. 


New Or-eAns, LA., June 3.—One way in 
which retail lumber dealers.can use the home 
plan books of the Southern Pine Association to 
assist them in actually making sales of building 
materials is interestingly set forth in the fol- 
lowing letter from Holbert D. Bostin, president 
Harrison County Lumber Co., Cynthiana, Ky., 
to the Association: 

You recently shipped us an invoice of plan 
books—Modern Southern Pine Homes—and 
we are enclosing a check for same. 

An idea from one of these books today, in 
less than an hour’s time with the customer, 
made for us a $390 sale. The customer 
wanted to add a couple of rooms on a small 
farm house which was built quite a number 
of years ago, and he hesitated because he 
was not sure how it would look. But when 
I showed him House Plan No. 4007—while 
not exactly the same as he is building—yet 
he said the design immediately gave him an 
idea of just what he wanted, and the sale of 
lumber was made. 

We have bought plan books before—many 
hundred dollars worth—but these you sent 
us hit the spot and in future should you have 
any more of different designs, let us hear 
from you, for we like your service. 


Dealer Begins Early to Work Up Demand 


As long as corn and hogs are 
high in price there is going to be 
be increasing demand for self-feed- 
ers and colony houses on the farm. 
This is the view of O. H. Keller, 
lumber dealer of Winamac, Ind., 
who believes in taking time by the 
forelock. For that reason he be- 
gins early to work up interest in 
these buildings in his advertising. 

“Pigs and Eagles” is the title of 
one of his newspaper ads, which 
continues as follows: “The early 
pig catches—the high dollar; be- 
cause he doesn’t catch the worms, 
if farrowed in one of Keller’s Col- 
ony Houses.” 

Don’t wait for the demand to 
come, is Mr. Keller’s idea. Cre- 
ate the demand, else, if it arrives 
at all, it will be far behind time, 
and much volume will be lost. 

“I look forward to a very good 
business in colony houses and self- 
feeders this fall,’ said Mr. Keller 
as he showed the AMERICAN LuM- 
BERMAN correspondent about his 
well-ordered premises. “When 


cheap they could sleep just any 
place, but now that the price is up, 
owners begin to think about better 


That’s 
self-feeders 


itself. 
keeps 








O. H. Keller (left) standing in front of his yard. Observe the bird houses 
and flower boxes 


why Mr. 
and 
houses made up and out on display. 


Keller 
colony 


spect the old one. Otherwise, when 
he is all ready to pull in the first 
load of hay, he may discover that 
it is a wreck. Then he'll rush to 
town for a new rack, and he can’t 
wait to have one made to order. 
Now, the racks that we made back 
in May fit in for rendering a fine 
service, and they are profit-getters 
besides. It’s the same with self- 
feeders and colony houses. We 
keep some made up so that the pro- 
crastinating customer can have 
them when he suddenly decides to 
buy.” 

The colony houses, self-feeders, 
hay-racks, and other things about 
the Keller lumber yards are pros- 
pect-diggers. The vard’s carpenter 
shop is one, too, Mr. Keller says, 
because it accommodates local car- 
penters, who in return steer in cus- 
tomers for various materials. In 
odd times the yard men use the 
boxes in which glass was shipped 
to make bird-houses and “what- 
nots.” The houses are sold at 
nominal prices, while the “what- 









corn was cheap, the farmers wasted 
it by throwing it on the ground 
when feeding it to the hogs. But 
now, as corn hits the high spots, 
they begin to think about saving all 
they can. It is up to the lumber 
dealer to encourage them in this, 
by advertising and talking up self- 
feeders. The same thing applies 
to colony houses. When hogs were 





care for them. The answer from 
the lumber yard is colony houses, 
the sale of which adds nicely to 
volume of business.” 

“But farmers, like the rest of 
the race, are only human,” the Win- 
amac dealer philosophizes. They 
will delay buying till the last min- 
ute unless they are reminded of 
their need by seeing the thing 


It’s the same with other things. 
Mr. Keller pointed to a hay-rack 
to make his point clear; the hay- 
rack, newly made (in May) re- 
posed by the street for all passersby 
to see. 


“Tt’s too early for haying,’ he 


said, “but there’s the rack. It re- 
minds the farmer that he may 
need one, and that he should in- 


nots” are given away to customers 
who buy a good bill, or who come 
in to pay up their accounts. These 
“what-nots”’—little things to fit 
into wall corners—are given out 
unpainted, so that recipients can 
decorate them as_ they please. 
Through the good-will channel it 
all leads to more business for the 
lumber dealer. 





30 


Comfort and 


Taste Prevail 


Despite all the current talk and writing about 
“the house of the future,” and the eruption from 
time to time of queer specimens of architecture 
supposed to herald the advent of cellophane- 
wrapped homes that can be ordered over the 
phone and delivered within a few hours, the 
American public continues to evince a “hanker- 
ing” for the homey, individualized kind of dwell- 
ing typified by the accompanying illustrations. 
As “a machine for living,” to borrow a phrase 
applied to one of the modernistic dwellings re- 
cently announced, what’s the matter with this 
one? Do not both exterior and interior bespeak 
comfort, convenience, and good taste? There is 
more than a suggestion of the Colonial in the 
exterior lines, while the room interiors, with 
their walls of knotty pine, bright-hued rag 
carpet and big fireplace, indicate a trend toward 
the simpler and better things of life that augurs 
well for the soundness of our institutions, includ- 
ing the much-discussed “American home.” 

The particular house shown in the accompany- 
ing photographs was built in Dubuque, Iowa, last 
year, the materials being supplied by the Spahn 
& Rose Lumber Co. of that city. The cost of 
the home, including the lot, was approximately 
$13,500. The various factors and elements en- 
tering into this total, expressed in percentages, 
were as shown in tabulation at end of this 
article. 

Commenting upon this house, George D. Rose 
said to a representative of the AMERICAN LuM- 
BERMAN: “The house is extremely well built, 
thoroughly insulated, and up-to-date in every 
particular. As far as interior details are con- 
cerned, it is one of the most complete homes 
constructed in this city in some time.” 

Incidentally, the adjoining house, shown in 





The kitchen is equipped with every modern convenience 
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Good 


This house. located in 
Dubuque, lowa, is a 
worthy representative of 
a popular type of mod- 
ern dwelling. It is de- 
scribed in the accom- 
panying article 





Hallway finished in knotty pine, random widths 


SF ee 





Fireplace and rag 
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the photograph, also was built with materials 
supplied by Mr. Rose’s company. 
ANALYSIS OF COST, IN PERCENTAGES 


Excavating, backfilling, foundation, steel 
beams (labor and material, excepting 
carpenter labor) 


CHHCEHOCOCROREEHORORSS gl, 
ee OP Oe or ne “6” 
Millwork, including cabinets, cornice, ete. 13 
Insulation, including plaster base......... 4\, 
Plaster and lathing (labor and materials, — 
except plaster base) .............ccee0s 3 
RINE oe otal uauinesisiawasceags 10 
Tinwork (labor and material) ............ 1 
Painting (labor and material) ............ 31, 
Chimney, fireplace, stonework (material 
rE Kévenwiiaaieenen C6dneeesons 2y, 
Electric wire, fixtures, including hot water 
NS EIR RS eet eer i in We Mee 3 
Plumbing, includes 2 complete baths, 
shower and stool in basement, and dish- 
CS ER ES ERE Ao = Te eee § 9 
ee pe en 2\ 
ae aoa lt ian ia haa ak Brena ie 1y, 
Sidewalk, drive, landscaping............. ly, 
Architect and contractor profit............ 9 
er ig ces vat canyaaie ae 6 
100 





carpet "moderne" add "color" to living room 





Co-operative "No Delivery" 
Policy Is Satisfactory 


LovELAND, CoLo., June 3.—Advantages of a 
community “no yard delivery” policy, as demon- 
strated here by the Boise-Payette Lumber Co., 
Harris Lumber Co. and King Lumber Co., are 
impressive. They may be briefly stated as fol- 
lows: 


1. The policy effects a great economy in 
cartage costs for the lumber yard, inasmuch 
as actual delivery costs, when service is per- 
formed by an independent trucking service, 
are far below what they would be if the 
yard undertook to maintain a truck and 
driver. As the Loveland policy was started 
before the depression, local yards have 
proved that this result is attained whether 
business is active or dull. This might not 


apply to cities of some size, 
hundreds of communities in 
eral category as Loveland, 
where it does. 


but there are 
the same gen- 
population 6,000, 


2. The system encourages yard customers 
to be thrifty in their use of delivery service. 
The customer who calls up and says “Send 
me out two sacks of cement” changes his 
mind when he learns that he must pay for 
the service. He makes a single delivery do 
where under a free delivery system three 
or four might be called for. 


3. The system eliminates competition be- 
tween local yards in delivery service. Since 
a standard system for computing charges is 
used, delivery can not become a competitive 
device. 


4. The system keeps Loveland yards oper- 
ating within their natural trade territory. 
Since the customer pays a standard rate for 


delivery, the trick of furnishing free deliv- 
ery to a distant customer—something which 
for years every now and then has occurred 


with yards operating their own delivery 
trucks—never is resorted to. Loveland yards 
have found that yards in nearby trading 


centers 
tesy. 


reciprocate this competitive cour- 

The Loveland system means no inconvenience 
to the customer, inasmuch as, if he wishes de- 
livery, the yard attends to it and, itemizing the 
charge on the sales slip, collects for it when 
the customer pays for the building materials. 
This is at once, of course, if it is a cash deal, 
or at a deferred date if credit is extended. 

Our standard city charges, explained C.H. 
Vottier, manager of the Boise-Payette yard, 
to the correspondent, are $1 per thousand 
feet for lumber, and 5 cents per 100 pounds 
where weight is the basis, This covers 4e- 
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livery to any point in the city, irrespective 


for each mile, computed from the Loveland 
postoffice. ; : In practice 

There are practical problems which arise. service is 
A good many buyers will do more or less in the 
innocent chiseling if you give them a chance. twice, 
For example, it doesn’t do to comply when the 
a customer suggests that on your way hoe 
you bring in your car certain materials that 
he needs. His car is as good as yours for 
the purpose. The no-delivery policy, to be 
successful, must be complete. 

One of the things that we do as an accom- 
modation is to maintain in the yard a push- 
cart, Which any customer is welcome to use. 
You'd be surprised at the amount of stuff 
that literally is pushed home by buyers. The 


a slight 
inevitable. 


have charged isn’t 


difference. 


users. 


who handles the work at the standard rates. 
loss on 
If we make a mistake 
address and the trucker 
the lost time logically 
circumstances of a delivery 
condition of roads ete.—that the 
satisfactory to 
trucker, again it is up to us to make up the 


Farmers usually arrange their own deliveries, 
so the system largely is concerned with town W. 
Loveland is an agricultural town, with 
Fort Collins (about twice as large) 
north, and Berthoud, considerably smaller, to 
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push-cart will carry 600 or 


700 pounds. In _ the south. 


of proximity or distance. the years I have managed this yard, cus- of Berthoud, 
When the delivery is to a country buyer, tomers have worn out two carts and are solic 

we take the standard city charges and add now making good use of a third. I y. 

to them % of 1 percent of the selling price We have arrangements with a trucker 


the drayage 
has to go 
is on us. If 
are such— 
amount we 
the 


1859. 


12 miles 
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The Peter Mintener Lumber Co., 


follows the same non-delivery 





Observes 76th Anniversary 


Dowaciac, MicH., June 3.—The Judd Lum- 
ber Co., this city, celebrated its seventy-sixth 
anniversary on Saturday, 
“open house” and inviting the public to inspect 
its recently modernized office and yard. 
concern has done business at the same site since 


May 25, by holding 
This 


The yard is under the management of Charles 
Schadt, who acquired an interest therein 
something over a year ago. 
is half-owner of the Eau Claire Lumber Co., 
at Eau Claire, Mich. 


Mr. Schadt also 
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Architect's perspective of factory-built house that may be of all-wood con- 
struction, or wood frame with any type of exterior veneering desired 


their own subdivisions every known 
type of architecture. They now 
propose to sell through dealers new 
types of houses, such as shown in 
accompanying illustration, that will 
be more modern than conventional 
architecture. Further commenting 
on this problem, Mr. Michod said: 

There are a number of ways 
to enter this field, but the one 
which the parent concern pro- 
poses to adopt is to use a num- 
ber of standard rooms of differ- 
ent available pre-planned sizes, 
so that any floor plan may prac- 


tically be duplicated by substi- 
tuting the standard size rooms 
nearest in size. The data will 


be available to any contractor, 
as well as any architect, so they 
may specify the standard rooms 
in advance. This system will be 
the avenue to lower cost, and 
definite cost, quality houses. The 
dealer, contractor and architect 
all may receive compensation 
for their work in the construc- 
tion of any house. In other words, 
the purchaser may employ the 
architect in consultation and su- 
pervision; he may choose his 
local contractor to construct the 
foundation, build the roof and the 
exterior veneering, which may 
be of brick, wood, concrete, stone 
or metal. In this way the home 


buyer may obtain any architec- 
ture or appearance of home de- 
sired. 


Mr. Michod particularly empha- 
sizes the combination of superior 
strength and insulating qualities 
possessed by wood, and therefore 
he uses lumber more liberally than 
usual in all outside walls, obtain- 
ing greater strength and more in- 
sulation. Air conditioning is aided 
by having each room provided with 
ducts for heating, but available also 
for air conditioning. Each indi- 
vidual room is properly. wired so 
that after the erection the different 
room circuits are connected with 
the main circuit. The plumbing, 
piping and fixtures in the kitchen 


and bathroom are installed at the 
factory. New cabineting is made 
possible through factory facilities 
and ability to do things one can not 
do on a lot economically. 

A new type novel bathroom, re- 
quiring much less space because of 
lower cost, makes full bathroom 
conveniences available for every 
bedroom. The “bathette” as a 
unit may be set in any space 2'4x4 
feet. 

As outlined by Mr. Michod, 
there are many other new, con- 
venient innovations in this “fac- 
tory-built house,” and there are 
new features of better fireproofing 
and termite-proofing of wood of 
special interest to the lumber 
trade. He said: 

All buildings 
tem can be factory 
I have already 
actual practice. 


under this sys- 
produced, as 
demonstrated in 
Due to meeting 
modern requirements, this will 
not interfere with the retail 
lumber and _ building material 
dealers’ present market, but 
should help to enlarge it. This 
product is covered by patents, 
but responsible concerns, such 
as sash, door and_ millwork 
plants, may build these houses 
under license. This will be a 
new field for better business for 
these industries. Just as tech- 
nicians and_e skilled workmen 
were in demand in production 
of automobiles and electric re- 
frigerators, so will they be 
needed for factory production of 
houses. It is reported that cer- 
tain aspects of prefabrication are 
being taught in our public 
schools. This means that the 
new generation will demand pre- 
fabrication and the lumber 
dealer serving the needs of his 
community must be ready to 
meet the demand. 


Mr. Michod is now making plans 
for plant facilities for the manu- 
facture of these factory-built 
houses of wood, to be sold through 
the retail. lumber dealers. 
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How Community Relationships Can Bring 
Public Speaking Is Aid-- Business to Yard 


Dealers and Employees 
Should Be “Joiners”’ 


| the Paragon City Women’s Clul 
m—were politely attentive as, 












vit n, a leading lumber dealer of the 

let us call him Mr. W: as that is not 

s ame—arose to address them on the 

scheduled subject, “Reasons and Opportunities 
r Owning Your Home.” 

] enthra led 

dq now, bde- 

ilable, home 


opportunity t 
He showed pictures of 
different architectural types, 


He 
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"eit ae mm 4.8 
it organ Ihe lumber 
ployees sh be “joiners 
f should belong to one of the 
Membership, including dues 
c st. roughly $40 to $100 





on localitv. This will estab- 
lumber dealer in a fraternal bond with 


the 
anywhere from twenty to several hundred of 


the leading business and professional men of 
the community. 

A mid-west lumber and material dealer who 
is doing a splendid public relations job is rep- 
resented, either personally or through members 


A 


MERICAN 


of his family or employees, in two luncheon 
clubs, 


sons, 


the chamber of commerce, the Elks, Ma- 
and Knights of Columbus, Boy Scouts 
(his son is very active in Scout promotion), 


several churches and four women’s clubs. 


Step No. 2. Follow correct political policies. 
County and city governments do considerable 
buying. Unless a matter of absolute principle, 
no lumber and building material dealer should 
ever take a political position which will make 
him enemies; but this does not mean that he 
should not participate in politics. One of the 
most successful of dealers is represented, 
through partners and employees, in both politi- 
cal parties. Year after year his lumber yard 
gets a large share of city and county business. 


Step No. 3. The lumber dealer’s budget 
should contain a sizable percentage for dona- 
and he should be happy disbursing this 
—provided he has skill. An important principle 
is, the amount donated need not be large. The 
salesmanship is to give freely with gen- 
erous expressions of good-will and regrets that 
a larger amoynt cannot be given, with the hope 
that, another time, more can be donated. 

One lumber dealer donated the printed pro- 
grams of a chamber of commerce picnic. His 


tions 


HOW DO YOU RATE? 
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Enlist in Community 
Drives--No Substitute 
for Advertising 





paper publicity, all of it beneficial. On prin. 
ciple, aside from the direct merchandising henge. 
fits, the lumber and materials dealer should 
advertise in the local newspaper. He should 
show his friendship for the editors in this way, 


Step No. 6. Sell the right business person. 
ality to the public. The dealer must have the 
enthusiastic co-operation of his entire organiza. 
tion in “selling” certain general impressions oj 
his yard. First, the community must believe 
that the concern is absolutely honest and relj. 
able. Second, the community must know that, 
rather than have a customer dissatisfied, the 
yard will go a long way adjusting a complaint, 

The yard snould become known as one where 
the salespeople know building materials and 
their uses, and enthusiastically and courteoysly 
put the information at the disposal of inquires, 

The yard should become known for reason- 
able prices. The dealer may wish to be known, 
too, as a quality merchant, but never is it to his 
welfare to be known as “high priced.” Sales- 
people must be trained to “sell” quality. Public & 
relations management may dictate that the yard, & 
for its own protection, carry competitive lines, 





I MEMBERSHIPS 


(Possible 25) 














II | PUBLIC SPEAKING (Possible 10) 
III | DQWATIGIS (Possible 12) 
IV | DRIVES (Possible 18) 





V | STORE POLICIES 








(Possible 35) 











Check yourself on this “public relations’ score-card 


own advertisement was the only one appearing 
therein; cost was small, benefits large. 


Step No. 4. Do your part in “drives.” Every 
community has these—for the community chest, 
chamber of commerce, hospital, or other causes. 
\ dealer can participate in a drive; appear in 
the printed list of teams; attend the “pep” 
breakfasts and luncheons; get out on the street 
and hustle—without losing from his office, in 
all, more than ten or twelve hours. And do a 
mighty good job of “driving,” too! 

Drives are a splendid method of getting ac- 
juainted with new people; the impression made 
s practically always a favorable one. 

Step 


p No. 5. Be a good member. There is 
no greater crime in public relations than, in an 
organization, to become one of the sorehead 
minority; to be known as a trouble-maker; to 
constantly force one’s opinion upon the group. 
Model procedure is always to be willing to 
work, always cheerful, and happy to give the 
other man the spotlight. Such characteristics 
are always rewarded. The dealer will not have 
to play politics or push himself forward. He 
will find himself inevitably gravitating toward 
offices. 

Such 


activities always produce local news- 


proving that its prices are as reasonable a 
those offered by any other dealer. Of course 
sales emphasis can continue largely behind the 
quality lines. 

“I get very little farm trade,” says one dealer 
He has a public relations problem. “I lose ott 
on the big stuff,” says another. He has a pub 
lic relations problem, too. How are your pub- 
lic relations? Strong is the probability that 
your greatest opportunity is “right down this 
street.” 

Finally, remember that “public relations 
work of every sort is a reinforcement of—not 
substitute for—the intelligent and __persistet! 


advertising without which no business can a 
tain full stature. 





Asks Bids on CCC Camps 


Battrmore, Mp., June 3.—The local office @ 
the quartermaster of the Third Army Area 
has asked for bids on lumber for thirteen mort 
CCC camps, the bids to be opened next Wednes 
day. Each camp calls for 3,010 feet of rout? 
molding, 2,010 feet of No. 1 common, and 238 
184 feet of No. 2 common North Carolina pine 
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Announced Reduction of West 
Coast Rates Is Opposed 


To Boost South to West Hard- 
wood Water Rate 


New ORLEANS, June 3.—Proposed increase 
in the intercoastal water rate trom Gulf ports 
to Pacific coast ports will be discussed at a 
conference between hardwood lumber_manufac- 
turers and representatives of the Gulf-Inter- 
coastal Steamship Conference, according to 
George Schaad, Jr., New Orleans manager for 
the Southern Hardwood Trafhc Association. 
The conference, scheduled for June 7, was ar- 
ranged by Mr. Schaed, who sent out notices 
to 150 hardwood lumber manufacturers. 7 It 
is proposed by the Conference lines that, effec- 
tive July 1, the water rate will be increased 
from the present 36 cents to 46 cents per 100 
pounds. The transcontinental rail carriers, said 
Mr. Schaad, have announced that the existing 
rates of 65 cents per 100 pounds from west of 
the river, and 70 cents from east of the river 
(Mississippi) will be permitted to lapse June 30, 
and that the higher rates of 80 and 85 cents, 
respectively, will be effective July 1. All parties 
interested in the rates were invited to attend 
the meeting, which was scheduled for the Hotel 
Roosevelt. 


Northeast Retailers Want Trial 
of Lower Rail Rate 


RocuHester, N. Y., June 3.—In a bulletin to 
members of the Northeastern Retail Lumber- 
men’s Association, Secretary-Manager Paul S. 
Collier says : 

In the interest of dealers in the Northeastern 
territory, your association has petitioned the 
Interstate Commerce Commission to permit the 
proposed 72-cent freight rate on lumber from 
the West Coast to become effective June 10 as 
proposed. You are urged to take this matter 
up with your southern mill connections, request- 
ing them not to protest this rate reduction, and 
also to petition the Interstate Commerce Com- 
mission to permit it to be given a trial. Here 
is a definite saving in dollars and cents to your- 
self which you can help effect by co-operating 
as above. Your association is bending all its 
efforts to help bring about this monetary saving 
to you. 








Seeking Suspension of Blanket 
Lumber Rates 


New Orveans, La., June 3.—Southern pine, 
cypress and hardwood manufacturers will join 
with all of the railroads of the South in send- 
ing a petition to the Interstate Commerce Com- 
mission for a suspension of the blanket 72-cents 
per hundred pounds freight rate on lumber from 
the Pacific Coast to territory east of Chicago 
and north of the Ohio and Potomac rivers, in- 
cluding New England, which rates have been 
published by the trans-continental railroad lines 
to become effective on June 10. The proposed 
hlanket rate, the southern lumbermen assert, 
will mean reductions averaging from 10 to 18 
cents per hundred pounds in trans-continental 
lumber freight rates, and threaten southern 
pines markets in the North and East, where it 
competes with woods from the West Coast. 

Announcement of this joint action by the 
southern lumber industry and southern  rail- 
road lines is made by A. G. T. Moore, traffic 
manager of the Southern Pine Association, after 
4 meeting of the association’s transportation 
committee, which was presided over by Chair- 
man Eli Wiener, of Dallas, Tex., which consid- 
ered all angles of the trans-continental rail- 
roads’ proposal for a blanket 72-cents Jumber 
rate from the Pacific coast to the Fast. 





The South consumed 6,094,768,000 feet of 
lumber and produced 13,978,079,000 feet in 1928. 
Therefore the southern operators feel the im- 
perative need for markets in the more populous 
areas of the North and East for production in 
excess of what is consumed within the South, 
according to Mr. Moore. 





Speeds Figuring Laid-Down 
Cost of Water Shipments 


r 

Those who wish to compare laid-down costs 
of lumber, rail against water movement in the 
Atlantic intercoastal or the Mississippi Valley 
steamer-barge trade, will find highly useful a 
chart that was devised by E. S. Rice, of the 
Long-Bell Sales Corporation, Longview, Wash. 
As was shown in a table prepared by H. N. 
Proebstel, trafic manager of the West Coast 
Lumbermen’s Association, and printed in the 
AMERICAN LUMBERMAN of May 25, page 21, 
a water shipment of 1,000 board feet of 1x8- 
inch boards is charged for on the basis of a 
net footage of 73.2 percent, the freight being 








Atlantic intercoastal steamer, or Missis- 

sippi Valley steamer-barge, freight costs 

are easily figured by means of this chart, 

which gives the net footages on which 
water rates are based 


figured on 732 feet net. If you are figuring on 
a shipment of any item, you will find in Mr. 
Rice’s table a decimal multiplier for it; when 
any nominal board footage is multiplied by this, 
the result is the net footage. If a wholesaler or 
retailer is figuring a large bill, on which com- 
petition is keen, he can quickly arrive at the 
comparative freight costs by means of this cal- 
culator. It consists of two rigid boards that 
form an easel, with cloth hinges, and the figures 
are printed in two colors, for easy reference. 
It is understood that many western shippers 
paid $10 for typewritten copies of this table. 
In its present greatly improved form it 1: 
supplied by the AMERICAN LUMBERMAN at $1.50 
a copy postpaid. 





. . 7 

Virginia Opposes Rate Cut 

RicHMOND, VA., June 3.—Proposals of the 
transcontinental carriers to cut the all-rail rate 
on lumber between the Pacific Coast and the 
Fast to 72 cents, the same rate now charged 
from the Coast to the middle West, will be 
opposed before the Interstate Commerce Com- 
mission by H. FE. Ketner, commerce counsel of 
the Virginia State Corporation Commission. 
Mr. Ketner said that if the application is 
granted, it will mean a serious blow to Vir- 
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Cypress 
Lawn Chair 











SELLS ITSELF 


LOWEST PRICED LAWN FURNITURE 
on THemarnet BEST QUAL/TY 


Special Inventory Offer 


We have on hand a number of chairs, made 
last year at a lower cost of labor and material 
than exists today. Also we are at this time 
making chairs from a limited stock of mate- 
rials bought at last year’s low prices. While 
this stock lasts we will be able to offer you 
our lawn chairs at astoundingly low prices. 
After this stock is exhausted we will be forced 
to announce a slight increase 
in our prices. 


Write us about these spe- 
cial bargain prices. 


KENNETT 
MFG.CO., 


Box 145, CLAYTON, MO. 


I apie Al@ ireo\',4em aelariateid 


MADE OF CYPRESS THE Wood ETERNAL’ 
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Every Lumber 
Dealer near water, 
ean sell boats this 


There Is Profit In Boats 
y- . 





year. People are 
more outdoor 
boating minded 


than ever. 

Star Metal Boats 
will sell and give 
lasting satisfac- 
tion. 

Send for our 
special Lumber 
Dealer offer and 
attractive  litera- 
ture today. 


STAR TANK & 


BOAT CO. 
Boat Dept. 
Goshen, Indiana 








SAN FRANCISCO 


In 
the twenty-eight story 


WILLIAM TAYLOR HOTEL 


(at Civic Center) 

Rooms with bath from $2.50 
Garage Service 
WOODS-DRURY CO., Operators 
also operating 
HOTEL WHITCOMB, San Francisco 


















DOWNTOWN ST. LOUIS 
Fine Food at Reasonable Prices 


Avoiel “tennose 


OUTSTANDING ROOM VALUES 
$2.50 up 
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ginia’s lumber industry, now one of the largest 
in the state. The Virginia lumber movement 
reached 22,000 carloads in 1933, and has ex- 
ceeded this in previous years, he said. It is 
proposed to make the rate reduction effective 
June 10 and every effort will be made to have 
the new tariff suspended. 





Files Suspension Application 


Mempuis, TENN., June 4.—As result of action 
of the board of directors of the Southern Hard- 
wood Traffic Association, C. A. New, secretary- 
manager, has filed suspension application in con- 
nection with the rates from the Pacific Coast to 
Central Freight Association territory. Mr. New 
will attend a conference of southern operators 
at New Orleans on June 7. 





Railroads Expected to 
Regain Traffic 


BaALTIMorE, Mp., June 1.—The action of the 
transcontinental railroads in reducing the rate 
on lumber from 87 to 72 cents per 100 pounds, 
equal to about $3.50 per thousand feet, is ex- 
pected to result in a considerable shifting in 
this class of freight from the steamship to the 
land lines, and to result in getting back for 
West Coast stocks the business lost to Southern 
pine. The new rate, which becomes effective 
on June 10, is one cent under that of the Mor- 
gan Line. 


Cuts Virgin Shortleaf 
FANNIN, Miss., June 3.—The plant of the 
J. M. Griffin Lumber Co., at this place, recently 
has begun operations, cutting high grade vir- 
gin shortleaf shed stock and special timbers to 





order. The plant consists of. complete sawmill, 
dry kiln and planing mill equipment. The 


headquarters of the company are in Jackson, 
Miss. J. M. Griffin is recognized as one of 
the outstanding yellow pine operators in the 
South. 


Los Angeles Building Increases, 
But Lumber Supply Doubtul 


Los ANGELES, CALIF., June 1.—Building per- 
mits so far this year are 150 percent ahead of 
the same period last year, and real estate deal- 
ers say more people today are interested in 
acquiring real property than at any other time 
in the past five years, a claim supported by 
the records of real estate transfers. Applica- 
tions for FHA Title II loans here have ex- 
ceeded $7,000,000. If the foregoing is not suffi- 
cient evidence that Los Angeles has its mind 
on building and homes, add the information 
that nearly a hundred thousand people visited 
the building exposition during its first week. 

Difficulty in obtaining building materials is 
expected, however, because of the uncertainty 
of production conditions. Very little Douglas 
fir lumber is being received here because of 
the strike situation at the mills, but it is esti- 
mated that the local yards have enough stock 
on hand to take care of the demand for about 
six weeks, so far as regular yard items for 
house building are concerned. Heavy construc- 
tion work calling for special-cut timbers, how- 
ever, will be halted. Shingle and lath stocks 
are very low. Yards will have to supply red- 
wood shingles or other types of roofing. 

Prices have advanced several dollars a thou- 
sand, depending on the items and the demand. 
_ California has had much more moisture than 
for many years. The snow in the mountains 
has remained so late that many pine operators 
have been delayed getting started. At the same 
time farm conditions are excellent, and gen- 
eral business conditions likewise are exceed- 
ingly gratifying. 








_ SHELTER BELT planting will be started early 
in the spring of 1935: six States are to set 4 
million trees in preliminary plots. 
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Emphasizes Beauty o 


SEATTLE, WaAsu., June 1.—Those who visited 
the offices of the West Coast Lumbermen’s As- 
sociation recently were intrigued by an exhibit 
of panels made from the most widely used Pa- 
cific Northwest woods and finished in attractive 
patterns. The panels were first shown at the 
annual meeting of the Western Retail Lumber 
Dealers’ Association in Tacoma, and are to be 
part of the permanent West Coast exhibition. 
They were displayed also at the Seattle Home 
3uilders’ Exposition, April 29 to May 5. 

Each of the panels is eight feet six inches 
high and four feet wide, having been designed 
to cover walls completely from floor to ceiling. 
Homes which use them, instead of plaster and 


wallpaper, will have smaller upkeep expense 
and, in addition, unique and permanent interiors 
Each panel exhibited has on it an enlarged pic. 
ture of a room the walls of which are covered 
with this panel. The visitor may thus inspect 
closely each type of panel, and also get a good 
idea of the appearance of a room in which a 
panel of a certain design has been used. 

The panel of Douglas fir is the design used jn 
a Seattle home. It was designed by George 
Wellington Stoddard, a local architect who is 
pioneering in constructing unique homes, | 
consists of fir boards and battens in random 
widths, with an inset batten. The upper part 
of the panel is perpendicular in pattern; the 


smut Aa te ome Bees 


Left to 


right—Hemlock and 


Cedar with Floral Design 





First 


WasuHincton, D. C., June 3.—Preliminary 
official statistics for the first four months of 
this year covering lumber, sawed timber and 
logs show total hardwood and softwood exports 
to be 622,472 M board feet or approximately 
17 percent more than in the same period last 
year, according to W. LeRoy Neubrech, Forest 
Products Division. At the end of the first quar- 
ter a gain of 33 percent was registered over 
last year’s corresponding period. 

While April hardwood lumber exports, in 
comparison with April, 1934, held quite 
steady (the loss in total hardwoods in April 
being in logs), softwood lumber totaled only 


66,747 M ft. in April, or 23 percent under 
April, 1934. A loss was also seen in soft- 
wood sawed timber, whereas softwood logs 


were slightly greater as compared with April 
last year. 

In reviewing monthly export statistics it 
is vital to keep in mind the fact that whereas 
losses or gains may be shown for any one 
month in comparison to the same month of 
the previous year, the story may be entirely 
different in respect to the previous month of 
the same year. For example, while April 
softwood lumber exports were 23 percent 


Quarter Exports G 


under April, 1934, they were at the same time 
only about 4 percent under March this year 
Similarly, but even more notable, April hard- 
wood lumber exports were about 2 percent 
under April, 1934, whereas they were 28 
percent under March, this year. 
the cumulative trend is always 
indicative than any single month's 

From the standpoint of individual species, 
figures for the first four month period of 
1935 show the following comparisons with 
the like period of 1934: 

In 
tlings group the only outstanding quantita- 
tive gain is in rough Douglas fir, which 
totaled 145,029 M ft., or 29,142 M ft. over 
the 1934 period. Hemlock, the “white” pines 
and dressed Douglas fir show fair gains ove! 
last year, while small gains are apparent It 


more truly 
figures 


cypress, redwood and spruce. Both rough 
and dressed southern pine are some 10 per 
cent under last year. Cedar also records 4 


loss, being about 35 percent under the 1934 
period. 

In the hardwood boards, planks and scat 
tlings group oak continues to be the high- 
light, being 46,744 M feet this year, or about 
17 percent above last year. April exports 
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the softwood boards planks and scal- © 
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Wood Home Interiors 


lower carries out a wainscot effect with panels The Sitka spruce and western hemlock panels 
horizontal. This panel was made by the mill- are reproductions of designs shown in “Mod- 
work firm of Nordquist & Nelson; and the ern Home Interiors,” issued by the National 
saining was done by W. J. Daly, a Seattle Lumber Manufacturers’ Association. 

decorator, under the direction of Mr. Stoddard. The spruce panel was stained to a swamp 
There are two western red cedar panels, de- oak green, and the hemlock panel given a 


signed by Edwin J. Ivey, Seattle architect. One unique finish—a bone white effect, obtained by 
i; made of knotty cedar and is a reproduction coating the panel with an acid-bearing lime 
of paneling designed for the home of a New mixture, which was brushed on and scraped off 
York bank official, built in sections in Seattle when dry. 

and shipped east. The other cedar panel was Another panel is of vertical grain fir boards 
also designed by Mr. Ivey, and is made of ver- of random widths with inset battens finished 
tical grain clear cedar on which is painted a with white enamel—a reproduction of paneling 


basket of flowers. This particular panel is de- in the living room of the home remodeled pub- 
signed for use singly or in a section of wall licly in Seattle and which was pictured recently 
hetween two cupboards. in the AMERICAN LUMBERMAN. 





The Stamp of 
True Quality 


You have four good reasons to 












push Sisalkraft—more than ever 


€ 


before. 


et ARREARS Spe To 


ke 


1. Its quality has been proved through 


years of experience. 


2. The development of Treated Sisal- 
kraft and Copper-Armored Sisalkraft 
offer architects and builders values 


never before available in building 


paper. 


3. Sisalkraft can give your customer 
more protection for his dollar than 





anything you can sell him. 
Left to right—Knotty Cedar, Sitka Spruce and Douglas Fir Panels 





& > 
ne time 


is year. § 
‘il hard- 


erefore, | 
‘e truly § 
figures. § 
species 
riod of 
is with 


d scan- 
iantita- 
which 
ft. over § 
e” pines 
ins over 
trent in 
- rough 
10 per 
cords & ae 
he 1934 


d scan & 
e high BF 
r abou & 
exports Be 








4. The dealer policy of this organi- 


| 7 Pe rce Nn t Ove r La st Yea r zation has never been weakened. Sisal- 


kraft is sold exclusively through le- 































of oak were substantially above April last feet compared with 19,530 M feet) as well gitimate retail lumber dealers. 


year, but considerably under March this year. as a small gain in Western cedar. Losses 

In general small gains in certain hardwood were recorded for Southern pine, Douglas fir 

species were offset by losses in others. Beech, and Eastern cedar. The non-classified (‘other W - 
birch and maple; red or sap gum; tupelo or softwood”) class showed a large gain, being hen your customers need build- 
black gum; poplar and non-classified hard- 22,604 M feet, or 14,939 M feet over last year. 


woods made fair or small gains over the 1934 ing paper, let it be SISALKRAE r. 


period. Largely offsetting these gains were 


small losses in chestnut, cottonwood, hick- Slash Should Be Burned at Once 


ory, walnut, mahogany, magnolia and hard- 


me taineer natinne ar sie Tae to Prevent Fires THE SISALKRAFT CO. 





feet this year, or 3,193 M feet under last year. San Francisco, Cauir., June 1—Although 

In the sawed tim! iain me the fire season officially began May 1, according . 
while still some 19,000 M feet over last year's © the Forest Practice Code, this does not mean 205 W. Wacker Drive 
first 4 month period, lost about 10,000 M feet that slash cannot be burned earlier, states Di- Chicago, Illinois 


in April compared with April, 1934. Revers- vision Forester Emanuel Fritz in a May 22 bul- 
in i Y : . . ° y 
rs Southern pine gained about 5,000 M__letin. There are many periods during the dry 
the a April over April last year, bringing season when burning slash is possible, but in 
eat 3 ae ar Fate = Bo “4 all cases a permit must be obtained from a 
; 000 J y ast year. § - 2 i 
stantial gains were also made in cedar, hem. tte forest ranger. The present wet spring 
book and preservative treated sawed timber. a8 caused the district to enter the fire season 
ardwood sawed timber totaled 99 M feet With almost a full year’s accumulation of slash. 





eared with 160 M feet in the 1934 first All operators are asked to take every precau- Ree U S. Pat Of 
a period. tion possible to prevent accidental fires, and to ‘ 
Softwood logs and hewn timber exports suppress at once any blazes that may get Soundly Merchandised for Sound Uses 


Showed a large gain in hemlock (48,611 M _ started. Sold Exclusively Through Retail Dealers 
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National Production, Shipments and Orders 


Wasuincton, D. C., June 3.—Following is the National Lumber Manufacturers’ Association report for two weeks ended May 25, and for twenty. 
one weeks ended that date, covering mills whose statistics for both 1935 and 1934 are available; also percentage comparison with statistics for iden 


tical mills for the corresponding period of 1934: 














"WO WEEKS Av. No. Production Percent Shipments Percent Orders Per 
| he Ms . Mills 1935 of 1934 935 of 1934 1935 a 1938 
Southern Pine Association..........0++e+00% 152 51,500,000 118 68,839,000 149 78,312,000 171 
West Coast Lumbermen’s Association........ 426 48,071,000 35 73,806,000 70 104,612,000 68 
Western Pine Association........++eeeeeeees 118 119,332,000 128 120,428,000 144 149,326,000 152 
California Redwood Association..........+-+-. 7 atte ty x. Batre te = ery te 160 
S r COPE OSRs cccceceesetecsevrceeoceceges ’ ° ,054, . s 1 
te te Pine tals a a re 8 3,873,000 105 3,291,000 107 3,159,000 ro 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 18 1,736,000 137 3,028,000 162 4,260,000 252 
EPO ES ree 9 520,000 99 1,429,000 119 1,694,000 133 

PE DAD ite nts ee pede ho tenddas een 76 242,998,000 ‘2 293,441,000 113 368,531,000 5 
Hardwoods: 
Hardwood Manufacturers’ Institute......... 95 13,749,000 95 13,938,000 112 16,914,000 148 
Northern Hemlock & Hardwood Mfrs. Assn.. 18 2,397,000 79 2,651,000 87 2,760,000 183 
en oe aa ae hep ie eee s 9 1,297,000 52 872,000 1 802,000 131 

SSIES ET ETE CCRT TRE 122 17,443,000 87 17,461,000 108 20,476,000 151 

SE deepak eneee kawedanerwe enews 859 260,441,000 83 310,902,000 113 389,007,000 116 
TWENTY-ONE WEEKS: 
Softwoods: 
Southern Pine Association ..........-+: 155 552,596,000 108 603,957,000 128 647,671,000 127 
West Coast Lumbermen’'s Association. ‘7. 1 eee asace 93 mt gti yt} Le oy etre rty te} 113 
Western Pine Association. ......cceeeeeeeees 11 ,697, 97 ; ’ d 4 , 1 
California Redwood Association......... 1 134,350,000 - Prati get rr erg tt etd 14s 
i Ce. css ctbakeneabaan keene reKe 7 36,908, 15 53, ; , ’ 
Rerthern ine. seal ied dash inka a ta te de ac icae das acs ea 8 16,574,000 129 28,342,000 100 27,164,000 99 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 23 32,540,000 147 26,846,000 114 34,803,000 138 
None cae cn cia e a aaw Rew a Ce Ae 8 8,388,000 142 12,356,000 105 12,781,000 93 

Teer eT Tere Te rte 770 3,083,386,000 97 3,660,929,000 125 3,881,890,000 122 
Hardwoods: 
Hardwood Manufacturers’ Institute......... 153 231,193,000 104 251,146,000 118 260,903,000 117 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 23 48,246,000 98 43,012,000 116 45,574,000 113 
ee ae cee cai eee 6 he eee eee eae 8 10,200,000 89 5,985,000 96 5,610,000 111 

aréweeds 184 289,639,000 102 300,143,000 117 312,087,000 116 
Total hardwoods be a aa ea ar ee ae a et 993 3.373'025'000 os 3.961,072,000 a o4 4,193'977,000 bo 
Es eee ee cued ens sadeen ke aees ’ 
e F d ° Pp ° | e 
West Coast Review A Forward Step in Practica alifornia Redwoo 
. 
[Special telegram to AMERICAN LuMBERMAN] Trade Promotion San Francisco, CA.Lir., June 1.—The fol- 


SEATTLE, WASH., June 5.— The 519 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
two weeks ended June 1 reported: 

Production 47,468,000 
Shipments 67,966,000 


% over production 
Orders 91,898,000 


2% 

6% over production 
A group of 519 mills, whose production re- 

ports for 1935 to date are complete, reported 

as follows: 

Average weekly cut for twenty-two weeks: 
1934 83,942,000 
Ra heer ee en 76,042,000 

Average cut for two weeks ended 
June 1 


43. 
93. 


A group of 519 mills, whose production for 
the two weeks ended June 1 was 47,468,000 feet, 





reported distribution as follows: Unfilled 
Shipments Orders Orders 
OO eee 34,255,000 43,567,000 128,847,000 
Domestic 
cargo 25,664,000 38,759,000 184,242,000 
Export 984,000 2,509,000 58,675,000 
Local 7,063,000 nee )83=3— «Cs eden ewen 
67,966,000 91,898,000 371,764,000 


A group of 426 identical mills, whose re- 
ports of production, shipments and orders are 


complete for 1934 and 1935 to date, reported 
as follows: 


Aver. for two 

weeks ended Aver. for 22 weeks ended 

June1,1935 June1,1935 June 2, 1934 
Production 23,521,000 75,306,000 81,931,000 
Shipments 33,727,000 84,069,000 69,372,000 
Orders 45,704,000 85,660,000 76,605,000 





Canadian Mill Gets Hardwood 
Logs by Barge 


3UFFALO, N. Y., June 3.—The first cargo of 
hardwood logs ever to be brought by vessel to 
Goderich, Ont., lately arrived there on a barge 
towed by the tug Harrison. The logs came 
from Sault Ste. Marie, and were for the 
Goderich Manufacturing Co., which reports that 
export business in hardwoods has been quite 
brisk in recent months. An unloading platform, 
80 by 30 feet, was built to transfer the logs from 
the pier to flat cars and thence to the sawmill, 
one mile distant. It is thirty years since the 
last raft arrived at Goderich from the Bruce 
Peninsula and the north shore. 


A progressive movement in practical trade 
promotion, having vast potentialities for benefits 
to the hardwood industry, is embraced in new 
“Standard Specifications for Grades of Hard- 
woods and Cypress Lumber for Freight Cars 
and Locomotives,” says the National Hardwood 
Lumber Association, Chicago. It represents the 
adaptation, to hardwoods and cypress, of the 
standard specifications of the Association of 
American Railroads used in the purchase of car 
material. Some revision of the A. A. R. Stand- 
ard Specifications was required in order to make 
them adaptable to hardwoods. This was accom- 
plished through a sub-committee of the Inspec- 
tion Rules Committee, on which the railroads 
were represented. The rules were approved by 
the Inspection Rules Committee of NHLA and 
put into effect June 1, 1935, as tentative rules. 
They will be presented to the annual convention 
to be held in Chicago Sept. 26 and 27, 1935, 
for final adoption. The association in the mean- 
time is prepared to make official inspection and 
issue its certificates on shipments of car material 
sold according 10 these rules. 

Hardwood operators should study the use and 
grading classifications so as to be in a position 
to handle business which may be expected to 
develop, says the association. A glance at the 
hardwoods listed opposite the parts for which 
they are suitable will doubtless suggest outlets 
which have been overlooked. The A. A. 
grades represent the conclusions of those with 
most knowledge of what is required from freight 
car and locomotive parts. Their use by hard- 
wood and cypress operators is sure to contribute 
to more extended railroad consumption of their 
product. 





Sugar Pine Mill Begins Cutting 
Again 

San Francisco, Catir., June 3—The West- 

side Lumber Co plant at Tuolumne, Calif., 

started operating last week. William R. Thor- 

sen of this city is head of the Westside com- 

pany. This brings back into operation one of 


the important sugar pine producing companies 
that has not been cutting during the depression. 





VISITORS TO THE NATIONAL FORESTS in 1934 
numbered 34,672,125. 





lowing information is summarized from the 

reports of 29 mills to the California Redwood 
Association for April. 

—Redwood— White 

Percent of Wood 

Production Feet 


Production ..... 25,342,000 eare 3,050.000 
Shipments ...... BLOT NTS, 4,076,000 
FERRE GOO .ccces 2,540,000 126 387,000 
Orders.. 
Received ..... 35,521,000 140 5,280,000 
Ce WOE .c02<. 33,414,000 sire 4,692,000 
Stock on hand..269,328,000 14,295.000 


Detailed Distribution of Redwood 





Shipments Orders 
Northern California*. ..10,948,000 13,302,000 
Southern California*... 5,605,000 6,782,000 
. Aiea Gast 257,000 237,000 
ES - Sc ois e haleeee 9,586,000 11,209,000 
I, hs era aks ag a aia 2,873,000 3,991,000 
SN - aah cncace we aiekemiedl 29,269,000 35,521,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





CHICAGO MOVEMENT 


Chicago receipts and shipments of lumber 
and shingles, in thousands, were reported by 
L. C. West, statistician, of the Board of 
Trade, for the five weeks, April 29 to June 1, 
inclusive, and for the year to date, Jan. 1 
to June 1, 1935, with comparative figures 
for the corresponding periods of 1934: 

















Receipts 

Ship- Above 
Lumber— Receipts ments Shipments 
April 1 to 11935 118,534 36,355 82,179 
April 27 §1934 111,896 32,786 79,110 
Inc. or Dec...... +6,638 +3,569 §+3,069 
Jan. 1 to 11388 471,519 147,569 323,950 
April 27 1934 381,975 118,970 263,005 
Inc. or Dec..... +89,544 +28,599 §+60,945 
Shipments 

Ship- Exceed 
Shingles— Receipts ments Receipts 
April 1 to 1 3398 23,283 30,342 7,059 
April 27 1934 17,522 18,166 644 
Ine. or Dec...... 15,761 +12,176 §—6,415 
Jan. 1 to 11935 77,338 83,464 6,126 
April 27 1934 54,933 59,210 4,277 
a ee 
Ine. or Dec...... 422,405 +24,254 §—1,849 


§Last figure in each group gives difference 
between 1935 and 1934 net receipts. 
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BETTER QUALITY 


HARDWARE and BUILDING 
MATERIALS FOR YOU... 


beste know that Stanley has always 
been a leader in packaging mer- 
chandise attractively for your shelves. 
Now Stanley “packages” FACTS 
attractively to help you sell better 
quality hardware and building 


materials. 


The Facts Are... 


Thousands of people are building 
new houses; they will be! paying 
back the money for 20 years, and if 
they use better quality hardware and 
building materials it will help keep 
their homes livable, attractive and 
worth paying for until the last pay- 
ment is made, and long after. 


How are the Facts “Packaged” 
Stanley has “packaged”’ the vital facts 


about the importance of better qual- 
ity hardware and building materials 
in an attractive booklet which is dis- 
tributed through national advertising 
to thousands of prospective home 
builders. These booklets sell the 
idea of buying only better quality 
hardware and building materials 
from you. 


Direct Tie-up with Your Store 
Striking window display is provided 
by Stanley for your store window. It 
ties up your store with Stanley Nat- 
ional Advertising of Better Quality 
Hardware and Building Materials. 
It is free to you on request, together 
with copies of booklet. 


THE STANLEY WORKS 


New Britain, Conn. 

















(_] BOOKLETS (Quantity) 


EDGING up merim mene me 
. he VR wee 








The Booklet 


The Window Display 


Clip the coupon today. Don’t 
miss your chance to get your 
share of the new business 
for Better Quality Hardware. 


THE STANLEY WORKS 


New Britain, Conn. 


Please send material checked. We want to tie up 


with your constructive program 
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{ | WINDOW DISPLAY 
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Late News Flashes From Housing Field 


NHA Amendments Aid Organ- 
izing of Mortgage Firms 

WasHIncTon, D. C., June 3.—Organization 
of national mortgage associations is made more 
feasible through the amendments to the National 
Housing Act which have just become effective, 
Stewart McDonald, acting Federal Housing ad- 
ministrator, stated today. Through these amend- 
ments the minimum capitalization of an associa- 
tion may be lowered from $5,000,000 to $2,000,- 
000 under proper circumstances when the asso- 
ciation is chartered in a district away from 
the larger financial centers, it was said. 

Each national mortgage association is author- 
ized under the amended act to issue and have 
outstanding at any time notes, bonds, deben- 
tures, or other such obligations in an amount 
not to exceed twelve times the aggregate par 
value of its outstanding capital stock. The 
original legislation limited this to ten times the 
aggregate. In no event, however, is the aggre- 
gate amount of its outstanding obligations to 
exceed the current face value of insured mort- 
gages held by it, plus the amount of cash and 
bonds or other obligations of the United States. 


Wisconsin's 2-Year Tax Exemp- 
tion Law Seen as Aid 


MILWAUKEE, WIs., June 3.—Lumber dealers 
in Wisconsin are looking forward to an antici- 
pated building boom in their State as a result 
of the passage of a new law by the legislature 
that will not cause the assessed value of real 
property as determined in the 1935 tax assess- 
ment rolls to be increased in 1936 or 1937 
because of improvements which are made on 
the land. The law became effective on May 22. 

The measure means that a new home or any 
other type of structure may be built on a 
vacant lot, and no taxes need be paid on the 
building until 1938. If an owner of a dwelling 
wishes to increase its size, neither will addi- 
tional taxes be levied for two years. The 1935 
assessment is as of May 15. 

The tax exemption law applies to all kinds of 
construction and remodeling in cities or rural 
sections. 


Residential Building Continues 
Encouraging Gain 


Residential building continues to reflect 
encouraging improvement. For the initial half 
of May, contracts let for this class of construc- 
tion were approximately 80 percent ahead of 
the total shown in the corresponding period of 
May, 1934. For the 37 States east of the Rocky 
Mountains, the F. W. Dodge Corporation 
reported a residential building total of $22,072,- 
500 for the first 15 days of May; during the 
first half of April the total was $20,610,900, 
while, for the initial 15 days of May, 1934, the 
volume was only $12,421,500. 

The contract total for all classes of con- 
struction inclusive of residential building 
amounted to $60,961,300 for the initial half 
of May, as against $61,969,900 for the first 
half of April and $67,181,400 for the first 15 


days of May, 1934, the Dodge organization 
reports. 

The April construction contract volume 
exceeded the total for March by a small 


margin. A loss from the volume reported 
for April of last year was shown, however, 
due to a falling off in awards under the old 
PWA program. April contracts’ totaled 
$124,098,000 as against $122,940,500 for March 
and $131,157,000 for April, 1934. 

Despite the loss from a year ago in total 
construction residential building contracts 
during April were higher than for any other 
month since the closing months of 1931. 
Private construction in April, as apart from 
public work, made the best showing in more 
than three years with only one exception. 


Gains in residential building were shown 
in April in each of the principal geographic 
territories as compared with last year ex- 
cept for the New England and the New 
Orleans areas. Residential contracts let dur- 
ing the first four months of 1935 in the 37 
States totaled $113,517,200, as against only 
$80,342,500 for the corresponding four months 
of 1934. Commenting on the outlook the 
Dodge bulletin states: 

“This improvement over a year ago in resi- 
dential building bids fair to continue for the 
remainder of the current year judging from 
the figures on contemplated projects. Con- 
templated residential building reported in 
April amounted to $99,721,900, as against 
only $54,483,000 for March and $55,074,300 for 
April of last year.” 


Boston Builders Should Profit 
by Marriage Boom 


The Boston building industry can look for 
brighter times, it would seem in a study of 
statistics on marriages and house construction 
for the years 1926-34 as submitted by Harry C-. 
Philbrick, treasurer of the Boston wholesale 
lumber company bearing his name. 

According to the figures, there were 5,918 
marriages in Boston last year, which is the 





WHAT IS HOME? 


A roof to keep out the rain. Four 
walls to keep out the wind. Floors to 
keep out the cold. Yes, but home is 
more than that. It is the laugh of a 
baby, the song of a mother, the strength 
of a father. Warmth of loving hearts, 
light from happy eyes, kindness, loyalty, 
comradeship. Home is first school and 
first church for young ones, where they 
learn what is right, what is good and 
what is kind. Where they go for com- 
fort when they are hurt or sick. Where 
joy is shared and sorrow eased. Where 
fathers and mothers are respected and 
loved. Where children are wanted. 
Where the simplest food is good enough 
for kings because it is earned. Where 
money is not so important as living kind- 
ness. Where even the teakettle sings 
from happiness. That is home. God 
bless it!—Madame Ernestine Schumann- 
Heink. 





largest number for a 12-month period since 
1929. In 1929, there were 1,063 residential 
buildings constructed in Boston, in contrast to 
134 in 1934. Statisticians have pointed out that 
a wave of home building is the customary re- 
sult of an increase in the number of marriages. 
Since there were $14,629,712 worth of homes 
built in Boston in 1929, it appears that the 
recent rise in weddings would bring a new dawn 
to Boston lumbermen, who take advantage of 
their opportunities. 


Acute Housing Shortage Is 
Found in Chicago Suburbs 


Persons who recently have tried to find a 
house to rent in Chicago or its fringing suburbs 
are of one opinion—that demand for dwelling 
places is far greater than supply. The housing 
shortage is much more acute than the general 
public, or possibly lumber dealers, realize. A 
combing of the towns of Elmhurst, Harvey, Blue 
Island, Homewood and other districts reveals 
the dire need for home-building. One realtor 
in Elmhurst reported the sale of several score 
of houses this spring, and stated that two pros- 
pective purchasers had left down payments with 
him for any residences which might become 





available. Agents in all the other named com- 
munities reported a similar dearth of vacay 
properties. They likewise expressed the same 
opinion that Chicago and its environs need a 
building boom sorely, and believe that it cay 
not be far away. 


Will Promote New Type of 


ome 


SPOKANE, WaASH., June 1.—The White Pine 
Domiseal Co. has been organized here to handle 
construction and sales of a new type of homes 
designed by the Domiseal Corporation of Port. 
land. The company will handle this type of 
home construction in Spokane and the Inland 
Empire. H. G. Klopp, president of the White 
Pine Sash Co., and H. G. Means of Portland 
president of the parent Domiseal company, are 
chief executives of the new organization, 

The Domiseal homes, size of which is no 
limited, will be prefabricated in such a manner 
as to make possible delivery of the units direct 
to the job from the manufacturer. 

“The Domiseal plan of construction makes jt 
possible to build residences from any designs, 
using factory fabricated units instead of build. 
ing from the ground up,” said Mr. Means, who 
originated the plan. 

“We seek to cut costs by standardizing units, 
Our company was first organized two years 
ago, and now that we are expanding we expect 
to eventually introduce our Domiseal homes 
into every important center of population.” 


Southern Pine Used to Construct 
Housing Emblem 


New Orveans, LA., June 3.—A standard 
bearing the Better Housing Program emblem 
of the FHA, all constructed of Southern pine 
and furnished by the Southern Pine Associa- 
tion, now occupies a conspicuous place in the 
reception room of the industries division of the 
Federal Housing Administration in Washing- 
ton, D. C., according to notice received by the 
association here from FHA officials. 

The familiar FHA emblem—a large circle 
around which is lettered, “Better Housing Pro- 
gram,” with the design of a story-and-a-hali 
home within the circle—is mounted on a stand- 
ard, the whole being about 5% feet high. At 
the top of the standard, and just below the 
emblem is a block bearing the words: “Build 
Better Homes with Southern Pine.” 

Officials of the FHA state that this reproduc- 
tion of the emblem, especially the miniature 
model of the home within the circle, has at- 
tracted much attention and admiration from 
visitors to the Industries division. 


Homes Exposition Aids El Paso 
Building Industry 


Ex. Paso, Tex., June 3.—The building indus- 
try of El Paso has been aroused from its leth- 
argy as a result of the Better Homes Expos 
tion held recently under the sponsorship of the 
El Paso Lumbermen’s Association and a local 
newspaper. 

The Better Housing Program was launched 
last Sept. 1 by a group of men who elected 
L. E. Saunders chairman. Other members 


were: W. R. Blair, O. C. Coles, L. J. Rey: & 


nolds, P. L. Grattan, E. H. Simons, W. J. 


Moran, W. H. Peterson and Ralph Blair, 
treasurer. 
Local lumber dealers were authorized to 


handle all formalities. So well did the plan 
function that an applicant could seek and obtain 
his loan in a day. The absence of red tape 
was an aid to the program. 

“These loans have been keeping the lumber- 
men going,” Mr. Blair stated. “Our sales have 
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heen 100 percent larger than during the same 

riod the previous year. I believe every lum- 

+ dealer in El Paso will say the same thing. 
Nearly $100,000 worth of FHA loans has been 
made since the local program started, with 
every merchant who handles building materials 
henefiting, and employment in the trades in- 


. ” 
creasing. 


Homesteads Project Makes 
Progress 


Loncview, WasH., June 1.—Work on the 
Longview federal subsistence homesteads de- 
yelopment is progressing at a good rate of 
speed and probably will be completed before 
August 15. Fourteen of 60 homes included in 
the development are under construction. The 
project will represent an expenditure of $175,- 
000 by the federal government. Work on the 
project was started April 6. The general lum- 
ber strike slowed up construction, owing to a 
shortage of lumber and shingles. This in turn 
has prevented completion of inside work in 
about half of the 14 homes, but the contractors 
are hopeful of keeping the crew of about 40 
carpenters, laborers and engineers working for 
another week or 10 days before supplies are ex- 
hausted. The homes vary in size from three 
to six rooms and each has a garage. L. H. 
Hoffman of Portland and K. T. Henderson of 
Longview are the contractors. 


Boston to Launch Seven Model 
Homes on "National Better 
Housing Day" 


Boston, Mass., June 3—A _ novel building 
project sponsored by one of Boston’s oldest 
retail stores covers erection of seven model 
homes, at a cost of $73,000. One house will cost 
$5,000, another $6,000, two $7,000 each; one 
$10,000; one $15,000 and one $23,000. The site 
for each has already been secured in localities 
that properly fit each type of house. Prizes 
totaling $4,200 will be awarded to the archi- 
tects or draftsmen who produce the designs for 
each house accepted by a board of expert judges. 
The deadline for submitting designs is June 25. 

It is announced today by the store officials 
that on Saturday, June 15, when President 
Roosevelt breaks ground in Washington for a 
model home marking ‘National Better Housing 
Day,” steam shovels will swing into action to 
prepare the seven sites in greater Boston com- 
munities that are to have the seven model homes 
—the prize winners in the contest. 


$5,000 Will Be Spent in Spokane to 
Stimulate Building 


SPOKANE, WASH., June 3.—About 150 per- 
sons attended a meeting of the Spokane Better 
Housing Committee last week to confer with 
Bruce Wilson, San Francisco, district director. 
_ The opinion of the group was that the hous- 
ing campaign should be continued here and it is 
planned to spend $5,000 in the next six months 
to stimulate building of new homes and the 
modernizing of old ones. 

Mr, Wilson said that, although Spokane 
business conditions are rated high and this city 
has been leading the cities in the twelfth federal 
reserve district in general business improve- 
ment, it ranks sixth in new home construction 
in the seven units that make up the twelfth 
Federal Housing Administration district. He 
added that the quota for the State was one new 
home for each 1000 of population, and said it 
Was up to the lumberman whether he wished 
to continue to just sell lumber or go out after 
the kind of business that would make a profit. 

he director said that in the twelfth district 
applications for loans for new homes totaled 
$10,600,000, and that in Washington there was 


a potential business of $3,300,000 for new 
lomes, 
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Features of STEELKRAFT 






1. Unequalled Plaster Grip. 

2. Insulation without impair- 
ing efficiency of metal 
lath. (No holes in paper.) 

3. Tough, waterproof paper 
—can be attached to any 
Milcor Lath. 
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marks. 

11. Added structural value. 
Assures uniform thickness 
of plaster. o> 





Heavy, waterproof paper is used as standard for Steelkraft backing. Other types of paper, 
however, may be obtained for use in special projects. 








~ | J. MADE WITH ANY 
SLFZE CIV MILCOR METAL LATH 











For Crackfree Metal Lath 
Firesafe I O Corner Bead 
Plastered Walls L, C Door and 


and Ceilings For further information write to Window Casing 


MILCOR STEEL COMPANY 


MILWAUKEE, WIS., 4150 W. Burnham St. CANTON, OHIO 
CHICAGO, ILL. KANSAS CITY, MO. LA CROSSE, WIS. 
Sales Offices in all Principal Cities. 
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They Sell onSight 


Your customers can actually see that Babcock Ladders are— 


STRONG enough to be absolutely safe— 

LIGHT enough to be easily moved— 

STURDY enough to withstand hard usage— 
REASONABLE in price for the extra value they offer— 


New home construction is up—practically double the volume 
of last year—modernizing, repairing, painting and decorating 
are going strong—more and more ladders will be needed as 
the season advances. Are you prepared? We'll be glad to 
suggest a representative assortment—and to tell you of the 
successful methods other Dealer have used to boost ladder 
profits. Write TODAY for catalog and latest prices. —— 


TheW.W.BABCOCK Co. Q PT] 


BATH, N-Y. 
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Strike Situation Again Acute as Laborers 
Disagree on Demands 


Mill Owners Getting Into a 
Fighting Mood 


[Special telegram to AMERICAN LumBERMAN] 

SEATTLE, WASH., June 5.—The lumber strike 
is back where it was two weeks ago, with 
settlement more remote. A survey today by 
the AMERICAN LUMBERMAN correspondent here 
found no mills running in Seattle, except one 
shingle mill in the Ballard district. In the 
Puget Sound strike area, only the Charles R. 
McCormick Lumber Co.’s two plants at Port 
Ludlow and Port Gamble, and the Olympic 
Forest Products Co. at Port Angeles, are op- 
erating. The Wilson mill in Bellingham, with 
sixty men, is defying the strikers and today 
was reported operating. The Mumby Lumber 
& Shingle Co., at Bordeaux, is reported running 
for the past six days under single shift of forty 
men, with police protection and no pickets on 
duty. The larger shingle mills are all down, 
except one in Seattle; two in Edmonds running 
a double shift; one in Baker, Ore., and one at 
Kalama, Wash. About 100 one-machine mills 
are running throughout the red cedar strike 
area. 

Bellingham is sewed up so tight that retail 
yards have been unable to make any deliveries 
since May 26, except where lumber has been 
sneaked out. Since a week ago Saturday, re- 
tail yards in Seattle have made deliveries un- 
molested. Stocks are getting very low. Except 
at McCormick camps, log production is at a 
standstill. 

Informants today talk gloomily of a long 
fight, lasting perhaps all summer. They aver 
that there is no chance of the closed shop win- 
ning. The Weyerhaeuser and Long-Bell mills 
at Longview started up under a settlement ap- 
proved by A. W. Muir, vice president of the 
Carpenters’ & Joiners’ Union, calling for 50 
cents an hour minimum wage and a 40-hour 
week, as against 42%4 cents an hour and a 48 
hour week before the strike; but this morning 
work ceased when the mills were picketed by 
the Shingle Weavers’ Union. 

At Tacoma, employees of nine mills voted 
seven to one to return to work on the basis 
of Muir’s “Longview Settlement,” also O.K’d 
by 4L; but union leaders declared the vote 
meant nothing. Efforts to oust Mr. Muir are 
being made; he charges that Communists are 
in control. All the southern area of western 
Washington is out of Muir’s control. A con- 
ference planned for today at Aberdeen will not 
be attended by Mr. Muir. Many mills have 
agreed to pay 4L and the Muir scale, but strik- 
ers now again demand the original objectives 
of 75 cents an hour, 6-hour day and 30-hour 
week. No attempt has yet been made to start 
Tacoma mills; they fear pickets. 

The Elliott Bay Mill Co. here ran Monday 
and Tuesday, with 150 men on the job, but this 
morning shut down when menaced by pickets. 
The Aircraft Plywood Co, had a similar ex- 
perience. The Seattle-Renton mill, which was 
promised protection by the governor, got one 
officer, who was helpless against the pickets, 
and wives refused to let husbands work, so the 
mill closed down yesterday. The manager 
suggested a mill operators’ conference to start 
all mills, with local and State police protection. 

_Fred Lumm, Vernonia, Ore., president of the 
Northwest Council of Sawmill & Timber Work- 
ers’ Union, and Edgar Hall, of Longview, 
secretary, were beaten up; Mr. Muir declares 
“by thugs trying to break up our organization.” 
Efforts of E. P. Marsh, United States Depart- 
ment of Labor conciliator, so far are fruitless. 

Mill owners are getting into a fighting mood. 
Large quantities of British Columbia shingles 
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are being shipped in, but light Atlantic Coast 
demand is limiting imports of lumber from 
British Columbia to a small volume. Direct 
relief cases are growing. 


Vote to Resume Work But 
Ask Protection 


[Special telegram to AMERICAN LUMBERMAN] 

Tacoma, WasH., June 5.—Although striking 
sawmill workers here have indicated, by a ratio 
of approximately 87 to 1, that they favor re- 
turning to work immediately, there appeared 
little likelihood today that mills would resume 
cutting at once. Announcement of the results 
of a poll of the employees of Tacoma’s nine 
major mills was made this morning. 

But the employees’ committee that conducted 
the poll appealed to plant operators to “secure 
from the city, county and State whatever pro- 
tection may be required to permit the peaceful 
resumption of industry” before they would re- 
quest the men to return to work. The appeal 
for protection was made following a conference 
of representatives of employees and the nine 
mill operators today. The men had voted to 
return to work on the basis of the four L wage 
raise of 5 to 10 cents an hour. 

Following the conference, operators said they 
had given assurance that the increase would be 
effective for the rest of this year at least. The 
employers indicated that they would contact city, 
county and State officials at once to ascertain 
if the protection requested would be forthcom- 
ing. Reports received here meanwhile were that 
mills at Longview were closed again today by 
shingle weavers’ pickets. 


Inland Empire Mill Makes 
Agreement 


SPOKANE, WASH., June 1.—Following a 
meeting May 31, it was announced that the 
Deer Park Lumber Co. mill, which has been 
closed four weeks by a strike, will reopen June 
3. The details of the settlement were not dis- 
closed, but it was previously announced that 
the Four L’s Portland agreement of 5 to 10 
cents an hour more pay, and the 8-hour, 5-day 
week, had been agreed upon. Other issues 
involved were minor, including the question of 
oiling machinery before starting it, the care 
of horses, carloading after hours etc. 


Basic Wage Scale Raised by 4L 


PorTLAND, Ore., June 1—With mills gradu- 
ally resuming operations upon the return of 
striking employees, shipping by boat from the 
Columbia River became brisk during the week. 
Among mills to resume operations the coming 
week will be the large plants of the Long-Bell 





and Weyerhaeuser companies at Longview, 
Wash. Operations resumed at several logging 


camps on the lower Columbia river. 

Four-L officials here announced that, begin- 
ning today, the basic wage will be advanced 5 
cents to 10 cents an hour in all operations of 
the West Coast Lumbermen’s Association and 
the Western Pine Association that are affiliated 
with the 4-L. Other mills where operations 
have been resumed have done so under agree- 
a with the unions on practically the same 
asis. 

The larger Portland mills are still holding 
out, on the ground that increase in wages at 
this time is impossible, because of low lumber 
prices. 

Box and barrel manufacturers have oper- 
ated under special agreements, so that berry 
and fruit growers are assured of ample supplies. 
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30-Hour Week Would Reduce 
Living Standards 


A pamphlet entitled “The Thirty-Hoy 
Week,” has been published by the National 
Industrial Conference Board (Inc.), of Ney 
York City. It was prepared by Fred S. Jahn 
of the board’s research staff. The study is no 
intended as an exhaustive examination of the 
vast and difficult economic problem, but sum. 
marizes available facts regarding the probable 
effects on employment, production costs, prices 
purchasing power, and output per worker, of g 
30-hour week. Among the interesting conely. 
sions reached by Mr. Jahn are that the jp. 
crease in number of workers employed would 
be slight compared with the number of idle 
now, production costs would rise and increase 
the final cost of the product by about 14 per. 
cent, workmen’s standard of living would de- 
cline, and the Federal Government's outlay for 
unemployment relief would not be appreciably 
reduced. 


Strike Settlement Is Believed 
Near 


Tacoma, Wasu., June 1.—At the close of 
the fourth week of the sawmill workers’ strike 
there is a growing belief that peace is at hand, 
and that mills soon will be humming busily 
once again. This feeling is strengthened by 
reports coming in from adjacent lumber centers, 
where, in many instances, strike settlement ne- 
gotiations are declared to be even further ad- 
vanced than they are here. 

Indications today were that many plants ex- 
pect to start work early next week. At Long- 
view, it was reported, skeleton crews already 
are getting the plants in readiness for resump- 
tion. The McCormick Lumber Co. plants, both 
in Washington and in Oregon, already are 
operating under special agreements negotiated 
with the strikers. The Longview and McCor- 
mick mill agreements are understood to call for 
a minimum hourly wage of 50 cents. 

Strikers are declared to be much more con- 
ciliatory in their attitude since the United 
States Supreme Court sounded the death knell 
of the NRA. 

With arrival here earlier in the week of 
G. H. Mawson, general representative of the 
United Brotherhood of Carpenters and Joiners, 
steps were under way to reorganize the Tacoma 
local of the union. Mawson was sent here by 
A. W. Muir, international executive of the 
brotherhood, who deposed Norman H. Lange, 
of Tacoma, as president of the local union and 
as Northwest council vice president. Mawson 
stated that all plywood workers will be or- 
ganized under a local of that branch of the 
lumber industry union system. Such workers 
here have been members of the Sawmill & 
Timber Workers’ Union. : 

Though the strikers have been torn by 1t- 
ternal difficulties, there have been no attempts 
to operate plants, and the situation in general 
has been quiet. 


Employees’ Committee Asks Vote on 
Proposed New Scale 


Letters addressed to approximately 
thousand employees of the city’s nine majot 
lumber mills were mailed out May 31 by 3 
body of employee representatives, independent 
of any direct union action. The letters out- 
lined a plan under which lumber workers could 
return to work immediately, and contained 4 
return card upon which a vote for or against 
the proposal could be cast—without signature, 
to insure secrecy. Precautions were taken by 
the committee to see that a fair expression 0 
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the workers could be obtained, and to guard 
wgainst charges of fraud or employer control. 
The workers were requested to return the cards 
immediately, and they will be canvassed by an 
partial committee. The proposed basis of re- 
turn to work 1s that agreed upon last week by 
the executive board of the Loyal Legion of 
Loggers & Lumbermen. This is an increase 
in pay varying from 5 cents an hour for com- 
mon labor, or 50 cents an hour minimum, to an 
‘screase Of 10 cents an hour for skilled workers, 
with open shop employment as it existed before 
the strike. The companies that are said to 
have agreed to the terms of the settlement are 
the St. Paul & Tacoma Lumber Co., Wheeler 
Qsgood, Henry Mill & Timber Co., Defiance 
Lumber Co., Dickman Lumber Co., Gange 
Lumber Co., Mountain Lumber Co., Ernest 
Dolge (Inc.) and the Tacoma Harbor Lumber 
Co. 


Operations 


SEATILE, WASH., June 1.—Increasing evi- 
dence that the worst period of the strike is 
over and that it is gradually being broken, 
is to be found here and also in reports from 
other areas affected by the walkout May 6. It 
is believed that mills will resume operation 
gradually under agreements with the unions, 
which will fall far short of the original union 
demands. Collapse of the NRA has greatly 
weakened the position of the unions, and lum- 
bermen declare there is now no possibility of 
the closed shop. And instead of 75 cents an 


1 


hour, wage increases will not average more 
than five or ten cents, if any are given. 
Exact information on the number of mills 


operating is difficult to obtain. The two Charles 
R. McCormick mills in Washington and one 
in Oregon have operated throughout the strike, 
but what arrangement they made with the 
union is a matter of conjecture. One informant 
declared he believed they have agreed to abide 
by any demands won by the union at the end 
of the strike. The McCormick mills at Port 
Ludlow and Port Gamble are about the only 
ones in the Puget Sound area which have 
shipped lumber for export. 

Practically all mills south of Portland are 
running. Coos Bay also has mills running, 
and the Youngs Bay Lumber Co. mill at Astoria 
began operation Friday. At Longview a settle- 
ment appears to have been made under the 
direction of A. W. Muir, which calls for 50 
cents an hour scale on a 40-hour week basis. 
That the huge Longview plants of Long-Bell 
and Weyerhaeuser will reopen next week is 
indicated by purchases of logs by the Weyer- 
haeuser company, which has also, it is declared 
here, called men back to get steam up. Mr. 
Muir was. quoted today as saying that the ten 
Seattle mills could reopen if they would agree 
to wages and hours the same as at Longview, 
while Ernest P. Marsh, Federal conciliator, 
stated the “closed shop” demand was no longer 
an impediment to negotiations. 

Everett and Bellingham lumber mills are still 
paralyzed by the strike. One combination mill 
east of Seattle attempted to run but was imme- 
diately picketed and gave up the attempt. An- 
other mill east of Seattle on Wednesday tried 
to load some cars, but pickets swarmed about 
them and it desisted. 

The Pacific Lumber Agency, Sumner, be- 
tween Seattle and Tacoma, has operated all 
through the strike, the owners challenging the 
union to show that there were any union men 
in the plant. 

One shingle mill in Seattle, and two in Ed- 
monds, have operated all through the strike, 
and unconfirmed reports list around half a 
dozen others, mostly co-operative, as running. 
Those able to continue seem reluctant to adver- 
tise the fact, fearing union reprisals. A few 
interior lumber mills also are declared to be 
Operating ; none of these is shipping any export 
lumber. At Port Angeles the lumber depart- 
ment of the Olympic Forest Products Co. has 
been operating, being allowed to do so under 
an agreement affecting pulp men, and is sell- 
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ing logs for export, as well as lumber for inter- 
coastal shipment. 

As last week’s lumber production was about 
one-fourth of pre-strike production, it won't 
take resumption of many more mills to thor- 
oughly break the strike. Both lumber and 
shingle mills that are operating are getting very 
fancy prices for their merchandise because of 
the emergency, and the rest won’t let this situa- 
tion continue long. 


Denounces Wagner Bill 


San Francisco, CALiF., June 3.—Walter S. 
Johnson, president American Box Corporation, 
this city, and a lumber manufacturer and whole- 
saler, in expressing his views on the Wagner 
labor disputes bill, to California Congressional 
representatives, reflects the opinion of a good 
many lumbermen on this subject. Said Mr. 
Johnson: 

As an instrument to accomplish class leg- 
islation this bill has never had an equal. 
It arms the American Federation of Labor 
to organize the employees of industry 
through coercion, intimidation and threats, 
with the assured backing of the Federal 
Government. It stifles individual initiative, 
both among employees and employers, and 
if permitted to become a law will create 
endless industrial strife, and will hamper, 
more than any measure yet passed, the pos- 
sibilities of a permanent recovery. 

Aside from this, it goes far beyond the 
purposes of our Federal Government and 
brings us to the very edge of a precipice, 
over the brink of which lies the enslavement 
of our people, in much the same manner as 
now prevails in unhappy Russia. The thing 
is so vicious, so un-American and so unjust 
we feel positive that upon due reflection your 
sober contemplation of it will cause you to 
oppose it with all your vigor. 

3y all means, let us stand shoulder to 
shoulder and fight the efforts of any class to 
enslave the rest of us, which was the basis 
upon which our forefathers founded this 
nation. 


Will Maintain Code Wages 


SPOKANE, WasH., June 1.—At a meeting of 
lumbermen from Chelan and Okanogan coun- 
ties, held in Wenatchee, agreement was reached 
that the 40-cent per hour minimum wage pre- 
vailing under the Lumber Code will be main- 
tained, even though the Code is discarded and 
follow. 





Buy Large Coast Plywood Plant 

VANCOUVER, WASH., June 1.—The plant of 
the Vancouver Plywood Veneer Co. here, one 
of the largest on the Pacific Coast, has been 
sold to Frost Snyder, Tacoma (Wash.) lum- 
berman and his associates, according to an- 
nouncement here by David Crockett, plant man- 
ager. The sales price was not disclosed. The 
plant’s annual output has an estimated value of 
$1,000,000. The plant, at that time a small concern, 
was purchased by Mr. Crockett in 1928. Under 
his management, it expanded from a small concern 
to a factory that employed 550 men regularly, 
until it shut down to avert trouble in the cur- 
rent lumber strike. Mr. Crockett recently sold 
stock in the company to two eastern investors, 
who now have sold to Mr. Snyder and his as- 
sociates, it was explained. Mr. Crockett prob- 
ably will continue as plant manager. Date for 
reopening the plant will be announced later. 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows the 
revenue freight loadings for the two weeks 
ended May 25, 1935, totaled 1,182,870 cars as 
follows: Forest products, 48,223 cars (a de- 
crease of 3,587 cars below the amount for the 
two weeks ended May 11); coal, 213,725 cars; 
coke, 12,124 cars; ore, 58,400 cars; livestock, 
23,876 cars; grain 50,982 cars; merchandise, 
316,909 cars, and miscellaneous, 458,631 cars. 
The total loadings for the two weeks ended May 
25 show an increase of 38,620 cars above the 
amount for the two weeks ended May 11. 
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ing the general meeting, the directors voted 
and to increase association dues in an amount 


expressed that many of the small mills would 
continue in membership after having experi- 
enced the many advantages arising from statis- jncurred. 
tical information and other co-operative activity. 
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Southern Pine Producers Outline Program 


Urge Easing of Anti-trust Laws to Permit Industry Co-operation and 
Stabilization, Preferring Self-Government to Federal Regulation; Reas- 
onable Wages, Hours Recommended to Prevent Price Demoralization 


New OrLeans, June 3.—Recommendation gram had been accepted. 
that no further effort be made by the Federal southern pine industry had followed the pro- 
Administration to re-enact the National Indus- gram through, though some of its features were and the rail rate fight involving CFA terr 
trial Recovery Act, so that industries may be disliked. With the Code a thing of the past, he east of Chicago to the seaboard which, if 
permitted to function without harassment was pointed out, the industry must look to the future. would have the effect of wiping off $2.69 of 
voiced by directors and subscribers of the We must on a voluntary basis conduct the in- stumpage value, which, Mr. Kurth said, coul) 
Southern Pine Association in an epochal meet- dustry in a spirit of harmony, he said. not be absorbed. 


The session was attended by from 100 to 125 and low wages are not conducive, in the ma- 
both large and small pine manufacturers, jority of cases, to lower production costs. He 
and was preceded by meetings of the association urged the pine operators not to start the snow- 
directors and the executive committee. Preced- ball of over-production and under-pay. 


Tune 8, 199; 


He recalled that the Continuing the fight against the “un-American” 
Wagner labor bill and the Black 30-hour bill; 
itory 
lost, 


ing here today which: The southern pine industry was declared by Wage Reductions Mean Lower Prices 
Officially terminated the administration of | Mr. Kurth to be in a favored position, free from TI eee ie ee Piste ‘ 
the Lumber Code in the Southern Pine Divi- the strife experienced on the West Coast. He | = yee © ; “y ag h wees with 
sion, canceling the Code assessment of 5c per pointed out that the West Coast minimum wage te grag CC Shen cr es k € on Te- 
M feet as of June 1 on May shipments. is 50 cents, while that in southern pine is 24 weir me Sn Se a in | S, La., past 
Increased the dues of the Southern Pine cents. “It is my belief that we should not re- President, and vice chairman of the Lumber 


Association from the previous 7/4 cents per duce wages, and should not go above the 8-hour Code Authority, who expressed his feeling af 
thousand feet to make the assessment 12% a day basis.” The 60-hour basis, Mr. Kurth ge the a hg ures 
cents, effective June 1 on May shipments. asserted, does not get the results of the 48-hour N i Ii © ge = ees pom ° dministration 

Pledged the manufacturers individually to week on per man production. The country will 35 sluc ying what a do ae the decision. This 
maintain the existing wage scale and hourly not absorb a 60-hour production basis from the i urged ( i 7 —~<~ should adopt 
operations, so as to prevent over-production South and West Coast and, if it is attempted, hk — yon 5 a — ae Re President 
and cut-throat price slashing with attendant falling prices will result. The sash and door ocsevelt, urging abandonment of any attempt 


evils. group has gone on record as favoring the hold- polly on eg agetlly wa — a 
Authorized naming of a committee to ing of wages and hours. o oe a C8 HS OUR CES. St. Se ee 

a ee ‘ : bai vard lief 3 oan ’ gested that a committee be appointed to draft 

consider formulating steps toward relie Mr. Kurth said that, over a 5-year period, Sani > sancineiies 

irom ae aee ee oe Dee Se eee he ae ay = vera week ae oy se Referring to the vital question of wages and 

SEER Gs SERS Ws rh crest. tory than the 60-hour week, and that long hours production, Mr. Sheppard asked the question, 


“Should this industry go home and put its plants 
cn a 10- or 11-hour, 6-day basis, with a wage 
scale based on a minimum of 20 cents or 15 
or 12 cents—an hour?” 


to liquidate the Code administrative function Association Results Worth More Than Cost Avoid Demoralization, Worse Legislation 


s J or : a In referring to the activities of the Southern If enough operators do this, he asserted, the 
equal to the discontinued Code fee. Opinion was Pine Association, Mr. 


Kurth mentioned the industry will be driven down. If they do, it 
y 


valuable statistical work, stating that the indus- will be inescapable that 10 or 11 hours ona 
try had always been well repaid for the expense 6-day basis, with wages at 15 or 12 cents, will 
The traffic department was credited !and the industry in the same situation expe- 
with having saved the subscribers more than rienced from November, 1932, through Febru- 
. the full cost of the association, including the ary, 1933, with not a chance to escape a $14 or 
Shorter Hours More Satisfactory traffic department cost. The exemption a ta $13 per M price f. o. b. It would then not be 
In opening the general meeting of subscribers, ber from the recent freight rate advance, said possible to predict the type of legislation that 
President E. L. Kurth referred to the meeting Mr. Kurth, saved $2,500,000 to the industry. would come out of Washington, Mr. Sheppard 
two years previously in which the NRA pro- Future association activities were cited as: warned. 
























Wuereas, For two years the southern pine lumber 
manufacturing industry has conscientiously endeavored 
to make fully effective the Code of Fair Competition for 
the Lumber and Timber Products Industries, and to carry 
out the purposes of the National Industrial Recovery 
Act, and, 


Wuereas, By the decision of the United States Su- 
preme Court this Act has been declared to be uncon- 
stitutional, and the Codes formulated thereunder legally 
unenforceable; and, 


Wuereas, The period during which the Act was in 
effect provided experiences which point to inherent and 
fundamental deficiencies in the system of industry regu- 
lation encompassed by the National Industrial Recovery 
Act, aside from the constitutional aspects which caused 
the decision of the Supreme Court; and, 


Wuereas, The President of the United States has in- 
vited the citizens of this country, individually and in 
groups, to express themselves respecting the solution of 
this public problem; therefore be it 





Condemn Industrial Regimentation; Give Pledge to Labor 


Resolved, That we, the subscribers to and directors of 
the Southern Pine Association, representing an industry 
normally affording employment to some 200,000 persons, 
urge that no further effort be made to re-enact the Na- 
tional Industrial Recovery Act; that the entire program 
of industrial regimentation be completely abandoned, 
and that industries be permitted to function without 
harassment, under the governmental principles which 
have contributed to the progress and leadership of our 
nation. This recommendation is made in the sincere 
belief that such action, more than anything else which 
might be done, would quickly re-establish conditions 
essential to the prosperity and happiness of the people 
of our country as a whole; and be it further 


Resolved, That we pledge our support in the mainte- 
nance of remunerative wages and reasonable hours of 
labor, and in furthering the conservation measures initi- 
ated during the past two years, to the end that the high- 
est possible standards may prevail among our employees 
and continued progress be made in the utilization and 
perpetuation of this important natural resource. 
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Following Break-Down of NRA Code 


“{ don’t know how to stop the passage of the 
Wagner or Black bills,” observed Mr. Sheppard. 
Some operators speak of these bills as being 
unconstitutional, but how long will it take an 
operator to get a test of the law in the Supreme 
Court? If the industry goes back to that condi- 
tion by ignoring economic aspects, he warned, 
it will get worse legislation than these two bills. 

Mr. Sheppard warmly declared that he never 
wanted to live to see labor back on a wage 
scale admitted to have been as low as 7% cents 
an hour—and probably lower. There is little 
excuse if any for a southern pine mill to resort 
to wage-cutting on the basis of competition, 
which is on a basis of 50 cents for common 
labor, he asserted. He indicated that at 50 cents 
for the West Coast fir manufacturers, the pine 
operators can pay 24 cents. Within the past few 
days, he advised, western pine raised wages 10 
percent to avoid American Federation of Labor 
strife. The wage basis was already 45 cents, 
a previous raise from the 4214 cents Code level, 
with the recent raise bringing it to 50 cents. 


Consider All Interests Before Acting 


Laudation of the Constitution and its makers 
was voiced by John Henry Kirby, Houston 
(Tex.) lumberman, who heartily seconded Mr. 
Sheppard’s declarations. He declared it would 
be a “tragedy indeed to permit conditions to 
come about in the industry that would mini- 
mize’ rewards of labor and put our neighbors 
and friends (buyers and users of pine) on the 
pauper list.” He pointed out that now the 
“control of the industry and its destiny is back 
in the hands of those who own it and manage 
it,” and referred to the managers’ “duty to 
those whose investments are in the industry, 
those who are employed, the communities you 


serve and the country at large” to carefully con- 
sider all these interests before acting. Mr. 
Kirby’s address, while extolling the founders of 
this country and its Constitution, vigorously 
commented on current political leaders who 
appear to try to lead the nation away from the 
American tradition. 

The morning session was concluded with a 
short talk by R. W. Wier, Houston, Tex., who 
pointed out that because of anti-trust laws, the 
lumbermen can not now control production. He 
asserted the industry is faced with chaos, and 
asked how one company can observe 40-hour 
schedules and pay the Code wage level, when 
its neighbor is running 50 percent more time 
and paying less to labor. He suggested that 
the association consider making an eligibility 
rule, requiring members to pay Code wages and 
observe operating hours. He asserted that the 
majority of dealers would go along, with the 
ever existent minority on the outside. 

Mr. Kurth commented that the executive 
committee had a recommendation to be sub- 
mitted later, and Mr. Wier suggested that the 
association memoralize Congress asking for an 
anti-trust exemption, to permit production con- 
trol and allow the association to recommend a 
minimum price, but not requiring any mill to 
sell at that price or even require that a mill 
could not sell below cost. 

President Kurth appointed Messrs. Sheppard, 
Earl McGowin, W. B. Marsh, Kirby and Sec- 
retary-manager Berckes as a committee to draft 
the resolution proposed by Mr. Sheppard. The 
meeting then recessed for luncheon. 


To Help Banks Make Home Loans 


The afternoon session opened with a talk by 
G. E. Buddecke, Louisiana associate adminis- 


trator of the FHA, who explained difficulties 
encountered in the Title II program, stating, 
however, that now $2,000,000 for new construc- 
tion had been made available in New Orleans. 

In reply to questioning, Mr. Buddecke stated 
the prospects for the national mortgage set-up 
were “slim” at present, but predicted that within 
a few days the liquidity required by the banks 
would be provided, though by what means he 
could not divulge. He stated that the measure 
reducing the national mortgage institution capi- 
tal from original five millions to two millions 
and permitting the RFC to subscribe 50 percent 
of the capital, had been signed by the President. 

He was followed by L. R. Putman, associate 
FHA director for Illinois, for many years asso- 
ciated with SPA. Mr. Putman opened his re- 
marks by commenting that the Southern piners 
were starting today just where they had started 
18 years previously in 1917—from scratch. You 
have a job to sell the public—first on lumber 
then on southern pine. 

An analysis of how sales are made, asserted 
Mr. Putman, shows that distribution is through 
the dealer and that 90 percent of the sales are 
made through the carpenter or contractor. The 
owner gets the man first, and he gets the lum- 
ber. Very few houses below $4,000 go through 
the architect. Do your selling to the carpenter 
or contractor. The applicant must submit plans, 
and after they’ve reached a Federal agency it 
will be too late to try to get them changed 
to southern pine. 

H. C. Berckes, secretary-manager, next spoke 
briefly on the three objectives of the meeting: 
liquidation of code activities, revival of full- 
time association activity, and discussion of pro- 
duction and post-Code wage scales. In com- 


(Cantinued on Page 47) 
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What the Associations Are 
Planning and Doing 


June 
tries Division, 


19—Wood Housing Symposium, Wood Indus- 


American Society of Mechanical 


Engineers (semi-annual meeting), Hotel Gib- 
son, Cincinnati, Ohio. 
June 20-21—Carolina Retail Lumber & Building 


Supply Dealers’ Association, Ocean Forest Ho- 
tel, Myrtle Beach, 8S. C. Summer meeting. 
June 21-22—Wisconsin Retail Lumbermen’'s Asso- 
ciation, Dell View Hotel, on Lake Delton (near 

Wisconsin Dells). Summer meeting. 


June 25-27—Northwestern Lumbermen’s Associa- 
tion, Breezy Point Lodge, Pequot, Minn. Sum- 
mer convention, 

June 27-29—National Association of Commission 
Lumber Salesmen, Statler Hotel, Detroit, Mich. 
Annual. 

Sept. 26-27—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 


Summer Meeting of Carolinians 


CuArtorte, N. C., June 3—The summer con- 
vention of the Carolina Retail Lumber & Build- 
ing Supply Dealers’ Association will be held at 
Ocean Forest Hotel, Myrtle Beach on June 
20-21, it was announced from headquarters of 
the association here. The theme will be: “The 
Carolina Building Material Institute and 100 
Percent Dealer Distribution.” 

The principal speaker will be Frank Williams, 
secretary Florida Building Material Institute, 
who will explain the workings of the Florida 
organization. Another speaker is Joseph 
Rowell, Birmingham, Ala., of the dealers’ as- 
sociation of that State. John D. Nock, of 
Cheraw, S. C., will also speak. 


Announce Dates for Hardwood 


Annual 

Announcement is made from headquarters of 
the National Hardwood Lumber Association, 
in Chicago, that the thirty-eighth annual con- 
vention of that organization will be held in the 
Congress Hotel, Chicago, Sept. 26-27. This 
is a change from dates previously announced, 
in order to permit the presence as guest speaker 
of Harper Sibley, president of the U. S. 
Chamber of Commerce. 

—_—_——_—_— 


Lumber Salesmen Will Picnic 


Burra.o, N. Y., June 3—The Empire State 
Lumber Salesmen’s Association will hold its 
twenty-fourth annual picnic June 20 at New- 
port, on Lake Ontario, near Rochester. 








MINNEAPOLIS, 


MINN., 
Lance, secretary Northwestern Lumbermen’s 
Association, in announcing plans for the second 
summer convention of the organization to be 
held at Breezy Point Lodge, Pequot, Minn., 


4—Ormie C. 


June 


9 _97 
25-27, 


June said that all retail lumber dealers 
in the Middle West, including not only North- 
western territory, but States adjacent thereto, 
and representatives of all manufacturing and 
wholesaling companies who exhibited at the 45th 
annual convention of the association, are invited. 
The purposes of the convention, he says, are 
“business, pleasure and relaxation.” Breezy 
Point. » well known summer resort, is located 
154 mite from Minneapolis and about 560 miles 


from Chéi:ago. 
SEER 


Business With Pleasure "a la Mode" 


MILWAUKEE, Wis., June 3.—Announcement 
is made by Don S. Montgomery, secretary 
Wisconsin Retail Lumbermen’s Association, 
that the summer meeting of that organization 
will be held at Dell View Hotel, on Lake Del- 
ton, near the Wisconsin Dells, June 21-22. 

“To start the summer off right,” all mem- 
bers are invited to devote the two days to busi- 
ness and pleasure. Each district-club is re- 
quested to arrange for the attendance of its 
officers and as many members as possible. Rea- 


sonable rates at the hotel have been obtained, 
and a splendid program of inspiration, instruc- 


tion and recreation has been arranged. The 
natural wonders of the Dells region should 
prove a strong attraction. Reservations may 


be sent to the association headquarters, Mil- 
waukee Gas Company Building, Milwaukee, 


Wis. 





Southwestern Ontario Lumber 
Dealers on Outing 


Toronto, Ont., June 3.—The Southwestern 
Ontario Retail Lumber Dealers’ Association in- 
augurated a revival of its summer outings, May 
24. For several years, the summer outings 
have been omitted, but with the return of better 
business conditions, it was decided to try one 
this year with the result considered successful. 
About 50 lumbermen, their guests, including 
representatives of building supply firms, mo- 
tored to Sarnia, Ont., and assembled at the 
office of the Laidlaw, Belton Lumber Co. May 
24 is a national holiday in Canada. The lum- 
bermen, therefore, found it convenient to de- 
vote the day to an outing. 

The features of the event were a complimen- 
tary luncheon at Sarnia, a tour of inspection 
through the Imperial Oil refineries at Sarnia, 
and a trip on the Northern Navigation Co.’s 
steamer Harmonic, from Sarnia to Windsor 
and back. 

Chester H. Belton and Mrs. Belton of Sarnia 
were the hosts of the party at lunch at the Rid- 
ing Club, a few miles north of Sarnia, on the 
shore of Lake Huron. 





Old Time Inspectors Celebrate 


ABERDEEN, WaASH., June 1.—One hundred 
and twenty lumber inspectors from Grays Har- 
bor, Willapa Harbor, Olympia and Tacoma 
gathered at the I. O. O. F. temple here the 
night of May 24 to celebrate “Old-timers’ ” 
night of the Northwest Lumber Inspectors’ As- 
sociation. B. F. Burgess, former bureau su- 
pervisor, was the honor guest. Other promi- 
nent lumbermen present included P. D. Ryan of 
Seattle; W. H. Turner, superintendent of the 
Weyerhaeuser mills on Willapa Harbor; R. A. 
Carter, former Grays Harbor supervisor; J. R. 
Turner, the present supervisor; L. J. Kolts; 
and A. H. Fairchild of Raymond, former su- 
pervisor. H. Park Thomas, of Cosmopolis, 
who began inspecting lumber in 1882 at Sea- 
beck, was the oldest inspector in point of 
service attending. Other veterans included L. 
J. Kolts, who began his inspection work in 
1887; C. F. Drake, who started in 1888 and 
Oscar Strandberg, who began in 1889. 


Long Island Salesmen Meet 


Freeport, N. Y., June 3.—Organization and 
work of the FHA house-to-house campaign 
were described by H. L. Kinney, FHA field rep 
resentative, to the members of the Long Island 
Salesmen’s Association at the regular monthly 
meeting at the Elks Club here May 21. George 
A. Bahr, chairman Nassau County Better Hous- 
ing Committee, warmly endorsed these activi- 
ties and urged dealers and salesmen to follow 
up the leads secured until the actual business 
is produced. 

A. J. Pracny was presented (by Ray M. 
Guinn in behalf of the members) with an 
appropriately inscribed gold pin in apprecia- 
tion of his efforts as president during 1934, 
and of his past record of work for the associa- 
tion. Mr. Pracny and Al K. Sieber were 
appointed to represent the association in making 
atrangements for the joint salesmen’s-dealers’ 
outing to be held at Bethpage Park, Farming- 
dale, L. I., Aug. 3. 
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William Adams of the George Adams Lum 
ber Co., Far Rockaway, N. Y., has been elected 
president of the L.I.D.A. Golf Club for this 
year. The opening tournament was held at the 
Hempstead Club, May 22, and the next one wil 
be June 26 at the Garden City Country Ciyp 





Annual Convention of Associated 
Cooperage Industries 


St. Louis, Mo., June 3.—Strong protess 
against provisions in the FACA Codes and 
Treasury Department regulations which fe. 
strict the distribution and sale of distilled spir. 
its to glass bottles were registered at the twer. 
tieth annual convention of the Associated 
Cooperage Industries of America, held jn St 
Louis May 14-16. The industry contends tha 
the bottling regulations are discriminatory jp 
that they deprive the wooden barrel and keg of 
one of their most important markets. 

The association elected A. Sidney Johnston, 
of the Pioneer Cooperage Co., St. Louis, as 
president, succeeding G. I. Frazier, of Louis. 
ville, Ky., who had served three terms. Mr 
Johnston had devoted much time and energy 
to the association in his capacity of executive 
vice-president. Louis F. Horn, Union Cooper. 
age Co., St. Louis, was re-elected secretary. 


Lumbermen in Bessemer (Ala.) 
Go to School 


3IRMINGHAM, ALA., June 3.—Something new 
in vocational training started at Bessemer, Ala. 
last week. The Bessemer Retail Lumber Deal- 
ers’ Association secured the assistance of the 
Federal and State Vocational training aids and 
began a class in Lumber Inspection and Classi- 
fication. C. E. Bellew, formerly an inspector 
for the Southern Railway and a_ lumberman, 
is the director. He opened his class with 12 
local lumbermen, with sessions to be held two 
nights each week. Practical demonstration of 
the use of lumber and the proper manner in 
which grading and classification of the different 
species should be done will form the course. 
The class will use the text book of the Southern 
Pine and other recognized associations, and 
will devote two hours each period to the work. 
This is the first associated effort so far as is 
known on the part of retailers in Alabama to 
secure information as to the correct grading of 
lumber. 


Symposium on Prefabricated Wood 
Housing 


New York, June 3—Announcement is made 
by H. B. Carpenter, secretary Wood Industries 
Division of American Society of Mechanical 
Engineers, concerning a very remarkable all- 
day Wood Housing Symposium to be held on 
Wednesday, June 19, at the Hetel Gibson, Cin- 
cinnati, Ohio, in connection with the semi- 
annual meeting (June 18-21) of the above or- 
ganization. This symposium will discuss pre- 
fabricated houses in particular, but will also 
cover mechanical units for prefabricated houses, 
and the financial and social aspects of the hous- 
ing situation. 

The program for the wood housing sympo- 
sium includes the following addresses: 

“Plywood and Prefabricated Plywood 
House Units,” by Thomas D. Perry, Jaspet 
Wood Products Co., who will discuss stand- 
ardized factory sub-assembly of hollow ply- 
wood wall and floor units; field erection of 
houses possessing ample strength and in- 
sulation factors: opportunities for artistic 
treatment at reduced construction cost. 

“New Method of Construction for Prefab- 
ricated Houses,” will be presented by Charles 
B. Norris, Haskelite Manufacturing Co., who 
will consider difficulties of properly fasten- 
ing light steel framework: new method of 
construction which eliminates such fasten- 
ings, and substitute panels covered with ply- 
wood that carry the load and are stiffened 
by steel; methods and formulas for strength 
computations ete. 
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Canada Not to Increase Shingle 
Shipments 


Vancouver, B. C., June 1.—British Columbia 
shingle manufacturers will not, for the present 
at least, increase their shipments to the United 
States. Directors of the British Columbia Red 
Cedar Shingle Export Association (Ltd.) met 
recently to consider a reported increase in their 
quota, as mentioned in press dispatches from 
Seattle. In a statement authorized by the 
directors, it is said that they felt that, in view 
of the shutdown of Washington and Oregon 
shingle mills, any additional shipments in the 
meantime by Canadian mills would only tend 
to complicate the situation of Canadian mills 
as to overshipments against quota. British Co- 
lumbia mills, it was revealed, have been bom- 
barded with orders from shingle consumers in 
the United States. The export association re- 
grets that on account of the quota arrangement 
it can not at this time grant any additional 
allotments to its member mills for the current 
calendar quarter ending June 30. 





Tells of Opportunity for 
Foreign Trade 


Tacoma, WasH., June 1.—The necessity of 
cultivating foreign trade, and factors entering 
into export trade as an outlet for Pacific North- 
west lumber products, were stressed by Axel 
Oxholm, former chief of the forest products 
division of the United States bureau of foreign 
and domestic commerce, who was the chief 
speaker at the recent Maritime Day luncheon 
of the Tacoma Chamber of Commerce. Mr. 
Oxholm had just arrived here from Washing- 
ton, D. C., to assume the management of Pa- 
cific Products (Inc.), new export 
agency with headquarters in Tacoma. Corydon 
Wagner, prominent Tacoma lumberman and 
president of the Tacoma Chamber of Com- 
merce, presided. Fourteen consuls and vice 
consuls of foreign countries were guests, and 
there was a wide attendance on the part of 
Tacoma wood products manufacturers 


ply wood 





Expects Shingle Imports to 
Be Increased 


MONTREAL, Que., June 1.—Elimination of the 
Canadian-United States shingle import agree- 
ment, as a result of the Supreme Court NRA 
decision, would probably prove of benefit to 
British Columbia shingle manufacturers. 
Shingles are exported from British Columbia 
through the British Columbia Red Cedar 
Shingle Export Association (Ltd.), set up 
under the Dominion Natural Products Market- 
ing Act, with Gordon Raphael, of Vancouver, 
as secretary-manager. “Prior to institution of 
the National Recovery Act in the United States, 
we were supplying from 35 to 40 percent of the 
domestic consumption of shingles in that coun- 
try,” Mr. Raphael said today in commenting 
on the prediction of Major David T. Mason 
that the agreement might be eliminated. 


British Columbia Active But 
Markets Threatened 


Vancouver, B. C., June 1.—British Columbia 
cut 569,322,377 feet of timber in the first four 
months of 1935, as against 478,337,335 feet in the 
same period a year ago, according to official 
log scale figures given out at the lands depart- 
ment in Victoria recently. Whether the timber 
industry can maintain this increased production 
will depend on several uncertain factors. At 
present there is in the water a plentiful supply 
of logs of all species. 

The Provincial government and timbermen 
are alarmed at the prospective drop in exports 
to Britain, owing to the threatened sale of Rus- 
sian lumber there at unrestricted prices. Japan’s 
threat of tariff reprisals against Canada, if car- 
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ried out, would instantly slow down activity 
in British Columbia. 

Current output of the industry for the first 
third of the year was high as against 1934, 
when a loggers’ strike interfered with produc- 
tion. 





Yellow Pine Statue Stood on 
Broadway 169 Years 


New York, June 3.—A striking example 
of the longevity of wood, and of the ingenu- 
ity displayed in restoring a carved figure to 
its original form and beauty of line, is given 
by the recent restoration of a carved wood 
figure of St. Paul, that for 169 years has 
adorned a niche under the gable of St. Paul’s 
Chapel, Broadway and Fulton Street, in this 
city. This 9-foot high yellow pine figure is 
said to have been carved by the artist who 
cafved the figure-head of the frigate Consti- 





This figure of St. Paul, carved from yellow pine, 
restored to its original perfection and beauty of 
line after exposure to the weather for 169 years 


tution, and many legends surround it. One is 
that anyone passing St. Paul’s «t the stroke 
of twelve midnight would be greeted by a low 
bow from St. Paul descended from his lofty 
niche. This yellow pine figure has stood in 
its niche since the historic caapel, once the 
place of worship of George \Vashington, was 
erected in 1766. After more than a century 
and a half of exposure to the weather, this 
figure was found to be in need of repair when 
the building was restored a few years ago. 
The work of restoration was undertaken by 
Arthur Smith, Tappan, N. Y., expert restorer 
of art objects. After taking the figure down 
from its niche, decayed portions of the wood 
were replaced and it was soaked in special 
baths of China wood oil thinned with benzol 
and containing a preservative for the wood. 
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After thorough saturation with this prepara. 
tion, it was painted with approximately fifteen 
coats of pure white lead paste thinned with a 
phenol resin China wood oil varnish, After 
each coat a layer of a fifty-fifty mixture o 
marble dust and white sand was applied, and 
when the paint was dry the next coat of white 
lead. No marble dust was put on over th 
last coat, but when dry it was given a finish 
with a half and half mixture of white beeswax 
and paraffin. This treatment should Protect 
the figure for many years to come, despite 
the inaccessibility of the niche. 





California 
Reopened 


San Francisco, CAtir., June 3.—The plant 
of the California Door Co., Diamond Springs, 
Calif., resumed operations May 6 after haying 
been closed for several years. The millwork 
and door plant at Oakland, formerly operated 
by this company, will not be operated. 

The California Door Co. is located in some 
of the finest sugar pine timber in the State 
and for several years will cut a heavy percen- 
tage of sugar pine. 

Officers of the company are: President, W. 
Y. Kellogg, Oakland; vice president, Frank J, 
Solinsky, San Francisco; secretary, V. A. Boel, 
Diamond Springs; treasurer, G. O. Wilson, 
San Francisco; manager, C. G. Price, Diamond 
Springs. 


After Blue Eagle's Obsequies 
—What? 


(Continued from Page 25) 
gether, free from the compulsion of regulations, 
determined to bring about the realization of 
those objectives which mean better business, 
as we have prior to and during the Codes era 
—Pavut S. CoLier, secretary-manager North- 
eastern Retail Lumbermen’s Association. 





From California Secretary 


Los ANGELES, CALIF.—The NRA decision 
will seriously upset some industries temporarily. 
Its effect for the long pull is all to the good 
We can thank our lucky stars for our system 
of Government. There is no need for industry 
to be excited. It should only be quietly thank- 
ful that the administration is now forced to 
keep its forgotten promise to ditch the NRA 
experiment if it failed. Its failure had been 
painfully obvious for a long while and we 
think the sober comment of the New York 
Times that “the judges simply pronounced dead 
a statute which the great mass of the people 
had already decided to be dead” tells the whole 
story in a sentence—KENNETH SMITH, secfe- 
tary Lumber and Allied Products Institute. 


No Decision Reached 


[Special telegram to AMERICAN LUMBERMAN] 
Wasuincton, D. C., June 6.—The executive 
committee of the Retail Lumber Code Author- 
ity has been in session yesterday and today 
but has reached no decision. It will remain 
in session until something is done. 


Furniture Manufacturers 
Unperturbed 


EVANSVILLE, INp., June 3.—Furniture mamu- 
facturers in Evansville and other towns in this 
section say that the decision of the Supreme 
Court which nullified the NRA _ will have 
practically no effect upon their operations ™ 
the near future. Several meetings of local 
manufacturers have been held, at which t 
was decided that in the plants here the same 
hours and wages will prevail as when the NRA 
was in effect. In other words the Codes wi! 
be kept intact insofar as it is possible to ob 
serve them. 

For some time past it has been reported 
among manufacturers that there will be a¢ 
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the prices of furniture after the July 
market. Several manufacturers who were in- 
terviewed expressed the opinion that in view 
of the fact that wages and hours are going to 
he continued the same as under the NRA fur- 
niture prices are due to increase to a certain 
extent. Local plants continue to operate on 
the same schedule as under the NRA and most 
of the manufacturers feel that the Court’s de- 
cision will not affect the furniture trade. 


yances in 


From Utah Secretary 


Sat Lake Ciry, Utan, June 3.—Secretary 
Ralph W. Todd, of the Utah Lumber Dealers’ 
Association and head of the Salt Lake Lum- 
hermen’s Bureau of Information, told the 
AyeRICAN LUMBERMAN that sentiment among 
Utah lumbermen is for the Codes. President 
George A. Dixon of the Association, who is 
an oficer of the Hyland Lumber & Hardware 
Co:, Salt Lake City, said: “The essentials of 
the NRA must be preserved in some shape or 
form. If labor can’t get protection for its out- 
put it can’t spend. The NRA was a benefit to 
all classes.” O. D. Romney, Jr., manager of 
the old-established Romney Lumber Co., Salt 
Lake City, and a former president of the Utah 
Lumber Dealers’ Association, said: “Utah 
benefited from the NRA. Some who were op- 
posed to it will probably want it now it has 
gone.” Mr. Romney hoped something would 
be done to preserve the essential principles laid 
down by the Codes. 





Southern Pine Conference 
(Continued from Page 43) 


menting on the latter, he pointed out that an 
average of 48-hour production of all the mills 
contributing to the SPA barometer could have 
cared for the May demand, which looked large 
only when compared with depression figures. A 
60-hour week would mean production far in 
excess of demand. 

President Kurth then called on Mr. Sheppard 
to read his resolution, which was adopted by 
unanimous vote. He then called on each manu- 
facturer present in the meeting to express his 
individual opinion as to maintenance of wages 
and production hours. Manufacturer after 
manufacturer rose to declare it a mistake to 
reduce wages or to operate for more hours than 
40 to 48 a week. 

Mr. Kurth said that in some small-mill plants 
in certain localities, it was indicated that less 
than Code wages were paid, but it was demon- 
strated by those present that the majority of the 
production from which the trade draws its qual- 
ity lumber was still “on Code” and that these 
operatcrs would endeavor to maintain the same 
wages and not operate in excess of from 40 to 
48 hours. President Kurth summarized the 
reports by stating it was evident that 85 per- 
cent of those present had not reduced wages 
nor increased production hours. 


Urge Easing of Anti-Trust Laws 


In reference to Mr. Wier’s suggestion, it was 
announced that the directors, at luncheon meet- 
ing, had voted to authorize the naming of a 
committee to consider the seeking of such modi- 
fication of the anti-trust laws, in co-operation 
with other industries, as to permit group action 
not inconsistent with public interest. This reso- 
lution was submitted to the general meeting and 
adopted. 

Because of the appeal of the NRA and Presi- 
dent Roosevelt the board of directors of the 
Southern Pine Division “in a resolution,” urged 
all southern pine manufacturers not to reduce 
rates of pay nor to lengthen hours of labor, and 
to observe, voluntarily and individually, such 
recognized trade practices and economic poli- 
cies as will bring back prosperity and remunera- 
tive employment, and this resolution was re- 
vised by the general meeting to conform with 
the Sheppard resolution to read as follows: “In 
the interest of the public, and in keeping with 
the appeal from NRA and the President, the 
Southern Pine Division urges all southern pine 
manufacturers to maintain remunerative wages 
and reasonable hours of labor.” 
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N automatic dipping vat need not be expensive. Many 
efficient vat installations have cost less than one hundred 
dollars. The increase in bright lumber—the kind that sells 
easier—soon pays for the vat and returns a real profit. 


LIGNASAN*—the TIME-TESTED ANTI-STAIN CHEMICAL 


SAA AR 





Dip one-half the length of 50 freshly sawn, 
very sappy boards in LIGNASAN¥ solu- 
tion. Leave other half undipped. Carefully 
mark boards for identification later and 
stackin lower part ofan air seasoning pile. 
Inspect when dry and note sap stain 


control on LIGNASAN*-dipped ends. 


—is used in more dipping 
vats because results are con- 
sistently good year after year. 
And continued research has 
resulted in improvements mak- 
ing even better results possible. 


Consumers prefer bright lumber. 
More and more orders for air- 
dried stock specify ‘““LIGNASAN-* 
dipped.’’ Keep old customers 


and go after new ones with 
LIGNASAN.* 


* Trade Mark Registered. 


THE GRASSELLI CHEMICAL CO., INC. 


* Guardian Bldg., Cleveland, Ohio 
GENTLEMEN: Please send me more 
information and prices on LIGNASAN.* 


Manufactured by 
E.1.Du Pont de Nemours 
& Co., Wilmington, 


Delaware, for ——— 


THE GRASSELLI CHEMICAL CO. 
Ohio 


Cleveland Incorporated 


QU POND 


This is not to obligate me in any way. 
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Address 
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Two New Rules and New Display 
Equipment for Them 


New Britain, Conn., June 3—Two new 
“pull-push” rules of the popular removable-blade 
type have been put on the market by the Stan- 
ley Rule & Level Plant—No. 7406 with a two- 
tone chromium plated brass case with red deco- 
rations, and No. 7506 with a gun-black finished 
steel case. Either type of case is totally inclosed 
against dirt, and contains a 6-foot flexible-rigid 
steel blade which can be removed entirely from 
the case if desired. The entire length of the 
blade is graduated in 16ths on both edges, and 












STANLEY 
PULL-PUH RUB 


for six inches the upper edge is graduated in 
32nds. To provide dealers with improved meth- 
ods for merchandising these and other Stanley 
rules the company also has developed a spark- 
ling and colorful new display assortment, con- 
taining one each of the six best-selling Stanley 
“Pull-Push” rules. It permits the dealer to 
satisfy all rule users and also helps him to 
determine which type of rule is most popular 
with his customers. Detailed information about 
either the new rules or the display assortment 
can be obtained by writing the company at its 
headquarters here. 





An Aid in Selling the Complete 
Home 


MINNEAPOLIS, MINN., June 3.—As evidence 
of its faith in the opportunities offered by 
selling homes complete, and of its realization 
of the fact that to succeed in this type of mer- 
chandising the salesman must have something 
more definite to discuss than the number of 
rooms, the dimensions of the house, or the cubic 
footage, the Insulite Co. has prepared the first 
of a series of “low cost housing folders,” to 
help the salesman and customer understand 
what each is talking about, when the subject 
is a home costing from $2,000 to $10,000 or 
$12,000. 

First there is the sketch and plan of a four- 
room house of a type which “will provide 
acceptable standards of living at minimum cost 
for a family of four,” and a statement that for 
comparative purposes this house would cost 
$2,220 in localities where building costs are 18 
cents a cubic foot, or $2,710 if 22 cents a foot, 
or $3,200 if 26 cents a cubic foot. On following 
pages are sketches of various parts of the build- 
ing, showing where insulation should be placed 
and what its effect will be, and giving the dealer 
or contractor an opportunity to tell the customer 
how he proposes to build each detail, or what 
will be the effect of the several different meth- 
ods of construction. Other sketches show the 
insulating properties of various floor, wall, ceil- 
ing and roof construction methods. A map 
shows the comparative amount of heat required 
for comfort in the several sections of the coun- 


try, on another page is a table for estimating 
the costs of materials and labor, so sales- 
man and customer can discuss them together. 

As a statement on the cover of the folder 
makes clear, these sketches do not attempt to 
be working drawings, but merely to serve as a 
basis for intelligent discussion by the home pur- 
chaser and his dealer, contractor or architect, 
in fitting the suggestions to local needs and 
construction practice. AMERICAN LUMBERMAN 
readers may obtain copies of the series of fold- 
ers by writing the Insulite Co. 








Picking Profits Off the Floor 


Lumber and material dealers who have tried 
it report that the ownership of a floor sander 
which is rented out by the hour or day is an 
especially desirable and profitable part of their 
operations, for not only is it a money-paying 
proposition itself, through rentals, but also it 
provides a needed service for customers, and 
brings added business in other lines the dealer 
sells. It is an increasingly necessary feature 
of any adequate service on the merchandising 
of flooring, and an important factor in the re- 
pair, remodeling and modernizing of homes. 

There are many sanding machines on the 
market—high speed, low speed, big, little, some 
heavy enough to require special handling equip- 
ment and others so light they can be carried 
in one hand, some so complicated that only a 
mechanic can operate them, others so simple as 
to be practically “fool proof” (a valuable asset 
to a rental sander). The type of floor sander 
that is needed for rental service is one that 
can be handled easily, that can work in close 
quarters such as in closets and along baseboards, 
leaving a minimum of area to be gone over with 
hand work, and that above all is fast, economical 
and efficient in its sanding operation. 

One that especially recommends itself for 
rental use is made at 4001 First Avenue, Cedar 
Rapids, Iowa, by the Reid-Way Corporation. 
This company’s new Reid-Way “8” has some 
unusual advantages, outstanding among which 
is the fact that it has no need of gears, pulley, 
belt or other transmission, for it is direct-drive. 
This seemingly impossible feature is accom- 
plished by having the 1 
h.p. motor inside the drum, 
and the field coils of the 
motor mounted on the in- 
ner side of the drum. Thus 
it is the field, and not the 








armature, that re- 
volves, and essen- 
tially the machine 
is therefore just 
sandpaper wound 
spirally around the 
field coils. 

Mr. Reid used a washing-machine motor to 
demonstrate his idea for his first sander, but 
when he showed what his machine could accom- 
plish his business grew rapidly, and the com- 
pany is now manufacturing three different types 
of sanders, all operating on this principle. Liter- 
ature fully describing them, and showing how 
on tests the Reid-Way “8” proved it could 
deliver “20 percent more production with 40 
percent less investment, 60 percent less weight, 
and 33% percent less power” will be sent 
AMERICAN LUMBERMAN readers who mail re- 
quests to the company. 


New Hardware for Converting 
Doors Into Upward-Acting Type 


Huntincton, Inp., June 3.—Hardware de- 
signed to give any garage door, whether new 
or old, and whether at present one-piece or 
two-piece, the advantages of “upward action” 
nowadays so popular, has been put on the mar. 
ket by the Majestic Co., manufacturer of pbyild. 
ing specialties well known to the lumber an 
material trade, and copies of an illustrated cir. 
cular fully describing its design, installation ang 
operation may be obtained from the company, 











The Majestic upward-acting garage door 

hardware utilizes weights to counter- 

balance the weight of the door, and 
smooth action is assured 


The hardware, however, is being distributed by 
hardware jobbers, usually under their own re- 
spective trade names. 

If the door to be fitted with this hardware is 
new, it is made in one piece. If it is a door 
already in place, and probably a two-piece door 
hinged at the sides, it is first made one-piece 
in effect, by fastening the two parts together 
with angle irons which are supplied as parts 
of the door hardware set. Then the tracks and 
rollers are mounted, in garage and on door 
respectively, and the door hung accordiag to 
directions is easy of operation. Its weight is 
counterbalanced by two weight boxes, one on 
each side, which are filled with sand, paving 
brick, sash weights or any other convenient 
substance of necessary weight to balance the 
particular door being used. These weight 
boxes may be hung in any part of the garage 
that is most convenient, for the hardware in- 
cludes a swivel head on each side; the weights 
mav even be boxed in, if so desired. 

An advantage of the one-piece type of up 
ward-acting door is that it is capable of being 
fitted in numerous different designs, to help m 
creating any desired architectural effect. 





Kansas City, Mo., June 3.—Numerous lum- 
ber and material dealers who have written the 
Lloyd Floor & Wall Tile Co. here for its beau- 
tiful new catalog No. 32 have expressed pleas- 
ure at the many opportunities it presents for 
added profit from home modernizing jobs 
particular, and for new homes as well. Out- 
side the metropolitan areas (where tile special- 
ists usually do practically all this work) the 
lumber and building material dealer often can 
find real profit in the merchandising of floor 
and wall tile for those parts of old or new 
buildings where its use would be advantageous, 
and any such dealers would do well to obtain 
copies of this catalog, to investigate the oppor- 
tunities for themselves, in their own territories. 
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THE LUMBERMAN POET 








Salvation 


Ife read the papers morn and eve, 
the latest statements to receive, 
And listened to the radio, 

So evrything he’d hear and know. 
Of course, the business at his yard 
Kept falling off, and falling hard, 
And so he looked to other men 
To help him get it back again. 


For he felt sure his Congressman 

Would find some scheme, think up some 
plan, 

To run his business so it would 

Be like it was when times were good. 
Of course, his Congressman was not 

A lumberman, in fact he got 

His living mostly holding down 

Some sort of office in the town. 


And so the lumberman held on 

Until the years had come and gone, 
Yes, still the lumberman sat tight, 
And that was all, both day and night. 
But, after he had lost the yard, 

He often wondered afterward 

Hf he would be-upon the shelf 

If he had tried to save himself. 


' 
We See b' the Papers 

One trouble with taxing only the rich is 
that the money is distributed among the poli- 
ticians and not among the people. 
Chicago will graduate 11,209 high school 
students this month, many of whom will be 
coming home from college in a couple of years 
nd telling their parents that there is no God 
nd that their country is a failure. 

he president of the Chicago real estate board 
predicts a housing shortage, and we hasten to 
ioin him in the parentage of the thought. 

\s far as Mr. Insull is concerned, the motto 
seems to be, “If at first you don’t succeed, try, 
try again.” 

The author of the phrase “Who’s looney 
now?” is dead, but the lunacy lingers on. 

Japan is making the Chinese plant “American 
style” cotton so she won't have to buy in 
America any more. We thank her for at least 
leaving on it the name of the author. 

Pioneers used to be born on the site of the 
Hotel So-and-So. 

But now they die at the sight of it, with 
women in its bar-room. 

Portugal has ordered four squadrons of 
commercial planes, convertible into war planes 
mm tour hours. Even little Portugal is eager 
to lose the little it has. 

We Americans are always happy to change 
administrations, but that is about as far as we 
Care to go. 

In a fight between Socialists and Fascists in 
Switzerland, only by-standers were hurt. That 
is always the trouble with Socialism and 
Fascism. 

_ Wonder what Mr. Roosevelt proposes to call 
it mstead of the United States? 

_ The trouble with letting policemen use their 
Judgment in enforcing traffic laws is that it 
leaves them practically helpless. 

_ Illinois relief expense in June is the highest 
in months. It must be the June weddings. 

It remained for the Illinois senate to pass the 
world’s worst bill: 

It provides that, if a State party convention 
endorses an amendment, 

The proposal shall be printed at the bottom 
of the list of nominees, 


Then an x at the top of a straight party ticket 
shall be a vote for it. 


So it looks like the State constitutions also 
have a fight on their hands. 

The Army beat the Navy at baseball the other 
day for the first time since 1928. Are we to 
gather from this that the depression is over? 

The office stenographer says there may be 
such a thing as a good dictator, but she has 
never seen one yet. 

An Alabama Bible school teacher who chas- 
tised an unruly pupil was arrested on the 
father’s complaint. The question now is, what 
to do with the father. 


The Power of Flowers 


Flow’rs are the sweetest things on earth, 
And, sweetness being life’s great worth, 
Flow’rs are the richest things as well, 

In spite of all we buy and sell. 

Few eyes can quite resist a rose, 

Few souls can watch its soul unclose, 

lew men can see its petals part, 

Without an opening of the heart. 


Between Trains 


Dayton, Ou10o.—It was the Twenty-second 
District Rotary Conference that brought us 
here, but it was something else that hit us hard- 
est. On arrival we found a message to call 
the Kings. We did, and a voice said, “They 


are all at the church. You know, it is almost 
“Whose funeral?” “Mr. 


time for the funeral.” 
King.” 
So Sidney King is gone. 


and honored him. 


All afternoon and all evening, while alone or 
while mingling with hundreds, four words kept 
tugging at our heart and pounding at our brain: 


Sidney King is dead. 


CONNERSVILLE, IND.—The Kiwanis Club en- 
tertained visitors this evening. That is, we like 
to think it entertained them, although it isn’t 
It was fourteen years since we 
had been with the club before, and a lot of 
fellows came around and remarked, “Gee, it 
must be six or seven years since you were here 
We didn’t tell them otherwise. 
What's the use of reminding a man how tempus 


for us to Say. 


last, isn’t it?” 


is fugiting. 


CRAWFORDSVILLE, INpD.—If all the people of 
the United States were as determined to make 
the best of it as are the Lions of Indiana, the 
Their 
State convention, their bands, their songs and 
shouts of friendliness and cheer obliterated all! 
evidence of defeat, and steamrollered over the 
Maybe what this country 
needs is more Lions and less lyin’ down. By 
the way, saw Frank McNutt, a Rotarian who 
dropped in, anyway, to say howdy to another 


depression would be over tomorrow. 


disciples of gloom. 


lumberman. 


Shantymen 


When I grow weary of the speeches, 
The traffic, and the radio screeches, 
I like to think of days up-river 


Where pine trees sway, where aspens quiver, 


Although the pines no more are swaying, 
The winds among their branches playing. 
Tough times they were, and long the labor, 
3ut there each man to man was neighbor. 
Shut in from all the world around us, 

I know more brotherhood we found us 
Than those who now talk much of brothers, 
Love certain ones, hate certain others. 

So many things are new and clever, 

So many good things gone forever. 








Arrow Brand. 








What a loss to 
Rotary, to Dayton, to the retail lumber trade 
of Ohio, and of the nation; but, most of all, 
what a loss to all those who knew and loved 


TIDEWATER 


RED 
CYPRESS 


LOW growth, even-textured Cypress 

that originates in the tidal swamp- 
lands along the Gulf and Atlantic Coasts. 
Cypress that is allowed to thoroughly air- 
season at its leisure. 


Cypress that benefits by the care and pre- 
cision given to its manufacture. 


Genuine Tidewater Red Cypress that comes 
to you quickly and promptly through the 
facilities of the five member mills of the 
Florida Louisiana Red Cypress Company. 


For the best in Cypress always specify “Ar- 
row Brand." 


FLORIDA LOUISIANA 
RED CYPRESS COMPANY 
JACKSONVILLE, FLORIDA 











CYPRESS 


We annually produce 40,000,000 feet of 


Louisiana Red Cypress Lumber, 
Lath and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 

















Manufacturers DONNER, LA. 
Idah 

WHITE PINE 2. 

Also = eee = 


Fir Wallboard Wen’ Caeut Products 


William Schuette Company 


New York 


Office—220 5th Ave. PITTSBURGH, PA. 














J. A. MATHIEU 
LIMITED 


Sales Office: 
Mills at 





111 West 
RAINY LAKE, Washington St. 
ONTARIO NG iy CHICAGO, ILL. 


an! 


NORTHERN WHITE PINE 
White Spruce—Norway Pine 


NORTHERN PINE LATH A SPECIALTY 


White Pine Pattern Lumber Shed Stock 
Norway Pine Piece Stuff Log Cabin Siding 
All Items Northern Pine Boxing and Crating 




















AMERICAN LUMBERMAN 


Determining 


“COST OF GOODS SOLD” 


in the Lumber and Extractive Industries 


[By G. N. Rowley] 


In the lumber industry, and in the mining 
industry where several ores are extracted in 
the same process, the determination of cost of 
goods which have been sold, presents a problem 
not found in other phases of accounting. I 
am convinced that in many cases, probably most 
cases, it is not correctly done. 

Cost of goods sold is the measure of value 
parted with when goods are taken out of inven- 
tory and sold. Once that thought is conceived, 
it becomes clear that certain errors have been 
common to a great many accounting systems. 
For instance: 

Suppose a mill cuts 10,000 logs, from which 
it makes a million feet of lumber at a cost of 
$12 per thousand feet, regardless of grade, this 
part of cost being figured just back of the 
head rig; that is, just as soon as the grade be- 
comes known. We could say that it has cost 
just as much to make No. 5 common as to 
make C select or drainboard stock. Many ac- 
countants believe it would be satisfactory to 
take this figure—plus the balance of the saw- 
mill costs, green chain cost, yard cost, plan- 
ing mill and shipping costs—and use it for the 
determination of cost of goods sold. They 
would say it was proper to figure like that. | 
will admit that the figure they have is cost. 
Let us assume the rest of this cost to be $5 
per thousand, which with the $12 makes a total 
of $17. What I do not admit is that $17 per 
thousand is a fair measure of the value parted 
with when drainboard stock worth $120 per 
thousand is sold. I do not think that $17 is 
a fair measure of value parted with when No. 
5 common, worth $8 per thousand, is sold. 

It is clear that more value is lost, or goes 
out of the business, when high-priced stock is 
sold than when low priced stock is sold; and 
unless a profit and loss statement truly reflects 
this value parted with, it is not a profit and loss 
statement. 

Considering ways and means to correct the 
situation, we note that value is the keynote, 
and value is reflected by market or selling 
prices. Thus is the correct procedure indicated. 
We must “cost-value” the inventory. It is a 


reflect, in percentages, the values of each grade 
in the inventory. 

Through our regular cost accounting methods 
we have the total of the;cost of this inventory, 
so it is very simple and easy to proceed by 
placing in our next column the product of the 
value percentage times the total cost of the 
inventory. We have cost-valued the inventory. 
By dividing the cost value so obtained by the 
feet board measure tor each grade, we obtain 
for our last column an average cost value for 
each grade in the inventory. 

This discussion is far from academic. It 
alters our entire attitude toward the possi- 
bility of making money from our less salable 
products, or technically byproducts, of our op- 
eration. 

Let us assume, for instance, that management 
is guided by the old theory, which is: Cost is 
cost regardless of grade. The question arises 
as to whether a box factory should be added 
to the operation. Basing his figures on his 
cost records, the proposition would appear as 
follows: 


i oe oes ewe ad eae a ee ae iee $17.00 
MEE detksndtebhnns banbdnmewaade 5.6 
Pe CO cc chek dee heeeenhtewmewoane 22.61 
i Se. cree eked de ee aee ek REE ee 8.00 
I SE: é iva enetnuenvensebenee 3.00 
ne a, PPC eee ee ee 33.61 
Pere ee ee eee Tere 3.00 

co | ee Sr ny tea ee ey 36.61 


Basing his figures on Cost Value, the propo- 
sition would appear like this: 

















No. 5 No. 4 

30x Com Com. 

Raw Material ..... $10.97 $ 5.84 12.43 
~~ aaseeues $25% {50% {35% 
WR siedetekeve ey ) 2.74 ) 2.92 1° 4.35 
Material Cost ...... 13.71 8.76 16.78 
Factory Labor ..... 8.00 9.00 8.00 
Factory Burden .... 3.00 3.50 3.00 
Pactory Cost ...cee- 24.71 21.26 27.78 
Coml. Expense ..... 3.00 3.00 3.00 
BOtes COSE ccseves 27.71 24.26 30.78 


Many box plants are considered a necessary 
evil, and for no other reason than the presence 
on the statement of a little red ink which does 





METHOD OF COST-VALUING THE INVENTORY 











Average Total Cost Average 

Inventory Sales Sales Price Value Per- Cost Cost 
Footage Price for Grade centages Valuation Value 
50,000 Drainboard Stock ....... 120 $ 6,000 2.36 $ 4,393.14 $87.86 
BOGGS DOEOE coccvechovesenas 60 6,000 2.36 4,393.14 43.93 
rere 50 15,000 5.90 10,982.85 36.67 
7 eS” RS 40 20,000 7.86 14,631.39 29.26 
B,OCGL CCS DAMORSIOR 6c ccccccccccses 30 30,000 11.79 21,947.09 21.95 
1,000,000 No. 2 Common...........- 3 33,000 12.97 24,143.65 24.14 
2,000,000 No. 3 Common............ 25 50,000 19.64 36,559.86 18.28 
4,000,000 No. 4 Common............ 17 68,000 26.71 49,720.67 12.43 
RE ee ee mes ae 15 22,500 8.84 16,455.66 10.97 
500,000 No. 5 Common...........- 8 4,000 1.57 2,922.55 5.84 
10,950,000 $254,500 100% $186,150.00 $17.00 


NOTE—In the case of the first item, Drainboard Stock, for instance, 
sales price $6,000, to the total sales price, $254,500, is 2.36 percent 
centage. The total cost as shown by the books is $186,150. Cost valuation percentage times 
this figure gives the values as shown. In the case, again, of Drainboard Stock, the Cost 
Value Percentage, 2.36, is multiplied by the total cost, $186,150, to obtain $4,393.14, the Cost 
Valuation. To obtain average cost per thousand, in the case of Drainboard stock, the cost 
valuation of $4,393.14 is divided by the 50,000 feet shown by inventory, result being $87.86. 
Average cost of $17 for whole inventory is obtained by dividing $186,150 by 10,950,000 feet. 


the percentage of 
the cost valuation per- 








new term. 
our figures. 

Cost valuation is done in this manner, as 
illustrated in the accompanying table. First 
we price our inventory for work sheet pur- 
poses at the market value for each grade. In 
the next column we figure the percentage of 
sales price to the total sales price as footed, 
for each grade on the inventory. The percent- 
ages in this column are value percentages. They 


It adds meaning and power to all mot belong there. A large amount of profitable 
business is lost because of this. A good box 
order, let us say, is turned down at a price of 
$35, for the reason that the mill has orders 
on file to take all its No. 5 and box, and does 
not want to run No. 4 through the box plant, 
since it believes (without reason) that there 
would be more profit in selling it in carloads at 
$14.40 net. As a matter of fact, it would be 
more than twice as good a deal to take the 
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shook order and make it out of the 
to sell it for $14.40. There would be $4.29 
profit as shook ($35 salesprice less $30.78 
cost); and less than $1.97 if sold as No. 4 
(price of $14.40 less cost value of $12.43), 

The correct procedure is to accumulate i 
hind the head rig, cost for this distribution 
It would not be quite so correct to accumulate 
it behind the trim saw in front of the green 
chain, but it would save one apportionment 
and, in many plants whose set of accounts has 
never had the labor-saving advantages of an 
apportionment journal, that would be an item 

It would be improper not to point oyt that 
this procedure would alter the balance shee 
value of the inventory. As high grade stock 
accumulated, the value of the inventory per 
thousand would rise, and there would be 
such thing as a hidden reserve on that score 
Let me say once more that cost value method 
of valuating inventories and determining cog 
of goods sold, values the inventory at cost and 
conforms to the best accounting practice for 
that reason. 


[Nore: Attention is called to the fact that a 
somewhat similar analysis of the Cost of Lum. 
ber by Grades, by Fred Larkins, Cincinnati 
Ohio, was published in the American Lpy. 
BERMAN Of |eb. 17, 1934. On the basis of 1,00 
feet, he took, for instance, FAS, with a sales 
value of $40 a 1,000 feet, and multiplied this $4 
by the percentage of that grade produced (10 
percent of 1,000 feet or 100 feet), to obtain $4 
as value by grade, and totaled values by grades 
to obtain a mill-run value of $20.20. Taking 
average cost of production at $15.15 (which 
makes 75 percent of the mill-run value), he ap- 
plied this percentage of sales value to each 
grade, to obtain, in the case of FAS, a cost for 
this grade of $3 (75 percent of $4).—Eprror] 


LUMBER CLUBS 


Clubs Plan Summer Outings 


PHILADELPHIA, Pa., June 3.—The Lumber- 
men’s Exchange of Philadelphia will hold its 
regular June meeting in the form of an outing 
on Thursday, June 6, at the Bala Golf Club. 
There will be a golf match, following which 
dinner will be served, and the business meet- 
ing will be held immediately thereafter. 

The Philadelphia Wholesale Lumber Dealers’ 
Association will hold its outing, also at the Bala 
Country Club, on Thursday, July 11. There 
will be a golf tournament in the afternoon, fol- 
lowed by dinner and the regular quarterly 
meeting. 


No. 4 as 

















Arrange Annual Golf Tournament 


Tacoma, WasuH., June 1.—Strike or no strike, 
Tacoma lumbermen will hold their annual goli 
tournament on July 26. This was announced 
yesterday at the luncheon of the Tacoma Lun- 
bermen’s Club by President Ralph Brindley, 
who named the following committee to handle 
the affair, which annually attracts several hun- 
dred golfing lumbermen from all parts of the 
Pacific Northwest: Everett G. Griggs II, gen- 
eral chairman; Paul H. Johns, Karl F. Rich- 
ards, J. E. Morris, L. P. Hill and William 
Cain, arrangements; G. E. Karlen and James 
Dempsey, entertainment. 


Club Holds Annual “Reveille” 


OAKLAND, CALir., June 3.—The East Bay 
Hoo-Hoo Club No. 39 is in healthy condition, 
the monthly dinner meetings being well at 
tended and first-class programs provided. Club 
activities and standards are sustained by good 
planning of the directors and committee chaif- 
man, and a large and loyal group of members. 
L. J. Woodson is chairman of the general com- 
mittee, and Carl R. Moore is the efficient sec- 
retary-treasurer of the organization. 

The club recently outdid itself with its third 
annual “Reveille” of central and northern Cali- 
fornia lumbermen, held Friday evening, April 
26, at the Hotel Oakland. This banquet was 























June 8, 1935 


attended by 
morning £° 
Oak Knoll 
An annual 
three years 
ing of nail- 
with suitabl 
the Salvatior 
mas time. 
brought che 
homes. 


Se 


MEMPHIS, 
made by 
Lumbermen 
barbecue 01 
Gracew00¢ 
charge of 
posed of | 
yan, Al D 
Smith. 


Only dia 
a saw dev 
ceived {rol 
ment of V 
State Colle 


——— 


a 





NEw 
trade w 
given b 
structio 
forms ¢ 
drains, 
five bri 
the pili 
upper | 








8, 1935 


0. 4 as 
© $4.29 
$30.78 
No, 4 
43), 
ate, be- 
ibution, 
ImMulate 
> Teen 
Nment, 
Nts has 
of an 
N item, 
ut that 
> sheet 
© Stock 
ry per 
be no 
- score. 
method 
1g Cost 
St and 
ice for 


: that a 
E Lum- 
cinnati, 

Lux. 
f 1,000 
a Sales 
his $40 
ed (10 
tain $4 

rades 
aking 
( which 
he ap- 
> each 
ost for 
DITOR, 


38 


Is 
imber- 
Id its 
outing 
Club. 
which 
meet- 


2 Bala 
There 
n, fol- 
irterly 


nent 


strike, 
1 golf 
yunced 
Lun- 
ndley, 
1andle 
| hun- 
of the 
, gen 
Rich- 
illiam 
James 








June 8, 1935 


attended by about 300 men. The following 
morning golf, was enjoyed on the course of the 
Oak Knoll Country Club. — 

An annual activity of this club for the past 
three years has been the gathering and donat- 
ing of nail-kegs filled with groceries, which, 
with suitable extras, are distributed through 
the Salvation Army to needy families at Christ- 
mas time. Last Christmas 400 of these kegs 
brought cheer into that number of distressed 


homes. : . 


Set Date for Barbecue 


MempHis, TENN., June 4.—Announcement is 
made by Frank A. Conklin, president of the 
Lumbermen’s Club of Memphis, that the annual 
barbecue of the organization will be held at 
Gracewood on Saturday, June 29. It will be in 
charge of the entertainment committee, com- 
posed of H. B. Phillips, chairman; J. W. Run- 
van, Al DeMontcourt, Allen Taylor, and A. 
Smith. 








Only diamonds are harder than the teeth of 
a saw developed to cut samples of wood re- 
ceived from Brazilian jungles by the Depart- 
ment of Wood Technology of the New York 
State College of Forestry, Syracuse University. 


inent 
tor, and Miss Marie Critchfield, of McCleary, 
were 
Following a 
they will make their home in McCleary. 
bride 
Critehfield of McCleary. 
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AMERICAN LUMBERMAN 


Hymeneal 


CRAFT-CRITCHFIELD—Dale Craft, prom- 
Grays Harbor, Wash., shingle opera- 


married in Olympia, 
honeymoon in 


Wash., May 24. 

Oregon cities, 
The 
and Mrs. A. R. 
She was attended by 
3ernice Winslow of Olympia. 
Craft, manager of the Royal Shingle 
at Whites, Wash., served for several 
years as president of the Red Cedar Shingle 
Bureau. He was attended by Charles Put- 
nam of Seattle. 


is the daughter of Mr. 


HARTSELL-GOULD—F. Wayne Hartsell, 
of the production department of the Ne- 
braska Bridge Supply & Lumber Co., Pine 
Bluff, Ark., will wed Miss Jamie Gould, 
daughter of Judge and Mrs. James Gould, 
of Pine Bluff, in June. Mr. Hartsell attended 
the University of Arkansas and is affiliated 
with Kappa Sigma fraternity. 





FLEENER-FAVER—Alfred Fleener, as- 
sistant manager of the Ark-Mo Lumber Co., 
Helena, Ark., will marry Miss Ola Dee Faver, 
daughter of Mr. and Mrs. Willis Claud Bras- 
sell, of Pine Bluff, in June. 








VON DER HEIDE-SPRICK—John F. von 
der Heide, of the Mansfield Lumber Co., Fort 
Smith, Ark., and Miss Gertrude Elisabeth 
Sprick, of Paris, Ark., were married recently 
at St. Benedict's Church at Subiaco. They 
will reside in Fort Smith. 











The above picture shows one of the long gentle-arched Wolmanized spans discussed below 


Wolmanized Bridges Serve Well 


New Orveans, La., June 3.—The lumber 
trade will be interested in the record of service 
given by wolmanized timber used in the con- 
struction of bridges spanning the canal which 
jorms a water hazard on, and at the same time 
drains, New Orleans’ fine new golf course. The 
five bridges are made of treated material, with 
the piling and caps of creosoted pine, while the 
upper structure of stringers, floor boards, and 





Note the fresh whiteness of the newly painted Wolmanized lumber superstructure of this bridge 


railing are wolmanized lumber. In addition to 
the Wolman treatment, all of the upper struc- 
ture except the floor boards was painted either 
green or white. The excellence of the paint 
job on the wolmanized portions of the bridges 
is a strong demonstration of the ability of 
wolmanized lumber to take and hold a coat of 
paint. The treated materials were furnished 


by the American Creosote Works, New Orleans. 









































































You'll like the prompt and careful 
individual attention your orders re- 
ceive here at Forest—also the quality 
of our Shortleaf Dimension, Boards 


and Shed Stock items. 


We've been delivering Shortleaf 
satisfaction for thirty years and know 
just what you want and need — and 
have the right kind of timber, manu- 
facturing facilities and trained organ- 
ization to give it to you. 

All “SELLCO” stock meets the 
standards of the S. P. A. and will be 
grade-marked if desired. Our Dimen- 
sion has “eased” edges, is Lignasan 
treated to prevent stain, and is freshly 
double-end trimmed before loading. 

Our preparation for shipment pre- 
vents damage in transit—and_ saves 
your time and effort in unloading. 


May we have an opportunity to show 
what we can do for YOU ? 


SELACIEY LBR.© 


FOREST. M155. 
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Tacoma, Wash. 


West Coast Woods.—Sash and door fac- 
tories and other re-manufacturing plants 
here operating under special agreement with 
the striking timber workers have been doing 
a land-office business. Unfilled orders have 
been piling up. But raw material supply is 
virtually exhausted, so a few plants already 
have been obliged to close. Hopeful that the 
strike is nearing an end, major mill opera- 


tors here are making preliminary plans for 
reopening their plants within the next ten 
days. 

Seattle, Wash. 

West Coast Woods.—Rail.—Most whole- 
salers are booking a lot of business with 
operating mills in Washington and Oregon 
and from British Columbia. A fair amount 
of this is subject to price advance or de- 
Cline. British Columbia is shipping lots of 
lumber to this side. One rail shipper de- 
Clared that his principals are holding out 


for $3.50 over the Code for No. 1 dimension, 
with no 16-foot available. Vertical grain 
flcoring is very scarce, some mills being ab- 
solutely unable to furnish it. One mill has 
advanced the Code price of $34 by $5 and $6. 
Common boards are also scarce, and there 
is a lot of inquiry out for them to be in- 
cluded in mixed-car orders. 


California.---It is believed here that south- 
ern Oregon mills are getting a good volume 
of orders from California. While it is 
cheaper to ship by boat from Puget Sound, 
need for lumber compels use of rail trans- 
portation, 

Intercoastal.—Puget Sound operators are 
shipping some lumber out of Port Angeles, 
Coos Bay, and a little from British Columbia. 


AMERICAN LUMBERMAN 


Market News from Am 


Uncertainty of shipment because of threats 
of a longshoremen’s strike, and higher prices, 


combined to hold down shipments of lum- 
ber from British Columbia ports to the At- 
lantic Coast. 

Export.—No lumber for export has been 
shipped the past two weeks from Puget 
Sound, but some has moved from Port 
Angeles and Coos Bay district in Oregon, 


and from California ports. Probably British 
Columbia ports are getting the bulk of the 
current demand. A fair volume in inquiry 
is being received here from United Kingdom 
and the Mediterranean. China shows some 
activity but Japan is quiet. 

Western Red Cedar.—One large group of 
mills has shipped no lumber since the strike, 
and prices remain at list. Inquiries are good. 


Shingles.—A large volume of shingle orders 
is being offered. Many buyers are getting 
shingles from British Columbia, which finally 
accepted an additional quota of 100,000 
squares, allotted as a strike emergency meas- 
ure. Prices of shingles have been boosted 
considerably. No. 1 XXXXX have been mov- 
ing at $3.25 wholesale, and No. 2's are being 
held at $2.75. British Columbia shingles are 
up $1.25 to $1.50 over the Code. 

Logs.—In expectation of an 
of the strike, Puget Sound 





early ending 


mills are buying 
up logs. One buyer of logs who sells to 


mills reported he was practically cleaned out, 


Cross-Circulation Re-Dryer 


The accompanying picture shows the new, 
high-powered “re-dryer” recently installed in 
the plant of David M. Lea & Co., Richmond 
(Va.) manufacturers of furniture specialties. 

The “re-dryer” is the Moore cross-circulation 
fan system, using low 
temperatures and fast, 
reversible air circula- 
tion. It is pronounced 
the last word in modern 
re-drying equipment, in 
keeping with other mod- 
ern equipment installed 
by the Lea company. 

The Moore re-dryer 
is installed inside the 
factory building, on the 
same floor level. The 
fans and heating system 


are located overhead, 
and the drive can be 
seen overhead (out of 


the way) in the accom- 
panying picture. 


Glued-up panels are 
being successfully re- 
dried, also dimension 


stock from 1- to 2-inch, 
and squares from 2- to 
3-inch. Shown in pic- 
ture are two loads of 
1-inch gum and poplar. 

Notice that there are 
no tracks in the re-dry- 
er and loads are stacked 
at the machines on reg- 
ular skid-platforms, and 
a jacklift truck, which 
is operated by one man, 
is used to load and un- 
load the re-dryer; also 
to carry loads to differ- 
ent parts of the factory. 

Loads are stacked 
solid, without “flues.” 
This feature affords un- 
usually large holding 
and drying capacity for 
the dryer. Each tier of 
stock is separated by the 


ings, following 





usual stickers, and air circulates uniformly 
through the kiln loads through sticker open- 
the direction of the stickers. 
At intervals the circulation is reversed to in- 
sure greatest uniformity in drying. 


<r 


“a _ 
eT 


Moore cross-circulation re-dryer installed in factory of David M. Lea & Co., 


Richmond, Va. 
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and had given options on future deliveries 
The demand is so heavy that a shortage may 
ensue if all the mills start up. The pulp 
mills are short of hemlock. British Columbia 
is also in the market for logs, but has been 
unable to get many because the larger opera. 
tors, owning heavy gear, are down, and the 
smaller ones have not the means to trans. 
port them. Prices, except where Strike 
emergency is a factor, are steady at levels 


of a month ago. 
Spokane, Wash. 
Inland Empire Pines.—The strike has 
affected only one mill in this Vicinity—the 


Deer Park Lumber Co.’s mill at Deer Park— 
and the other mills have continued operating 
at about the usual 


rate, Some price changes 
covering a long list of items were instituted 
last week. The volume of trade from the 


middle West is better in proportion than that 


from any other section, the mills here ex. 
pressing the opinion that orders from the 
eastern States are being held back to await 


the new freight rates which will go into effect 


in June. 
Warren, Ark. 


Arkansas Soft Pine.—Orders have piled up 
at Arkansas mills, and they have the larg- 
est files in five years. Quick shipment on 


new business is promised only on orders for 
straight cars of rough stock or stock already 


dressed, or straight cars of boards, shiplap 


center matched and dimension. Shipment 
of mixed car orders is delayed from ten to 
20 days, while orders calling for any quan- 


tity of mouldings are accepted by few mills 
for shipment under thirty days. 
shipments during May were the 


Orders and 
heaviest for 


any similar month since 1929. Production 
has been held practically to Code allotment, 
so stocks of many items are depleted, and 
other items are being added to the list of 
those oversold. Edge grain flooring, both 
random lengths and short-length  end- 
matched, continues in very limited supply, 
with 3-inch B&better flat grain flooring in 


random lengths equally as 
to 8-foot end-matched is 
quantities of 5,000 to 


scarce, while 
still available in 


6,000 feet a car. Only 


a few mills are still accepting orders for 
f-inch B&better in any quantity. Stocks of 
all inch No. 1 have been greatly reduced, 
with 1x4- to 6-inch in very limited supply; 


10- and 12-inch are available only in 14- and 


16-foot lengths, while stocks of 8-inch are 
lower than for any time in several years, 
because heavy sales have been made of both 
8-inch No. 1 shiplap and S4S stock. Most 
mills are sold up to stock on both 4- and 
6-inch No. 2, with 8- and 10-inch in fair 
supply, except in 20-foot lengths. Only a 


very few pieces to the car can be supplied of 


12-inch in 10- to 20-foot. Dimension stocks 
are badly broken, with the surplus largely 
in 2x8-inch, 14- and 16-foot Nos. 1 and 2. 
Several mills are oversold on 2x12-inch 
No. 1 in all lengths, along with 2x4-inch in 
both Nos. 1 and 2. Some No. 3 dimension is 
available in random widths and _ random 


lengths” only. Stocks of 1x12-inch and 
5/4x12-inch B&better finish have been prac- 
tically exhausted, although some mills still 
have a fair amount of “C” grade available 
in both items. Sales of 1x4- and §8-inch, 
16-foot are being limited to 1,000 to 2,000 
feet a car. Also B&better drop siding is 
in limited supply, except in pattern No. 117 
No. 1 siding, 14-foot and longer, is also very 


scarce except in pattern No. 117. Several 
orders for railroad material were placed this 
week to replace orders originally placed with 
West Coast mills. One sale of 8 
and 10-foot B&better and “C” 
ported at $62, mill, for 
ss, agg the highest prices 
Practically every planing mill in the State 
is now on a 60-hour weekly schedule, oF 
better. Some mills have reduced their wages 
15 to 20 percent and given the men more 
time per week, while some mills continue to 
pay the Code wage minimum, though giving 
the employees additional working time. Com- 
mon labor is fairly plentiful, but skilled 
workmen are very scarce. Rainfall has agaln 
slowed up logging operations, and log sup- 
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ili plies are the smallest on record for June 1. Building activity has brought out heavy CREOSOTED AND UNTREATED 
oa gmall-mill operators plan on new locations orders for flooring and interior trim, and 
“ may ‘nd on resuming operations during this mills are asking and receiving higher prices ITEMS IN ONE CAR 
hows neuth- Another small mill was located at for these popular items. 
Ss 9 panks this past te gg — per West Coast.—Fir business has been at a . 
Ste nd it is understoo¢ it is cutting and ship- standstill here for three weeks. S | F C p bl S 
Mens a green for the Crossett Lumber Co. This : 0 ve en in ro em 
edna makes the second small mill located here Shingles and Lath.—Heavy rains of the 
strike within the past year. It is understood an- —_ hag wap alae oe. ge i — Colfax Creosoted Pine Fence Posts 
low, other party will locate a small mill at Har- orders for shingies, taxing southern plants will solve your customers’ fencing 
evels rll, seven miles west of Banks, to start to capacity. With no supplies coming in é h h 
sneration during this month. from the Northwest, prices were consider- problems. Experience as proven that 
_ : Saas Seria tia ably higher. Lath were active, with supplies Creosoting gives real protection 
southern Hardwoods.—The hardwood mar- of lower grades virtually cleaned up. against Termites, Decay and Dry Rot, 
ket has shown increased activity the past ‘all tending the life and use 

€ has two weeks, with the price structure stronger ° li ° materially ex en 8 

¥Y—the than at any time in the past six months. Oak Minneapo iS, Minn. fulness of Pine Fence Posts. 

-ark— fooring sales increased 20 to 50 percent . ; " s by 

rating uring this period, so flooring mills came into Northern Pine—Retail yards are buying so Colfax Mixed Car Service makes it 

anges the market for rough stock. Several items actively that mills are finding themselves in possible for you to order Creosoted 

ituted of oak flooring that had already been sold yest bed ge cases, _ ae a Fence Posts, Lumber, Timbers, Poles 

m the up, are now sold twenty to thirty days ahead aers Lec icu ms y -” vis eg material. & ose or Piling along with whatever you may 

n that of production. Some flooring manufacturers items are in short supply and output is low. d i h l it f 

"e ex. have stepped up their production by 20 to Retailers have had difficulties in obtaining nee In the reguiar items of un- 

n the 40 percent in order to take care of present stock from the West Coast. But the in- treated Yard and Shed stock, Mould- 

await urgent demand. Both 4/4 and 5/4 FAS red creased buying is said to be largely due to ings, etc. 

effect oak are in limited supply at most mills, whiie increased activity in farm building. Recent P 
sizable sales have been made against 4/4 price advances are announced as follows: $2 No. 1 and Better Colfax stock is 
FAS and No. 1 sap gum at $1 to $3 better 4 thousand on some dimension material which kiln dried—air dried stock is Lignasan 
prices than prevailed the first half of May. IS in ere supply; $1 on other Somonaten dipped to prevent stain. 
Concerns catering to the furniture and di- items; $2 on 4-, j- and 10-inch No. 2 com- 

yo mension trade report a good increase in both mon; $1 on 10-inch; 50 cents on 12-inch; $1 All Colfax products conform with 

hays orders and inquiries. Planing mills are run- on 4- and 6-inch oo = common and 50 cents “SPA” grades—and will be grade- 
ning at old-time capacity rates. Log sup- on other items, and $1 on 4-inch and wider not Mt dedead 

rs for plies are limited, with additional rains this Nos. 4 and 5. Prices are holding firm, Pro- marked U desired. 

ready eek restricting gging in bottom lands duction is increasing. . . 

iplap ” ' = - a ee 2 ‘ of : Write TODAY for full informa- 

wets Northern White Cedar—Business is con- ti bout this special service 

— Portland Ore stantly on the increase. Strengthened demand ton avou P ” 

. to ' - for poles is forecast as a result of rural elec- -_ ~ 

porn Western Pine manufacturers report a_ trification projects. There are few new proj- PED 2 IN 

and steadily increasing volume in business. This ¢¢tS under way at present, but replacement U ’ { f iN { 

t for is undoubtedly due largely to the partial Work .is requiring a considerable amount of — se v7 

tices + oa ara PPS ag: ti aterial. With many new fencing projects 

tion tie-up of fir and spruce production, but the ma AN 

ae volume of pine sales was increasing before Under way, the demand for posts has in- COLFAX. LOUISIANA. 

oo ie sivlicia hacen oitactive, creased steadily. Prices continue strong. — 

st of Douglas Fir.—While fir mills in this dis- Millwork—Mills in this section, almost 

both trict are gradually resuming operations, the Without exception, are operating on longer 

end- larger mills here are still idle. Export busi- schedules, or heavier ones, than for some ER 

ipply, ness is quiet as a result of the strike tie-up. time. Inquiries are mounting, and in a pleas- an! My 

ig in Domestic business is fair, with quotations ing ratio these are being followed by actual v VIRGIN % ™M IDS 

le 2- advanced several dollars. Many items are orders. Some slight price advances have been 

le it scarce. announced during the past week and further 

Only Log prices have advanced $1 all along the upward revisions are said to be in sight. The “Long €a 

3 for sig te ee ge eee eee Cae “4 extent of these, it is said, depends largely 

: ; line, and only two camps, in addition to the Li : 

Ks of Weyerhaeuser camps, are in operation in the upon the final outcome of the Ww est Coast sit- 

uced, lower Columbia River district uation, In the face of abolishment of the 

pply; ‘ ee ‘ ; NRA manufacturers in this region have vol- 

- and ° untarily increased shop employees pay from 

1 are Kansas City, Mo. 5 percent to 15 percent. N é Time —_ 

ears, ; a : Retail—During last April, 485 retail yards ex 

both Southwest Market.—With press dispatches j;, the ninth Federal Reserve district sold ee ” 

Most carrying notice that workers in the Long- F776 000 1 re J T: 23 | 

pen ell and Weyerhacuser plants in the Pacific 5,77 ." . cua feet of lumber, as a ust ry ent ey 

=~ Sdinernss haul tadiel tn cakea ie tenes jobs with 3,34 I feet sold in March, and 4,840, 

fair , . . . . a in April, 1934. Stocks April 30 at 460 yards 

ly a tans gg a ee ee ere = dle tem totaled 67,415,000 feet, as compared with 66,- F you want to experience real 100- 

od of ¢ ‘ iad een pedosicncten anc a . ake — 738,000 feet March 31 and 68,192,000 feet April percent satisfaction in lumber buying 

ocks mills might experience a decided reduction 30] > : hs “ome 

3 ast year. Total sales of all materials and selling, specify "Zimmerman Virgin 
‘gely in their sales volume shortly. Much of the amounted to $1,026,300 during last April 3 P y a 
d 2. business ordinarily going to Pacific North- wide no ney thew tetaled SE58 600 and in Long Leaf" on your next order. 

-inch west mills had been diverted to southern April 1934, $734,400. : ee ‘ 
h in Pine plants. While business last week was ~ Pe hae ee You'll find this brand stands for uni- 
mn is of large volume, many orders were un- formly high quality, accurate count, de- 
idom doubtedly withheld pending developments as Norfolk, Va. para a. = Aness and onal 
and } tothe strike and NRA codes. It was believed a ae Poe . 
satis here that many of the trade practice provi- North Carolina Pine demand has been very ness in executing your instructions—a II 
still sions of the Lumber Code would be adhered active. The strike on the West Coast has basic elements of the kind of service 
lable to, while wage and hour provisions probably tended to strengthen prices, and the advances Bentley customers have been receiving 
inch would be discarded, particularly in the made by Coast mills were a big factor in for several generations. 
2,000 South, where they never have been closely influencing like advances in pine. Many 
» is observed. There was virtually no change in yards rushed in to cover needs for as long 

117 prices as a result of the Supreme Court de- a period as their finances permitted, in order Whatever you happen to need—from 
very cision, but it was pointed out that price to avoid paying higher prices. Many buyers, the smallest items in yard stock to tim- 
eral Provisions of the Code have been considered who have been holding back until forced to bers up to sixty feet, you can count on 
this null for many months. go into _— — have cg wie a arg receiving the sort of treatment that will 
vith s ™ a reer ore ia ge surprise o inding prices from $: o $5 ' sina 
with | Pe peng no Pine. Mite reesives mans “ hiaher than they wees thirty dupe ane. Mew pom — of ’ your —— —— 
. i aye ve yard gente a 3 ~~ ~~~ tag ; ever, the uncertainty caused by the NRA de- Se s an merit your contigence in the 
e- OoK for ie market anc 1e possibility o Sil Wag ti 7 3 : a uture. 

for prices dropping. bet refrained from saswer- cision may cause a slowing up in buying. 
ars hie cease? seb adale ‘ = : a 1 Some buyers are already stating they are , 
“i £ until a definite program had been mapped. groing to delay purchases because they figure Long Leaf Yellow Pine 
‘ Western Pines were in excellent demand. they are going to buy at very much lower + . . 
Be Shipments were the heaviest of the year and prices. The Government has bought up a lot Dimension & Timbers 
10re no let-up is in sight. Mill stocks are be- of low grade pine in the South and this stock Lignasan Treated Lumber 
" to Coming very ragged and some mills are in good, dry condition is scarce. There has a 
ring badly oversold, Prices are firm and strength- been a slight increase in the demand for 
om — Peewee 4. BEI)TILY LUMBER CO 
O od . 

Fi i 1 for small dry framing, rough and 5 a & 

lled Hardwoods have met with good response ™ane P : : : “ 
ain from industrial consumers, particularly dressed, in mixed cars, and prices have been : rae MERMAN. [.4. 
up- motor car and furniture manufacturers. (Continued on Page 66) 














54 


Rot in a Cabin of Unpeeled Logs 


I have a customer who built a log cabin 
about seven years ago, using spruce and bal- 
sam flatted one side, and bark left on bal- 
ance of surface, for second floor joist. At 
this time, dry rot has developed in these logs 
so badly that they will have to be replaced. 
I would appreciate any information you might 
be able to give me as to cause or prevention 
of this trouble. This cottage is closed about 
ten months of the year, and lack of ventila- 
tion then might cause this trouble.—INQUIRY 
No. 3148. 

The problem of “Making Log Cabins En- 
dure” was discussed by Geo. M. Hunt, in charge 
of section of wood preservation, Forest Prod- 
ucts Laboratory, Madison, Wis., in a technical 
paper, from which the following is an excerpt: 

Peeled logs are somewhat less liable to 
decay than logs with the bark on, but either 
kind may be used successfully. Bark har- 
bors bark beetles and retards moisture 
evaporation. Once the logs are dry the bark 
does not favor dampness except where some 
faulty condition allows water to accumulate 


in the wood under the bark. The choice 
between peeled or unpeeled logs is largely 
a matter of personal preference, but if logs 


with bark on are preferred some attention 
must be given to keeping the bark from 
loosening in patches and falling off. Perhaps 
the principal cause of the loosening of bark 
is the activities of certain types of insects 
called bark beetles. The adults of these insects 
lay their eggs within or just beneath the 
bark, usually when the logs are fresh cut. 
When the larvae hatch they make tun- 
nels beneath the bark and if they are present 
in sufficient numbers, the bark may fall off 
in great pieces. The best way to prevent 
such trouble is to cut the logs in the winter 
when insects are least active and then spray 
the bark on all sides with some toxic or 
repelling material that will keep the adult 
insects from depositing their eggs in the 
bark. A mixture of one-half coal tar creo- 


sote and one-half kerosene has been used 
with good effect. Dampness and decay be- 
neath the bark will also loosen it. Keeping 


the logs dry prevents decay 
keep the bark tight. 


Peeling the logs as soon as they are cut 
avoids the attack of bark beetles and most 
other insects, but there are a few insects 
that will attack peeled logs, especially hard- 
wood logs, after they become dry. The so- 
called powder post beetles work in the sap- 
wood of dry hardwood logs making numerous 
small holes and sometimes are plentiful 
enough to do considerable damage. They 
can be killed by applying suitable chemicals 
to all the affected parts. This requires care 
and patience, but may become necessary if 
a building becomes heavily infested with 
them. 

Log cabins are seldom painted, but oil, 
varnish or other finishes are sometimes used 
on cabins built of peeled logs. The use of 
such coatings is largely a matter of taste. 
They help prevent insect attack, but they 
have little influence on decay. It is a very 
common belief that painting, varnishing, or 
oiling moisture-proofs wood and prevents de- 
cay, but this is largely a fallacy. These 
materials can not be used as a substitute for 
proper construction. 

Coatings of coal tar creosote applied to all 
surfaces before the logs are built into the 
cabin are more effective than other kinds of 
coatings, but they can not be counted on to 
protect the wood very long under conditions 
that favor decay. Deep penetration of pre- 
servatives is necessary if good protection is 
required. Coatings of creosote applied after 
the structure is built are of little use in 
preventing decay for they do not reach the 
really vulnerable spots. The cost of thorough 
preservative treatment for all the logs in a 
cabin would be high and the expense would 
not be justified in any but the most expen- 
sive structures. The most practical and eco- 
nomical procedure is to build correctly so 
preservative treatment is not needed. 

Much useful information about how to 
build with logs is given in Farmers’ Bulletin 
1660, “The Use of Logs and Poles in Farm 


and helps to 
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Construction,” which may be obtained from 
the Superintendent of Documents, Govern- 
ment Printing Office, Washington, D. C., 10 
cents. 

The Bureau of Entomology has issued a 
very useful bulletin on preservative treat- 
ment: Farmers’ Bulletin 1582, “Protection of 
Log Cabins, Rustic Work and Unseasoned 
Wood from Injurious Insects.” Superintend- 
ent of Documents, 5 cents. 


Prevention of rot in log cabins was the sub- 
ject of a bulletin issued some time ago by the 
San Francisco office of the Forest Service, to 
which Mr. Hunt has referred, and the recom- 
mendations are of such interest that they are 
given here: 


Logs, poles, or sawmill slabs, used with 
the bark on for rustic construction, may 
suffer both from decay and from insect at- 
tack. It is chiefly the latter which loosens 
the bark, as there are numerous species of 
beetles and grubs, which seek the relatively 
soft layer between the bark and the wood. 

The best time to cut such rustic timbers is 
in the fall or winter. This is not, as is com- 
monly thought, because of any difference in 
the timber due to the “sap being down,” but 
because both insects and fungi are then 
dormant or less active and before they again 
become active the timbers will have dried 
out enough to retard attack. Drying is slow 
and decay and insect attack rapid when the 
bark is not removed. In order to dry out 
effectively, the timbers should be cross-piled 
with air space between the timbers, and on 
skids so as to raise the bottom ones at least 
a foot, better two feet, above the ground. 
In preparing rustic timbers for use most of 
them are notched or otherwise framed to 
some extent to fit them for position. In the 
case of house logs, it is also a good practice 
to adz or score them through the bark to a 
flat wood surface on the sides which will be 
top and bottom in position. This results in 
less need for chinking and also helps to keep 
the bark from loosening. 

To prevent insect attack, the best method 
is to brush or spray onto the seasoned log 
a liberal quantity of creosote, paying special 
attention to the ends and to notches or other 
framing cuts and scored sides, as well as 
any places where the bark may have acci- 
dentally been removed or damaged. If this 
is too expensive or if there is objection to 
the odor or stain of concentrated creosote, it 
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can be diluted half and half with kerogen, 
The stain from this mixture is negligip),. 
and pronounced odor will disappear in the 
course of a month or so. 

Linseed oil has also been used for this py. 
pose and satisfactory results have been jr. 
ported. Procedure by this method is ag fo. 
lows: Go over each log with a stiff brugy 
preferably wire, to remove dirt and loose 
bark; apply a heavy coat of linseed oi] with 
a large brush; apply a second coat of oil the 
second year. Cabins thus treated in norther 
Michigan are said to be intact after ten years 
The Forest Service, however, has no direct 
knowledge upon which to base approval er 
recommendation of this method. 

An additional preventive of trouble is ty 
remove the bark carefully in suitable gee. 
tions, treat, as above, the inside surface of 
the bark and that of the wood from which 
the bark has been removed, after both haye 
dried out, and nail the bark back in position 
with large-headed nails. The old style cut 
nail is better for this purpose than wire nails 
since the head of the nail is less conspicuoys 
in color. If wire nails are used, the heads 
can be painted to resemble the color of the 
bark. Wooden pegs are excellent for keeping 
bark in place and produce a very neat appear. 
ance, but since it is necessary to bore holes 
before these can be driven into the wood. 
the process is rather costly. This removal, 
drying out, and nailing the bark back on 
will help considerably, even if preservative 
treatment is not feasible. 

Where insect attack has already con. 
menced, removal and renailing of the bark 
is practically the only way to stop it. The 
contact surfaces of both bark and _ wood 
should be brushed clean after removing the 
bark and then saturated with orthodichloro- 
benzene, or with the creosote and kerosene 
mixture above recommended. The orthodich- 
lorobenzene is more effective for killing the 
bugs themselves, but it is not easy to get 
this liquid except from large wholesale drug 
houses. One gallon of either is sufficient to 
treat about 35 square feet of log surface. 

If it is necessary to cut such timbers dur- 
ing spring or summer, they should be treated 
as soon as possible after cutting, and a 
second time after they are seasoned and be- 
fore they are put into position. Bark slips 
easily on some species of timber during the 
spring season of rapid growth, hence such 
logs must be handled carefully when cut at 
that time. 
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Taper Measure Gets Third 
Explanation. — Marshalltown, 
Iowa.—We notice in the Lum- 
BERMAN Of Feb. 7 a problem as 
to the contents of a stick of 
timber 18x18 inches at one end, 
6x6 at the other, and 12 feet 
long, with your answer—156 
feet board measure. We figure 


156 feet is the correct answer. 
To prove it is to demonstrate 
the geometrical proposition that 
the cubical contents of a pyra- 
mid is equal to one-third of 
the contents of a prism having 
the same base and altitude, for 
which demonstration those in- 
terested are referred to any 


BERMAN did not give it, as it 
is more difficult to comprehend 
than the one that was stated. 
A condensed statement of this 
rule is as follows: To find the 
solidity of a frustrum of a py- 
ramid or cone. To the con- 
bined area of the two ends add 
the square root of their prod- 


this differently. We under-|school geometry. If that is|uct, and multiply this sum by 
stand the rule to be where tim-| true, 156 feet must be the cor-|one-third the perpendicular 
ber tapers both ways (as in|rect answer, and all others | height. 

this case) multiply the sum|must be wrong. By close ex- “? s 


of the contents of both ends by | amination of 
half the length, as_ follows: 
18x18 equals 324 inches or 27 
feet; 6x6 equals 36 inches or 


3 feet, making a total of 30|the contents. 


pyramid it will be seen that 
the average cross section will 
not give a basis for estimating 


frustum of a] A Big Cypress.—S. Spengler, 


the Vicksburg, Miss., mill own- 
er and sash, blind and door 
manufacturer, learning that the 











feet as the contents of the two 
ends; multiply by 6 (half the 
length) and we have 180 feet 





as the true contents, board 
measure.—LUMBERMAN. 

* * * 
Editor Still Thinks He’s 
Right.—The Lumserman reit- 


erates its former statement that 





The solution of- 
fered by W. H. F. is correct, 
but seems to be unnecessarily 
complicated, for, after all, he 
has four pyramids left, the con- 
tents of which must be deter- 
mined by the principle given 
above. S. B. S. has the most 
available rule for solving all 
such questions; but the Lum- 











cypress exhibit of Mississippi 
at the New Orleans World 
Fair, six feet, three inches in 
diameter, was likely to be 
beaten, has sent a disc seven 
and a half feet in diameter— 
probably cut from the same 
log that has hitherto been men 
tioned in these columns, 
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Sell “ PENNUERNON”. not just window glass 


Photogreph by Johnston & Johnston 


NOT TOO HOT,NOT TOO COOL... 
but just right must be the tem- 
perature of the Pennvernon melt- 
ing tanks if the superior quality 
of Pennvernon Glass is to be main- 
tained. This Pennvernon Craftsman 
assures proper melting conditions by 
constant vigilance with his pyrometer. 


Our new bocklet, called **The Making of a 
Leader”, describes in dramatic pictures the man- 
ufacture of Pennvernon Window Glass. To get 
your free copy of this interesting book, sign 
and mail this coupon to 


PITTSBURGH 
PLATE GLASS COMPANY 


2120 Grant Building, Pittsburgh, Pa. 


ee — 
Address 
City 
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LONG TIMBERS! 





Our Main 
Lumber 
Business 


Our Real 
Lumber 
Business is 


om 


{ 
gon 


OSTRANDER 
RAILWAY & TIMBER CO. 
OSTRANDER, WASH. 


The Original Long Timber Mill 














Distributors --- Dealers 
WOOD FIBER, INSULATING BOARD 


We are interested to contact aggressive 
distributors or dealers to market a for- 
eign insulating board manufactured in 
standard sizes, through the United 
States. Competitive prices. Good profit. 
Shipments to all seaports in America. 
Samples and prices on request. 
Address L45 c/o American Lumberman, 
Chicago. 








LASTING 
POPULARITY 


You'll say so too—after a visit to Pitts- 
burgh's popular Hotel—the popularity is 
deserved. Quality Accommodations at 
a low price—plus real hospitality. And 
what food! 


800 Rooms, $1.50 -- $3.00 
NONE HIGHER 
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HOTEL BENSON 


PORTLAND'S 


Most Distinctive 
Hotel 
Conveniently lo- 
cated to Banking, 
Business and 
Amusement Cen- 
ters of City. 


All rooms with 


bath, $2.50 and up. 


R. K. KELLER 
and W. E. BOYD, 
Managing 
Directors 


ROSS FINNEGAN, 


Manager 
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Eastern Trade News 


[F. J. Caulkins | 


Boston, MaAss., June 3.—Trade circles here 
were in no way disturbed by the news flashed 
from Washington a week ago that external 
regulation of the lumber industry was ended. 
To say that the decision of the Supreme Court 
is fully approved by the trade is putting it 
mildly. Sentiment here strongly favors con- 
centration on ways and means that promise to 
lead directly toward recovery, feeling that as 
soon as the very sick industries are returned 
to robust health, reforms will naturally follow. 

The movement of lumber through May 
showed real expansion, with the coarse building 
species—Western fir and hemlock and Eastern 
spruce—holding a stronger price position than 
at any time in the past five years. This trend 
was traceable directly to the stoppage of trans- 
portation from the West Coast due to wide- 
spread labor disturbances, rather than to any 
abnormal expansion of consumption of lumber 
at the eastern centers. It is true that orders 
placed for the lumber for 29 CCC camps in 
New England will absorb more than 7,500,000 
feet of native lumber and timber, while eastern 
mills have been rushing 650,000 feet of 2-inch 
matched spruce plank to East Boston for use 
on the roof of a new race track grandstand. 
Delivery in two weeks was required. These 
unusual orders have absorbed quite a volume 
of eastern production at a time when the yard 
men were showing a keen interest in eastern 
spruce to meet the emergency of possible failure 
of supplies of the West Coast woods. In this 
situation, several of the larger spruce mills 
showed no interest in bidding for the 7,500,000 
feet in the CCC camp schedules, preferring to 
keep the output of their mills available for the 
regular yard trade. Buying pressure has been 
keen for all spruce products, for eastern maple 
heel stock, and for all spot holdings here of 
the West Coast woods at the distribution yards. 
Premium prices now apply on all sizes of dry 
spruce, and on the scant stocks of fir and hem- 
lock held here and at other Atlantic Coast 
terminals. There is reported a real scurcity of 
all grades of Washington and British Columbia 
red cedar shingles at all Atlantic Coast ter- 
minals, and here again premium prices have 
been placed upon the supplies available. 

Association events of the present week include 
the thirtieth annual tournament of the Lumber 
Trade Golf Association, which opened this 
morning at the Oyster Harbors Country Club 
at Osterville, on Cade Cod, and will continue 
through Thursday. W. L. (Bill) Smith, of the 
Lexington (Mass.) Lumber Co., is the 1935 
president of the club, and J. Elmer Troth, of 
Philadelphia, continues as the veteran secre- 
tary. The membership is drawn from all sec- 
tions of the country. On Thursday at noon, 
at the Boston Chamber of Commerce, there 
will be a luncheon by the New England Whole- 
sale Lumber Association, with W. W. Schup- 
ner, of New York, secretary of the National- 
American Wholesale Lumber Association, as 
guest speaker. 





Some Large Purchases Made 


Heavy purchases of lumber to carry for- 
ward construction projects that came to the 
surface today, when added to schedules calling 
for 650,000 feet of 2-inch matched spruce plank 
which is now being rushed to the site of the 
new race track in East Boston for use in the 
roof of the steel framed grand stand, make 
the total volume of real importance. Every- 
thing is ready for the United States Army to 
start a big construction program in New 
England in connection with the expansion of 
the Civilian Conservation Corps. Contracts 
had previously been awarded for a huge supply 
of lumber, and for the furniture and fixtures, 
to go into the first lot of twenty-nine camps 
at which there will be a total of about three 
hundred buildings. Delivery of this material 


is now under way. In addition to 
Army headquarters at the Army Base, Boston 
opened bids on Saturday for thirty-five addi- 
tional camps to be planted in New England 
forests. Tor the first lot of twenty-nine camps, 
the lumber orders went to five shippers or 
dealers. The J. M. Steverson Co., of Birming. 
ham, Ala., supply the lumber for p 


the above. 


will 
of these camps; L. C. Andrews, of South Wing. 
ham, Me., one camp; Grossman Lumber Co 
Billerica, Mass., two camps; Burritt Lumber 
Co., Bridgeport, Conn., sixteen camps, and the 
Forest Lumber Co., Pittsburgh, Pa., four 
camps. Of the second group of thirty-fiye 
camps, all will be of wood but of the portable 
type, and will comprise about 350 buildings 
This lumber will be assembled at the mills jn 
the form of panels ready to be hooked together 
at the camp site, thus making it possible to 
dismantle and move the buildings to another 
site at a minimum of expense. There were 
only two bidders to supply these portable camps 
—the L. Grossman Co., of Quincy, and the 
Pope & Cottle Co., of Chelsea, and at this 
writing the Army officials were considering 
these bids but had awarded no contracts. 


West Coast Fir and Hemlock.—fFlor th 
first time in a series of years, one finds al] 
of the factors of a definite “sellers’ market, 


Most items in Idaho pine have 


an even $2, while the advance 


been advanced 
s in Ponderosa 
The 2-inch 


range from $1 to $3. commor 
dimension fir, No. 2, with usual 15 percent 
No. 2, can not be bought at the mills today 
at a price that would permit selling c. i. f 
at Boston at under $29.25, with the 3-inch 
and thicker at $1 more. A careful check 
at all Atlantic terminals reveals a supply 
to cover about three weeks of normal de- 
liveries, and this will not be added to mate- 
rially in the next eight weeks or four te 
six weeks after sawing and shipping is re- 
sumed following a strike settlement. The 
market here is unsettled, with most items 
in fir and hemlock being held at a premiun 
Some of the larger distributors have n 
boards in stock, and few have any of th 
No. 3 grade to offer. One small parcel at 
a Boston dock was sold a few days ag 
ec. i. f. at $23.50, though the old Code pric 
for this grade was $17.25. Cargo receipts 
at Boston in May totaled 9,220,171 feet, and 





compare with the average for May in th 
previous six years of 10,578,316 feet. For the 
first five months of 1935, receipts totaled 
36,745,622 feet—a gain over the same perio 


last year of nine million feet, and over 193 
of six million feet. 

Eastern Spruce.—Uncertainty as to. the 
supply of West Coast fir and hemlock, due 
to the strike, has resulted in a mild stamped 
to the spruce mills. All mills in New Hamp- 
shire and Maine have full order files, and 
one large mill in the western corner of 
Aroostook County is said to have booked 
orders for six million feet before its log 
drive arrived in the mill boom. One schedule 
of 600,000 feet of matched spruce plank, 2x6- 
inch and wider, in 10- and 12-foot lengths 
for use in the grandstand at the new East 
Boston race track, called for delivery in twe 
weeks. Mills located near the headwaters 
of the St. John River were able to get thelr 
logs into the mill booms early, but there has 
since been no flood-water to speed up the 
movement of logs. Demand is strong, and 
the price list firmly maintained at the dimen- 


sion base of $32, delivered at Boston ratte} 
points, for the smaller sizes of 2-inch, with f 
the 2x6é- and T-inch at $33; 8-inch, $35; 10- j 
inch, $37, and 12-inch, $39. For the random 
sizes, deduct $1 from above quotations J 
Spruce boards are well sold up and firm ag 


$29 for the 5-inch and up covers, and $32@3i 
for the 6- and T-inch stock widths, dressed 


Dry lots are very scarce, and are not offered 
at under $34@35. For 2- and 38-inch furring 
strips, the range is $27@29. 

Lath and Shingles.—The 1%%-inch spruct] 


lath move freely at a price range of $3.65 
3.75, with the wider size at $4@4.25. The 
yards report a better than average spring 
demand for lath and shingles for remodeling 
and repair work. Eastern white cedar shit- 
gles are steady at $4.25 for extras; $3.50 for 
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ears, and $3 for second clears. Available 
= splies of West Coast red cedars, both at 
‘e mills and at the Atlantic Coast dis- 
wibuting yards, are far below normal. For 
i-rail shipment to New England points, 


wotations continue at $4.04 for the 16-inch 


XXXXX No. 1, and 34.43 for the 18-inch Per- 
fections. At the eastern terminals, there 
, practically no lots of waterborne 18-inch 
perfections available. One sale is noted at 
$5 and they have not been offered here for 
ceveral days at under $4.56, kiln dried, which 
s an advance of 50 cents from the early 
April price. The 16-inch kiln dried XXXXX 
have been moved up 45 cents at most stor- 
age yards to: No. 1, $4.18; No. 2, $3.64; 
No. 3. $3.30. The air dried lots sell 15 cents 
er. 


pine Boxboards.—The mills are inclined to 
hold at the old Code level of $16 fora good run 
of inch round edge box f. o. b. the mill yard, 
with tandard lots held at $1 and $2 
lower. Delivered prices at Boston points run 


sub 


from $18 to $21, to cover truck or rail de- 
liveries. For the square edge boards, most 
ills quote $25@26 and, as the packing sea- 


the box shops are busier, the 
lots appears to be ample. 


son opens and 


outlet for rood 


Maple Heel Stock.—Readjustment of wages 
and hours in the shoe industry and at the 
heel shops of New England, following the 
ti-NRA decision by the Supreme Court, has 











occupied the attention of operators to the 
exclusion of transactions in heel maple. The 
larger operators feel that with arbitrary 
Code regulations cancelled, the shoe industry 
and the heel plants will swing into freer 
action than in any recent production season. 
The larger heel plants have fairly well 
covered their maple requirements, and 
ire ready to start the new production season 
ises large volume. Maple ship- 
lave the situation well in hand, and 
{ d kiln dried 2-inch, of the old No. 2 
grade (which calls for 90 percent clear and 
the balance usable for heels), there are no 
sales at under $80, and most shippers are 
juite fir it $85. There is buying pressure 
to breal ese prices, but the mills insist 
that there will be no drop during the next 
three months at least, as nearly every mill is 
sold ahead for that period, and is now book- 
ng only such new business as is desirable. 
NEW YORK, N. Y. 
A prominent local dealer, discussing with the 


writer the probable effect upon the lumber in- 
the blow struck by the Supreme Court 
at Codes and the NRA set-up, declared: “As 
far as the lumber industry goes, we had dis- 
unted this decision several weeks ago, when 
all dealers were released from compliance with 
Code prices. Since then we have followed the 
in dealing with our employees and 
market’ in quoting prices for our 
ulding material. With codes or without them, 
we will not be entirely happy until general 
business revives and the consumption of lum- 
signs of expanding. We have known 
all along that many of the control features’ were 
both un-American and uneconomic and, now 
that they have been passed upon as unconstitu- 
tional, it is little wonder that they could not be 
made to work.” 

This same dealer expressed the opinion that 
the dealers in this metropolitan area should 
proceed to reorganize with a view to restoring 
orderly distribution of lumber to the consumer 
through the retail yards. “Much of our build- 
ing lumber,” said he, “is coming to us by water 
rom the West Coast for discharge at our 
WaterIront terminals for delivery to the dealers 
either by truck or barge. That plan is per- 
lectly sound until sales by truckload or cargo 


austry Ol 


cl 


open shop 


ber shows 


are made to buyers who are not equipped to 
conduct a regular retail business. We have 
tere a very real problem, and we are asking 


the intercoastal shippers who operate these 
terminals to join with us in finding a solution 
lor it.” 

The directors of the Intercoastal Lumber Dis- 
tributors’ Association were in session at head- 
quarters June 4, giving attention to the situa- 
tion created by the cancellation of NRA-LCA 
and Code activities, and working out the plan 
by which the distributors of West Coast woods 
along the Atlantic seaboard will continue to 
operate the I.L.D.A. as a trade association, to 
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function in close harmony with the West Coast 
Lumbermen’s Association, handling many de- 
tails in connection with the intercoastal move- 
ment of fir and hemlock, and tying in closely 
with a broad program of trade extension now 
being worked out at the Seattle office. In this 
latter field the local executive officer, R. T. 
Titus, has given many years of service, and 
it is proposed that he concentrate activities along 
this line, now that the details of Code enforce- 
ment are to call for no attention. 


Buffalo, N. Y. 


The lumber trade has been a little active 
recently, buying having been stimulated by 
the strike at Pacific Coast sawmills. It was 
found difficult to obtain some kinds of lum- 
ber, so others were substituted, particularly 
southern pine. The market in all woods has 
been stronger. Now that some of the Coast 
mills have resumed operations, it is expected 


that a little easier market will develop, but 
it is thought that prices are likely to con- 


tinue on a level higher than that of several 
months ago. The amount of new construc- 
tion is showing some gain, but is not as 


large as many dealers hoped for. 


Hardwoods.—Demand continues about 
steady and is mostly for immediate needs. 
With the vacation season coming on, it is 


not believed that any great improvement will 
be seen in the near future. Some increase 
has taken place in the demand for hardwood 
flooring, as a result of the home remodeling 
campaign. The furniture factory demand 
has not made any great headway of late. 


Pines.—Prices have been strong, 
account of the labor troubles at 
But California and Idaho pine 
able to meet most of the 

Some speculative buy- 
by retailers, though not 
much to their present 


Western 
lurgely on 
the fir mills. 
mills have been 
demands upon them. 
ing has been done 
many are adding 
supplies. 

Northern Pine.—The market is firm, with 
no heavy supplies available at mills. Whole- 
salers who laid in stocks in expectation of 
labor troubles on the West Coast have been 
finding an increased demand lately and at 
stronger prices. Low grades have been ad- 
vanced, owing to the shortages existing in 
pine and other woods, as well as to an in- 
creased amount of industrial activity. 


Baltimore, Md. 


North Carolina Pine.—<Actuated by increase 


in demend, and the shutting off of supplies 
of West Coast lumber, North Carolina pro- 
ducers have sharply marked up quotations. 


Some items have advanced as much as $5. 
Stocks on the public wharves have been in- 
creased to a moderate extent. The require- 
ments of builders have expanded appre- 
ciably. Needs of the box makers range about 
as before, though some reduction in the high 
piles at the factories has been effected. 


Longleaf Pine.—Prices have been moved 
up more or less decisively, with advances of 
$5 not unusual, and with mills showing some 
hesitancy about booking for future delivery. 
Users are in the market with increased fre- 
quency. 

Cypress—Distributors find 
active than it was not long ago. 


demand more 
A further 





gain both in sales and in quotations is 
looked for. 
Douglas Fir—Early resumption of ap- 


proximately normal conditions in the trade 
is confidently looked for, and mill represen- 
their 


tatives here are encouraged to renew 
hunt for business. Because of the action of 
the railroads in reducing freight rates, no 


material rise in the quotations is looked for. 


has been little change 
in volume of business, but quotations are 
either firm or tending higher. The outlook 
for export trade is more encouraging. 


Hardwoods.—There 


Sash and Doors.—Prices are either steady 


or slightly up. Leading houses report that 
their business has in some instances doubled 
over that of a year ago, and that there are 


indications of further expansion. 





Maple is the best screw-holding wood, says 
R. A. Cockrell in a study published by the New 
York State College of Forestry. Beech, birch, 
red oak, black ash, red pine, hemlock, spruce 
follow in order. 
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EW home construction is up—practically 
double the volume of last year—mod- 
ernizing and repairing are going strong—the 
natural law of supply and demand with the 
scarcity of vacant dwellings and rising rents 
will continue to stimulate home building. 


All of this is bound to mean lumber— 
more lumber and quality lumber—and the 
Dealer who gets the business in his com- 
munity will be the Dealer who is prepared 
to meet the increasing demands of his trade. 





Booth-Kelly Mixed Car Service makes it 
easy for you to maintain well balanced as- 
sortments with minimum investments—and 
Booth-Kelly meets every quality require- 
ment with identified, trade-marked stock— 
Triply Certified Douglas Fir products, every 
piece of which is grade-marked and backed 
by the reputation and guarantee of the mak- 
ers. Let us quote on your needs in— 


DOUGLAS FIR 


Dimension, Flooring, Ceiling, 
Drop Siding, Finish, Stepping, 
Mouldings, Casing, Base, etc. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


Bectlittell 


TWO MILLS—SPRINGFIELD and WENDLING, ORE. 
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H. B. Gorsline of the National Lumber Co. 
in Buffalo, N. Y., attended the funeral of his 
mother in Battle Creek, Mich., last week. His 
parents celebrated their fifty-fifth wedding anni- 
versary last fall. 

C, E. Conklin, manager White Star Lumber 
Co., Chicago, spent considerable time in Rock- 
ford last week and this week visiting his brother 
who is seriously ill of complications which have 
developed pneumonia. 

The Macwhyte Co., of Kenosha, Wis., manu- 
facturer of wire ropes for the logging industry, 
has appointed as local distributors the Lloyd 
Co., of Everett, Wash., and the Philip Hard- 
ware Co. (Inc.), of Tacoma. 

The Christman Lumber Co., Spring Lake, 
Mich., has established a new division, the 
Christman Terminix Co., and has opened an 
office in Grand Rapids with E. H. Brink in 
charge. It is a unit of the national termite- 
control organization established by the E. L. 
3ruce Co., of Memphis, flooring manufacturer. 

H. B. Turner, of Drexel Hill, Pa., has joined 
the staff of the Toledo Guaranty Corporation, 
to sell its West Virginia lumber in Pennsyl- 
vania and Maryland, where he is well and fa- 
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vorably known. Mr. Turner at various times 
formerly was connected with the Plunkett- 
Webster Lumber Co. at New Rochelle, N. Y., 
the Eakin Lumber Co., Weston, W. Va., and 
Leland G. Banning, of Cincinnati, Ohio. 
Harvey D. Waring, of Chicago, assistant sales 
manager of the Hilgard Lumber Co.’s yellow 
pine department, looked kind o’ “flabbergasted” 
when he reported for duty some time May 17, 
and P. L. Musick, general manager, finally dis- 
covered the reason after a bit of judicious ques- 
tioning. It was twin sons, and they were born 


Inflation Coming—So What? 

Inflation is due to arrive during 1936 and 
will gain increasing momentum during 1937, 
declared W. M. MacArthur, of Chicago, vice 
president Wheeler Osgood Sales Corporation, 
in agreeing with the prophecies of a famous 
Washington correspondent and economist (as 
noted in his recent popular book) and of many 
other well informed observers. 

To the lumber industry this indicates a need 
for protection of inventories, Mr. MacArthur 
said, and an increased demand for building ma- 
terials. “As a matter of 
fact,” he added, “sales 
on many well known 
building materials are 
already moving upward 
at a good rate. Jobbers 
and dealers are now in 
position to lay in stocks 
immediately to prepare 





W. M. MacARTHUR, 
Chicago; 
Plywood and door 
sales executive 





for the increased busi- 
ness to come, without 
the danger of inventory 
loss. Our Laminex and 
Woco doors and Lami- 
nex plywood, wallboard 
and Plyform will un- 
doubtedly be among the 
first products to enjoy 
stimulated sales in the near future for the 
advantages to the dealer handling well known 
and accepted lines is evident, for customers 
know their value. Plyform, for example, can 
reduce forming costs to a considerable degree 
and at the same time provide better concrete; 
and the dealer also is provided with definite 
selling points by our doors, for the Laminex 
and Woco line is most complete, and the doors 
are guaranteed against fault.” 

The increased building he predicted will be 
caused, Mr. MacArthur said, by two factors— 
rents will be higher, and homes and apartment 
buildings will therefore offer a paying proposi- 
tion; and economists now are known to be in 
accord with the belief that real estate offers one 
of the most dependable hedges against inflation. 
He concluded: “The trend toward inflation has 
already started, observers point out, and can be 
seen in such factors as rising rents and stimu- 
lated construction of small dwellings. Infla- 
tion offers those in the building material busi- 
ness an opportunity to profit.” 


Takes Over New Duties 


Toronto, Ont., June 3.—Maurice M. Walker, 
newly appointed Eastern Canada field repre- 
sentative for the Red Cedar Shingle Bureau, ar- 
rived in Toronto May 23, after an automobile 
trip from his former home in Vancouver, B. C., 
and immediately took up his duties here. The 
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appointment of Mr. Walker is the resy| 
resolution by which the Ontario Retail Lum} 
Dealers’ Association at its annual meeting ~ 
February asked the bureau to appoint a field 
representative for this territory, to combat 
efiorts to place unreasonable restrictions on ¢} 
use of lumber and wood shingles in buildino 
operations. Mr. Walker has had extensive 
experience in the production, distribution anq 
merchandising of red cedar shingles, and jhe 
dealers whose acquaintance he has made haye 
been well impressed with his fitness for his 
new task. 


t of a 


ne 





Lumberman Memorializes Son 


Kansas City, Mo., June 3—A. O. Thomp- 
son, president A. O. Thompson Lumber Co, 
held a memorial dinner May 18 for his son 
Philip Bruce Thompson, to which he invited 
twenty-five outstanding young men students of 
Park College, Parkville, Mo. 

Only once in his college career is a Park 
College student eligible for an invitation to one 
of Mr. Thompson’s dinners, consequently the 
goal is much sought after. 

The Kansas City lumberman also memorial- 
ized his son at the college by establishing a 
$50,000 ‘trust fund for student aid and donated 
a 3ruce Thompson Commons, a dining 
all. 





Chicago Lumber Golf Tourney Is 
Announced 


The Lumbermen’s Golf Association of Chi- 
cago will hold its twenty-ninth annual tourna- 
ment June 21 at the Bob O’Link Golf Club, 
which is located near Green Bay Road a mile 
south of Highland Park. The usual events, 
including cups and prizes of sufficient variety 
to give everyone a chance at something, will 
be offered, it is announced by Secretary-Treas- 
urer J. L. Strong, 30 North La Salle Street, 
who will send a copy of the announcement and 
handicap card, and Mr. Strong announces that 
unless a player’s card is sent in by June 11 
that man must play from scratch. 





Launches New Wholesale Company 


OmaHA, NeEB., June 3.—A new wholesale 
lumber company recently launched here by 
Albert D. Fears will be operated as the Albert 
D. Fears Lumber Co. Mr. Fears also is presi- 
dent of the Consolidated Hardwood Lumber Co., 
of this city. In a statement to the AMERICAN 
LUMBERMAN he supplies the following infor- 
mation: 

While we shall continue to operate the 
Consolidated Hardwood Lumber Co. as we 
have for the past fifteen years, we have 
started this new company for the purpose of 
engaging more freely in the sale of West 
Coast lumber and shingles. We made this 
decision for the reason that in the past many 
softwood manufacturers have intimated to 
us at various times that they felt that a 
hardwood distributor could hardly be looked 
upon as a logical distributor of West Coast 
lumber and timber products. 


Mr. Fears has some sound views regarding 
salesmanship, particularly as applied to the dis- 
tribution of lumber products, which he ex- 
pressed as follows in part: 


Loyalty is a grand word, and if genuine 
loyalty could be brought up to 100 percent 
on the part of both the West Coast lumber 
and shingle manufacturers as well as the 
salesmen who are willing to spend their time 
and money in the interest of the manufac- 
turers, we would soon see the lumber indus- 
try take on an entirely different status. 

There is no man or woman engaged in any 
business or professional activity who is not 
a salesman. We are all selling, or at least 
trying to sell. Yet we feel sometimes that 
many lumber and shingle manufacturers con- 
sider a salesman so nearly an unnecessary 
evil to the industry, as a whole, that he could 
and probably should be done away with al- 
together. This idea has been so prevalent 
among manufacturers that the same spirit 
has gripped many retail lumber dealers. As 
a natural consequence, when salesmanship 
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. dispensed with, the only thing left to con- 
cider is price. The average buyer is smart 
snough to take advantage of the situation, 
. the manufacturer who does not believe 
~% salesmanship is weak enough to let the 
puyer tell him what he will or will not pay 
for nis product. When a condition of this 
kind exists, down go prices to the lowest 
ossible notch, and as a consequence, both 
the manufacturer and the retailer soon reach 
the gero point in the price situation; then 
chaos arises to destroy both the manufac- 
turer and retailer of lumber. 





—_—_—_—_—_—_—_—_—— 


lumbermen Rejoice at Safe Return 
of Weyerhaeuser Boy 


Nowhere has the universal joy and relief felt 
at the safe return to his parents of young 
George Weyerhaeuser been more widespread 
and sincere than among the members of the 
lumber industry. The hearts of lumbermen 
everywhere went out in deepest sympathy for 
this family ; and, in corresponding degree, from 
every hamlet, village and town where lumber- 
men or loggers are found, there went forth a 
creat wave of happiness and relief that the 
hoy had been returned safely to his home. 

Perhaps nowhere has this been better ex- 
pressed that in an editorial in the New York 
Times, which said, in part: 

“How human we are is again confirmed by 


« 





© Acme 
GEORGE WEYERHAEUSER 

the universal concern which the people of this 
country, young and old, have shown in the 
late of the kidnapped boy. The recent impor- 
tant decisions by the Supreme Court, the fall 
otf a Ministry in France, the destruction of 
thousands by earthquake in remote regions of 
Asia, and the loss of lives by flood and tornado 
in Colorado and Nebraska, have not singly or 
together awakened such a response of interest 
as will be given the country over by the re- 
covery of the child ‘which was lost and is 
found,’ ” 

And, although the comment is superfluous, 


plucky youngster himself, by his courage, his 
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has won all hearts. 


_As the entire newspaper-reading world knows, 
George Weyerhaeuser, nine-year-old son of Mr. 
and Mrs. John Philip Weyerhaeuser, Jr., of Ta- 


coma, Wash., was abducted on May 24 while on 
his way from school to his home, and was re- 


turned unharmed on the morning of June 1. 


one is irresistibly impelled to add that the 


boyish frankness, and his winsome personality, 
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Fourth Generation in Lumber 
Business 


NortH ToNAWANDA, N. Y., June 3.—The 
fourth generation of an old lumber family be- 
came actively connected with the business last 
week, when Morton Jones, Jr., joined the staff 
of R. T. Jones Lumber Co., of this city, and 
it was with a feeling of gratification and pride 
that his father, Major Morton Jones, saw his 
son take up his work, thus assuring a continu- 
ation of the traditions of a family that has been 
actively engaged in the lumber trade since the 
young man’s great grandfather started in the 
business many years ago in Seeley Creek, N. Y. 
His grandfather took hold of the business when 
sixteen years old, and his father came into the 
business in 1911. Following the original estab- 
lishment at Seeley Creek, the family operated 
a retail lumber business at Elmira, N. Y., under 
the name of C. M. & R. T. Jones, and later 
Doane & Jones, in the same city. 

In 1901 R. T. Jones came to Tonawanda and 
founded the R. T. Jones Lumber Co., which 
has won an enviable reputation since then as 
one of the largest handlers of softwoods in this 
territory. After changing location three times, 
the business came to rest at the present site 
where, with both rail and water connections, 
it has developed unequalled facilities for serving 
a large territory and promptly and efficiently 
caring for an extensive trade. The company 
owns and operates the steel steamship Griffin, 
which during this past week discharged at its 
large docks a cargo of lumber from Wisconsin. 
R. T. Jones and R. T. Jones, Jr., now are 
on the West Coast arranging for shipments to 
their plant here. 

Morton Jones, Jr., who has just graduated 
from the University of Buffalo, determined to 
follow in the footsteps of his forefathers, has 
come into the business at what his father feels 
is an opportune time, as all indications now 
point to a rapid recovery of the lumber business 
generally from the depression from which it has 
suffered for several years. 


A. S. T. M. to Consider Lumber 
Standards and Tests 


The provisional program for the thirty-eighth 
annual meeting of the American Society for 
Testing Materials, to be held June 24-28 at the 
Book-Cadillac Hotel in Detroit, indicates that 
at one of the morning sessions June 26 there 
will be several reports of special interest to the 
lumber industry. As listed in the program 
these are: 

teport of Committee D-7 on Timber, Her- 
mann von Schrenk, chairman—Recommends 
adoption as standard of tentative specifica- 
tions for creosote and for creosote-coal tar 
solution. Submits as information proposed 
revisions in the standard specifications for 
structural wood joist and plank, beams and 
stringers, and posts and timbers, which 
changes represent a rearrangement of the 
specifications and particularly the substitu- 
tion of stress values for the grade names 
now in the A. S. T. M. standard. Recommends 
revisions in the tentative specifications for 
timber piles, condensing the specifications 
without sacrificing the clearness and keeping 
the basic provisions unchanged. 

Methods of Testing Fire-Retardant Treated 
Wood; C. R. Brown, National Bureau of 
Standards—Describes comparative tests on 
untreated and fire-retardant treated wood us- 
ing the fire-tube test, devised by the Forest 
Products Laboratory, and the flame penetra- 
tion test, developed at the National Bureau 
of Standards, in order to determine the rela- 
tive suitability and proper uses of the two 
tests as measures of the effectiveness of 
treated wood in resisting the spread of fire 
and decreasing the damage therefrom. 

The Distribution and Variations of Certain 








Strength and Elastic Properties of Clear 
Southern Yellow Pine Wood; A. W. Brust 
and E. E. Berkley, Washington Univesity: 


Presents experimental data on variations in 
maximum and elastic strength and stiffness 
of clear southern yellow pine. Discusses re- 
lations of these variations to cell structure, 
density, summer wood content, position in 
tree, and species; also limitations of density 
and percentage of summer wood as strength 
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in Northern Veneers and Plywood. 
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Association 
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Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 
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LUMBER COMPANY 
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criteria; the effect of variations in cell struc- 
ture on mechanical properties of large tim- 
bers which are not indicated by only average 
values, 

At the dinner that evening a chief topic will 
be “The Relation of Materials to the House 
ot Today and Tomorrow,” and of this the pro- 
gram says: 

The quest today is at once for a house 
that is better and that costs less to build. In 
the effort to reach this difficult objective, 
there is much careful scrutiny of the design 
of houses, of the materials available of which 
to construct them, and of the various possi- 
ble methods of constructing them in the fac- 
tory and on location. 

“The Federal Housing Problem” will be dis- 
Stewart McDonald, assistant KHA 
administrator, and the “Role of Materials in 
Modern Housing” by J. E. Burchard, vice 
president Bemis Industries (Inc.). 


cussed by 





. ° 
A Victory for Sound Financing 

How a Chicago lumberman holding a $500 
first mortgage bond on a 36-story skyscraper 
spent $1,500 to protect that bond, and won his 
fight, was revealed in a decision and comments 
by Federal Judge Patrick T. Stone May 14, 
concerning an equity case. He won his point, 
and was allowed attorney fees. 

The lumberman was Martin L. Hansen, 
Chicago representative of the Clover Valley 
Lumber Co., the Grand Ronde Pine Co., and 
the California Door Co. His attorney was 
C. J. Morgan, well known to lumbermen as 
manager of the former Lumbermen’s Blue 
Book. When an attempt was made to reorgan- 
ize the Willoughby Tower under section 77-B 
of the amended bankruptcy act, Mr. Hansen 
immediately opposed it; the brilliant and 
extensive corps of attorneys seeking to put 
the reorganization over asserted that the case 
would be finished in fifteen minutes, but it 
took five months, one of the most bitterly con- 
tested battles which this act has produced. 

Mr. Hansen’s determined opposition, he told 
the AMERICAN LUMBERMAN, was purely a mat- 
ter of principle, to protect the name of the 
building industry by maintaining sound financ- 
ing, a matter to which he believes the lumber 
industry must pay more attention than it has 
in the past. 

It was charged by Mr. Hansen that the 
broker in the original lease represented the 
owner of the land and also the building cor- 
poration, and negotiated the lease on the basis 
of an inflated value. 

Judge Stone warmly commended Mr. Hansen 


and Mr. Morgan for their work in this case, 
as a great aid to the Government in its at- 
tempt to maintain a sound financial structure. 
The reorganization was completed, because 


more than 80 percent of the bondholders had 
agreed to it before Mr. Hansen objected to the 
plan, but the confirmation provided that the 
management of the corporation must be subject 
to court approval for some years jn the future. 

The outcome of the fight shows what one 
determined man—with the right on his side— 
can do. 





Lumberman in Memorial Address 


C. B. Cunningham, well known Chicago lum- 
ber broker, was honored by being selected as 
the Legionnaire to deliver the annual memorial 
address May 29 at impressive memorial serv- 
ices on the floor of the Chicago Board of Trade. 
lt was the Board’s seventieth service of this 
kind, and commemorated the war services of its 
8,000 men who have served in the Civil, Spanish 
American, and World Wars. 

Besides making the principal address of the 
day Mr. Cunningham presided, in his capacity 
of chairman of the public relations committee 
of the Board of Trade Post, American Legion, 
and among those on whom he called for brief 
remarks were: Robert P. Boyland, president 
Board of Trade; Edward Hayes, past national 
commander American Legion; Generals Garrity 
and Carlstrom, past national commanders-in- 
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chief of the Spanish-American War Veterans: 
and Thomas Ambrose, Illinois Department 
commander, Grand Army of the Republic 





Paul Bunyan—Méinus His Pants! 


It was promised, or threatened, in a recent 
issue of the AMERICAN LUMBERMAN that there 
would be more written about the appearance of 
Paul Bunyan and his ox Babe, and Sourdough 
Sam, and Johnny Inkslinger and his barrel of 
ink, at the Boy Scout Circus in Chicago May 17 
and 18. Well, the remarkable quartet from the 
tall timber put in their appearance on both 
evenings, all right, and were received with great 
enthusiasm by the huge audiences, but for an 
excellent reason (namely, the arrival of a young 
son) the duly commissioned reporter had a lot 
of other things to do about that time, and 
although he arrived in time to witness the tri. 
umphal entry of Paul and his cohorts, together 
with a cart full of flapjacks the size of manhole 
covers, there was no chance to get a picture, 

The large papier-mache figures had been made 
by the Grotesque Mask Club at Bessemer Park 
however, and so finally an opportunity Was 
found to go out there. By that time everything 
was all right about Paul except somebody had 
torn up his pants to make dustcloths or some- 
thing. But the accompanying illustration shows 





what he and his oversize ax looked like. The 
black-faced gentleman at the right is none other 
than Sourdough Sam; his face had been yellow, 
but a queer quirk of color photography turned 
it black. The boys and girls at the park are 
quite interested in Paul and his exploits, and 
probably will have more to say about him later. 
When they do they will say it with masks— 
an interesting handicraft development under the 
direction of V. K. Brown, chief of recreation ot 
the Chicago Park District, and the instructor at 
Bessemer Park is B. R. McNabb. 

Incidentally, when the Red River Lumber Co. 
learned about the way in which Paul Bunyan 
was being used to promote interest and attend- 
ance at the Boy Scout camps (the reason ior 
their inclusion in the circus) arrangements were 
made to supply copies of the company’s Paul 
Bunyan book, containing a collection of some 
of the tallest yarns about the father of the lum- 
ber industry. Nearly 15,000 request slips were 
taken by interested spectators, so probably the 
mail will be unusually heavy at Westwood, 
Calif., for a while. 





Gets Income-Tax Refund 
Wasuincton, D. C., June 3—Commissioner 
of Internal Revenue Guy T. Helvering has at- 
nounced a refund to the Rust-Owen Lumber 
Co., of Drummond, Wis., amounting 0 
$43,619.18 for over-assessments of income tax 
and interest for the years 1927, 1928 and 1929. 
The awards include: For 1927, $19,015.04; for 

1928, $10,307.94; and for 1929, $14,296.20. 
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rector r 4 os 9 y > ~ - > ‘ =rce siste De 
the Meh “ed W. Logan, 301 N. Rome Ave.:; and 8,951, \ ect, OF. % percent, con is ed 0 e What is the correct ratio of selling cost 
‘ood } weneas ny . ° sa silh ile gon pine. Imports for the corresponding pe- to profit? 
oe N vansville—Klamer-Goebe Frurni- H e i ; rears were 2snHnec- 
Hew Corporation, organized by O. A, Klamer and riods of the Carne preceding ere pees re ye e How do you synchronize your sales and 
moore i W. Goebel, is operating in the plant for- tively 4,401,000, 5,784,000 and 4,142,000 boarc production? 
neriy occupied by the A-1 Buildin Materials ne > Thi » increase in im- & : ‘ : 
Ca, 165i Meth Gee g s feet, he reported. While the increase in im-  § Where should your price corrections 
) MASSACHUSETTS. Waltham—Watch city Ports of West Coast lumber into Argentina is begin? 
taihew fa $100,000 f é wa 9 J if : 1 U e 1 S ‘i 1 | 2 t le $ 
0.; $ ; . Ara R. Derderian, Water- gratitying to the nited States lumber trade, te = 
> : town, } ne "Seagate a ° £ 7 ‘ 3 ° ° ° y > « a 
-_ MI Be AN. a ee, it is also of importance as an indication of Every Lumberman Needs 
: ‘ t1AN Jetroit—Kni -Menar ilding . : ivity i 2yenos Aires y 
an con THT tities Rowoltsfenight- Menard Building renewed construction activity in Buenos Aires [This Book--Order Today! 
nbe anc millwork: °5 ; . i, : > ic > - - ~ 
to Grand work: $25,000. iaiaibieis ineia> oil and other areas of the republic, the report 315 Pages — $3.00, Postpaid 
000. President? le (eee a Urniture Shops; $50.- states. More than half of the recorded im- > ? 
tax es ‘ ident_is Gordon R. Gamble; vice presi- i For Sale by 
- John _— ard J. Gamble; and secretary-treasurer, ports, it is pointed out, were consigned to a Tt 
= jee” a Cialamn Timber Ge: b10 Pes Buenos Aires, with approximately a quarter of American Lumberman Chicago, Illinois 
or ples N mont es & ©e- 


‘ National Bank Building; $50,000. the total receipts arriving at the port of Santa 
NEW JERSEY, Elizabeth—Springfield Building Fe on the Parana River. 
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LUMBER MARKET REVIEW 


Southern Pine Mills Book Large Volume at Advanced 
Prices; Some Buyers Are Hesitant 


Southern pine mills have continued to book a heavy volume 
of business, as they are receiving many orders that would 
ordinarily go to the West Coast, also orders for CCC camp and 
other public projects, while southern retail yard trade is bet- 
ter since crops seem assured in many sections that had been 
threatened by drouth. Buying is almost all for current needs, 
as some distributors hope for lower prices as soon as fir is 
again available, especially as it is to move at lower rail rates; 
and because at many southern mills the costs are being re- 
duced by a lengthening of hours and reduction of wages, and 
output increased—though temporarily it is held down by rains 
and floods. Southern pine manufacturers in a recent meeting, 
however, indicated that 85 percent would maintain reasonable 
labor standards; many mills had received inquiries as to 
whether, with these Code labor rules abandoned, lower prices 
could be expected. 


Northern Carolina pine has been selling actively at ad- 
vanced prices, for many users that depended on West Coast 
fir have turned their orders to the pine mills, and assortments 
at these have been low, with dry stocks scarce. Prices of 
kiln dried boards and dimension are strong, and 6-inch air 
dried roofers have reached a $16 basis. Price advances, coupled 
with the dropping of the Code, are beginning to cause hesi- 
tancy. Demand for box is only fair, but supplies at the fac- 
tories are said to be much depleted. 


The larger Arkansas Soft Pine mills report a strong de- 
mand for uppers and commons, with stocks low and assort- 
ments broken, and quotations firm or advancing. These mills 
have declared their intention to keep output to Code quotas, 
and at any rate their log supply is small because of floods. The 
smaller plants, however, are reported to be starting up or plan- 
ning new operations. Planing mills are reported to have re- 
duced wages and lengthened hours. 


More West Coast Plants Are Tied Up by the Strike; 
Prices in All Markets Advanced 


Telegraphic reports from the West Coast indicate that 
the strike tie-up has become tighter, but that a large pro- 
portion of the workers favor acceptance of a proposed 
settlement, so that there is hope that the mills will resume 
as soon as arrangements are made to protect workers from 
coercion on the part of strikers. Output in the two weeks 
ended June 1, at identical mills, was about one-third recent 
average, and their bookings were double production, with 
shipments about fifty percent above their production. 


Rail orders and shipments have been keeping up much 
better than cargo. Mills able to ship have marked up quo- 
tations, but competitive woods have advanced as much, 
and some buyers are inclined to await settlement of the 
strike, and the putting into effect of rail rate reductions— 
but there is a little uncertainty as to when these will apply, 
hecause of opposition of other producing regions. Shippers 
can of course go ahead with steamer-barge plans to reach 
Mississippi Valley river ports at low transportation costs. 
Some buyers have turned to British Columbia mills, now 
that Code restrictions are removed. 


Atlantic coast supplies are said to equal about three 
weeks’ normal receipts, while no new shipments can arrive 
until at least a month after settlement of the mill strike. 
Fir on the Atlantic coast is bringing a good deal higher 
prices, and some orders are being placed with British 
Columbia mills, the advance in laid-down prices so far 
about covering the import charges. 


Statistics, Page 36 — Market Reports, 


Oriental trade is quiet, and the bulk of the current orde; 
is going to British Columbia mills, but Japan is threatep. 
ing tariff reprisals against Canada, and Canada faces the 
loss of a good part of her United Kingdom market to Rys. 
sia, so must seek other outlets. 


Western Pine Bookings Increase and Prices Advance: 
Order Files Heavy and Stocks Low 


Western pine mills report a large gain in new _ book. 
ings as a result of the strike tie-up on the Coast, for Inlanq 
Empire plants are little affected. Sales of identical mills 
in the week ended May 26 were more than double the 1934 
for the corresponding week. The gain is not entirely the 
result of difficulties in the competing region, for business 
had been showing steady improvement, and unfilled orders 
May 26 were 45 percent larger than last year’s, with mill 
stocks ten percent lower. Prices on a wide range of items 
have been marked up. The middle West and the eastern 
States are the principal sources of orders, which are largely 
for immediate needs, as many distributors are trying to 
defer purchases until lower rail rates become effective. 


Demand for Northern Pine, Hemlock and Eastern Spruce 
Much Heavier Than Last Year's 


Northern pine business has recently been running about 
twenty-five percent above last year’s level, while gross stocks 
at the mills are around twenty percent lower than last year’s, 
There has been a more active farm demand in the Northwest, 
and in the Niagara area a marked gain in the call for industrial 
low grades; the effects of the West Coast tie-up in turning 
orders to other woods being evident in both consuming areas. 
Though production is being increased, many items are still 
scarce, and boards and dimension have advanced 50 cents to $2. 


Sales of northern hemlock have recently been about two and 
a half times as large as last year’s, and about three times 
current output. Order files have been filled out, and mill 
stocks are a little below last year’s. Most of the business is 
coming from retailers, industrial demand being rather quiet. 
The list advanced $1 May 26. 


Demand for eastern spruce has risen to fifty percent above 
last year’s total, partly as a result of the shutting off of inter- 
coastal receipts of fir, and partly because of buying for CCC 
and large construction projects. Mill stocks, especially of dry 
material, are small, and log drives have been delayed. Quota- 
tions are quite firm. 


Hardwood Prices Advance as Southern Output Is 
Restricted by Floods 


Restriction of production in the South by floods is put: 
ting strength in the hardwood market, more especially as 
demand is making some improvement, that for the two 
weeks ended May 25 having exceeded 1934 totals by 51 
percent, while to date this year the sales have exceeded the 
1934 by 16 percent. Building trades interests—including 








millwork plants and retail yards but especially flooring | 


factories, are the most active in the market. The auto 
motive industry is still taking fair amounts, and furniture 
makers continue to buy moderate quantities. 
grades are said to have been completely cleaned up, and 
scarce items have been advanced $3 to $5. Foreign buyers 
who recently added to stocks to get in ahead of an advanct 
in Ocean rates, are making low offers, which are no longef 
acceptable by mills; but the outlook is said to be improved 
because of larger requirements in overseas markets. 


Pages 52-53, 56-57— Prices, Page 64 
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OUT - OF - TOWN 
SALESMAN 
ENTHUSIASTIC 


Mr. T. T. Austin is a star sales- 
man of a Midwest crockery 
manufacturer. He and other 
representatives of his company 
always stop at Hotel McAlpin 











in New York. Here is why: 





> 66 
jp -— I have stopped elsewhere, but I 
always return to your hotel. You ask me why 
and I answer that I like your rooms, your serv- 
ice and the location of the McAlpin . . . not to 
mention the fact that your rates are mighty 
easy on the expense account.” 
*From the private files of the McAlpin 


Mr. Austin is one of many shrewd salesmen who find 
at the McAlpin a maximum of comfort, convenience 


and service at minimum cost. 
JOHN J. WOELFLE, Manager. 


from from from 
$250 $4OC $AS° 
SINGLE DOUBLE TWIN-BEDDED 


FREE: An interesting folder fully describing ALL 
the features of Hotel McAlpin. Please write for it. 


HOTEL McALPIN 


"The Centre of Convenience” 


BROADWAY at 34th ST., NEW YORK CITY 
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WHEN THEY ASK 
YOUR ADVICE ABOUT 





When prospects ask your advice about color, you can now 


be prepared to suggest proved and attractive color schemes. 

The Lowe Brothers Pictorial Color Chart enables you 
to show large, full color illustrations of various types of 
houses and every kind of room—all painted with actual 
paint. It makes it easy for the prospect to select the exact 
colors needed for any job of painting or decorating. 

And we are helping our dealers cash in on the Pictorial 
Color Chart. We are using a Jiberal amount of space in 
national magazines and farm publications to tell people 
about it. We are urging them to see it at the store where 
Lowe Brothers products are sold. 

We are also giving dealers who sell Lowe Brothers prod- 
ucts many other effective helps. New window trims, new 
window streamers, booklets and folders which we mail 
direct to prospects. Newspaper advertisements all ready 
to run. May we send you all the facts about our interesting 
proposition to dealers? The Lowe Brothers Company, 
Dayton, Ohio. 


Lee? Brothers 


PAINTS @ VARNISH ES 
QUALITY UNSURPASSED SINCE 1869 
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E d west side mills have reported the following average f. o. b. mill sales prices on southern pine to the Southern Pine Lumber 
Exchange, New Orleans, La., for sales made in the period May 16-23, but, where prices for this period were not available, prices for the 
month to date have been inserted and distinguished by asterisk: 
West East West East West East West East West East West East 
Side Side Side Side Side Side Side Side Side Side Side Side 
Flooring, Standard Drop Siding, Standard *artition, Standard No. 2 Fencing & CM No. 2 Shortleaf No. 2 Long! 
Lengths Lengths, 1x6” Lengths Standard Lengths Dimension Di , ~ eat 
1x3” rift— ’ % x ” ee eens 15.67 14.26 _enelen 
B& better No. 117 eres 31 oo eR 16.86 16.29]2x4” 2x4” 
cx gq|D&better.. 31.66 20.25/5&better.. 36.58 86.78 12 & 14’.. 19.71 17.58/12 & 14° inte 
Shortleaf 0.5 . 5 18 we 2. 30.29 30.00 No. 2 Shiplap and SS aaticig ta tes 20°65 18.24 18°" a os 64 20. 7 
Longleaf af 57.25 Rough Finish 10-20’ Boards, Std. Leth. | oy¢” oe awa 22.00 21.8 
No — Agc > ‘ oT Xd 
eheesaadl 16.04 45.76 eae B&better— Shortl’t— 12, & 14’.. 16.15 18.03}12 & 14°..*17.79 169 
Longleaf. .... 45.00 B&better., 33.68 31.17/Inch thick— ere 18.00 17.08|16’ ...... 16.40 16.91]16’ ...... wees 1848 
No 54.60 32.00)N° 1----- 33.12 30:90 cae ken 37.33 *37.63 | 1x10 18.22 16.61] 2x8” 2x8” 
kin ; 1” io ccecee SEO 37.76 11219" .. 25.63 19.7849 @ 44° 71.26 1627119 e — ere 
1x3” flat Surfaced Finish, RES 39.84 *37.581) ongl'f— + i ae’. tea oo as 12, & 14°..°19.50 19.9 
- 7 on’ re, ” $49 4e@)°e"ss? =e™_LlUltt~<“‘O— HE OO o¢ ons me -ighed&ke ee 2 Q 
grain— 10-20 1x5&10 ~- 47.65 43.46} Fe 10” ++ #l, 
ae washes 60.08 57.50|1x8”,..... 17.80 | 2x , 2x10” 
B&better.. 35.62 34.92, B&better 1x10 ve eens 19.63)12 & 14°... 15.21 16.08l15 @ 44, 
No 76 32.0 ( —- = bE a 9” 9 ) = , 7 rs zc «& Bee ssoe 2 
No. ’ '47-23:89 - peewee 12.18 40.909 | 2&6/4 thick— 1x12" .... 28.00 26.17)16" ...... 16.65 16.5215¢° ....:: args a 
1} dahon ini 12°67 40161473" ..66. 54.93 53.50 2x12” 2x12” 
1x4” rift— obit wews 13°07 40.73 |0&10" .... 59.75 57.50 No. 1 Shortleaf 12, & 14°.. 18.20 18.22]55 © 44: ; 
Ct aii @&38@  @&£48 #§=—8ee-.)606lUl tt eee ‘ ‘ 4 -to my rn ~ 4 _7 959 Gg 2e ~ e- cere 20.0 
B&better = geael1x10" 2.25 49:15 48.27|12" «+--+. 10.79 67.50 a oe ehten POSS BOOSIE’... oe. *20.00 23.9 
— Loess SOO: BRSTIEE” ses 15.48 42.66| a 2x4” , 
songsleal . . 89 12” ...... 63.96 60.50|Casing, Base Jamb)/i°o « , 9 — 91 90 No. 
. a -6/4 thick ? 10-20’ 3," 14°... set $120 Ne. 1 Longieat Timbers, 20’ & Under, 
Xo l - , . - »/4 thick- = ia Mm sevesca “4. -e — Dimension No. 1 
eshortieal hed $2.0 ex 57 53.82 cbe ’ 2x6” “ 
N g.ccee 33.29 27.60 oe O° Rae + 61 4 oy gn an ad i. 14’ 21.31 9.36 12 & 14’.. 25.60 23.23) Longleaf— 
1x4” flat 113” . 75.41 70.61 |}%4 SP se 90.09 47.61) a -_ 22°74 1:07 _ ene 26.41 25.57 | 3x4 & 4x4” 27.00 24.8: 
x6& .. 50.23 4S.38 116° coe oe. 21.00). an Rx RQ” ete pr 
grain | 1x5&10” 52.64 49.69 2x6 4x6 x! «. 24.38 23.14 
| tte! 6.63 34.96! qe ~~ oe es a 12 & 14’.. 23.87 22.57) 3&4x10” ..*32.00 %33.33 
I Se $4.13 o2.0l 12 & 14’ 92.84 20.12 hi Se 25.41 24.33 | 5x10-10x10"*31.00 30.0( 
2 . 17.35 18.06;Inch thick No. 1 Fencing, 10-20’ |; ¢° _... 23:39 22.271 2x8” B&4x12” 1. 6... 84475 
re enexecap ae “ae on BE ix in aie 12 & 14’.. 25.67 23.00 5x12 
Ceiling, Standard |6” |...... 37.34 37.00|1%47 ----. 31.11 32.75} 9.19” 16". Seon ee Ol 12x12” ..*40.00 942.15 
=n 8” 6... 37.00 36.25|1x6" ...-. 94 92.391 0, ci. seeene**"* ” - 
Lengths lixn&10” -° 40:81 40.20 +t enlace gt 72 2x10” Shortleaf— 
4% xX }yo" 59.75 50.75 oy, sewage ey n> +4 yl 28.50 - oy - Ax A” 99 5 9° 
B&better.. 26.86 26.00)'- “777 °-"'? °'!9| No. 2 Shiplap and |16’ ...... 25.54 22.03) 44° 20... 27.67 *27.50| 4x6 Sone" 33°43 305 
<< o1 og’ 7) ° . 4X o—S5)} Z vA 20.58 
Diesee sive Bee Plaster Lath Boards, 10-20 2x12” eer 30.00 -*+2e1/3&4x10" ..28.62 ei 
oe x4"— 1 %1%%", 4’ ere 31.69 33.60 —— : ied «aces |; 5x10—-10x10"25.00 
R&better 6.50 24.76 No. 1..... 3.49 3.30 |1x5&10” . 35.53 37.32 12 & 14 26 ) ; +4 12 & 14’.. 33.00 35.00 3&4x12” e668 «|... 
No. 1 .. 25.08 23.44 No. 2 .... 2.38 2.56 ]1x12” .... 48.18 49.05 16° ...... Bet Bei RG wea aes 38.00 41.63 5x12—-12x12"31.56 31.0 
' 
rage, Wy yg yg pa ; Following are prevailing quotations f. 0. b.Wausau, Wis., on northern hardwoods: 
18 foot, f. o. b. mill, are: ; No.1 No.2 No.3 No.1 No.2 No3 
Beveled rig -e> sages Brown AsH— FAS SEL Com Com Com Rock EtmM— FAS Com Com Con 
' ' $20.50 $18.50 $16.00 | 4/4 «.---e0e 45.00 38.00 30.00 24.00 18.00 4/4 ........ 65.00 ..... 40.00 21.00 16.00 
et 4 5 0 50 18.00 |) ea 50.00 43.00 33.00 26.00 19.00 ee. Signin ee 70.00 ..... 45.00 23.00 18.0 
( h 9550 92 50 20.50 OS, eee 55.00 48.00 40.00 30.00 19.00 Dee ecadewes 75.00 ..... 50.00 23.00 18.00 
; ‘ ome ce mag res sabe ~ ae sank omswe 60.00 53.00 43.00 32. 00 20.00 |, Serer 80.00 ..... 65.00 28.00 21.00 
Clear Bungalow Siding %4-inch  _ casawonr Oe 90.00 ..... 75.00 40.00 .... 
nch Vee aE eens $35.00 BASS p= 97: F 5 0 
~~" tallied elated acai oi i ae 60.00 50.00 39.00 26.00 18.00 12/4 -------. 100.00 ..... 85.00 45.00 30.0 
1B-inch ....ccceccces ioral . 57.00 / A wc eeeees 63.00 55.00 42.00 28.00 20.00 WEIGHTS PER THOUSAND ON AIR DRIED ST0cK 
aebgh t : : rere 68.00 58.00 42.00 28.00 20.00 2 ak 
Finish, B&better, S2 or 48S, S-1S 8/4 75.00 65.00 50.00 30.00 20.00 —Hard maple, oak, rock elm and birch, 4,000; 
+) . fRBieseeeseces 2. do. ov. ov. . 9 * a of 9 
525 or S45 10/4 90.00 80.00 65.00 43.00 soft maple, 3,600; soft elm_and ash, 3,200; 
or Rough 12/4 || ''''°" 95:00 8500 7000 4800 ..... basswood, 2500. Kitn Driep Stock, 500 pounds 
ot Pe eee ft BPS sicnives 53.00 45.00 32.00 22.00 :..., less 
a vee 42.00 ps : = For DELIVERED PRICES, use the freight and 
UX12" LL eee eee eee Settee eee eee ees 92.00 Key stock, 4/4, No. 1 and _better, $65; or On millwork additions shown in Broughton List; 
09 5 Se $7.00 grade, PAS, $75; No. 1, 4, No. 1 and except, figure maple on birch basis. 
tot le Ts ae thea aneonee* ae 00 DOCEGE, GFP; OF OF Grades, ¥ AS, $86; No. 1, $60. ‘ KILN DRYING CHARGES on all woods except 
( Beaebeaspephoecgcetaaentreeimaityg No.1 No.2 No.3 basswood, which is $1 less: 5/8, 3/4 & 4 
1x228 EE re ee _... $7.00 | Brren— FAS Sel Com Com Com at lee $7; 8/4, $8; 10/4, $12; 12/4, $15; 
/ ro rc - a) , “od. 
Ceiling or Flooring, B&hetter, 1-18 4/4 weseeeee 58.00 45.00 37.00 27.00 16.50 
=" ES Ee, Wt n Hee nr $26.00 | 5/74 ..cccces 63.00 48.00 40.00 30.00 18.00 MILLWORK CHARGES, Add: 
BED Cele oD ee tia Shad aah, sa Ne 8.00 6/4 wccccees 68.00 53.00 45.00 35.00 18.00 3irch, Hard Ma- S28 _ Slor2S 
g/ 79 ro ¢ ee 9 - ke : 9 
Dine eunt en Mouldings 629’, @84 Lengths re 73.00 63.00 55.00 37.00 19.00 pleand Rock Slor2S &R1C &R2C RI1C R2 
GS, gn00 eee 88.00 73.00 70.00 40.00 @ecce Elm 15 2.00 3.25 1.00 995 
, if 97 Q° =~ =e ~ 4ETTL sew eevens . O.e¢ ° 6.60 
Listing under $3... .....eeseeeeee: 67 ibid shee 12830 likes Ot? «eet Baaple... 95 175 $8.00 100 85 
I my a d « ‘ 62 bo eeeeeees oo. “0. o- eee eee Soft E lm and 
= O00 STO wvevsenes 50.00 40.00 28.00 21.00 evese Ash 75 2.00 3.50 1.00 9.95 
oe c ‘ 9 / re 9 96 . . ° Ot . — 
Listing under $6..........0.sssee00% . 67% | Th 52.00 geil cag — anne Basswood ... .25 1.00 2.50 50 | 1.95 
Listing $6 and over..........eee- . 62% | en o om No. +0. If inspection is after kiln drying, add 5 per 
Clear Lattice, 5/16”, 4 to 16’ Sort EtmM— FAS & Sel Com Com cent to the price. 
100 lin. ft. | 4/4 esccesee 40.00 28.00 24.00 18.00 
1%” itpeeeeneeeawe Ee re ee $0.31 BSS werseves 40.00 28.00 24.00 20.00 
1%” . Sa a ee .37 De isenkewe 40.00 28.00 24.00 20.00 
OS eres eee alae etd ace Oo eho tes isan ae 59 BSS overceeees 45.00 33.00 26.00 20.00 
Lh ee ee et eeerseneereeeeeeseeesresesese v4 / 
Spring 55.00 38.00 28.00... RED : 
SBPO -kntesoas 65.00 48.00 33.00 Pao CEDAR SHINGLES 4 
WEST COAST LOGS 4/4 (Narrow) No. 2&Btr.—$30.00. Seattle, Wash., June 1.—Below are listed 
= b = average prices received for red cedar shingles 
Seattle, June 1.—Average prices of logs— ; mre . No.1 No.2 No.3 sold direct to the trade, the average being 
except where strike emergency has boosted | Sort Mapte— FAS Sel Com Com Com obtained from actual sales reported by man! 
them higher: | ree 50.00 45.00 35.00 24.00 16.50 mills, but the strike emergency in many in- 
Fir: No 1, $18; No. 2, $14; No. 3, $10; Re ee eee 55.00 45.00 38.00 25.00 18.00 stances has advanced them as much as 7 
peelers, $22-25 pee 65.00 50.00 43.00 30.00 18.00 cents to $1.25 
Cedsz s y os = . " 2 ~ 4 
mt ok ‘hingle logs, $9-11; lumber logs, BFE «aceasaues 70.06 55.00 48 00 30.00 19 00 Royals: XXXXX: 
Letnctne 2 6 SANs £ ; -_ No.1 No.2 No.3 1-24"°4/2........ $3.30 
. Her ; k No. 2, $9.50; for export, $12.50; Harp Mapite— FAS Sel Com Com Com S96" O/3 0. cece 9.45 ge Se 2.69 
seer * : = ia I } ME ai gn aneata 60.00 45.00 40.00 26.00 14.00 3-24” ........... eee ey ere 2.1 
S ne il elegram to MERICAN ,UMBERMAN i aya 65.00 50. 00 40.00 30.00 17.00 Perfections: 3 16” 5/2 Oe ee eae 1.75 
Portland, Ore., June 3.—Log market quo- 6/4 wccceees 70.00 55.00 45.00 32.00 17.00 ee OT ee 2.90 
tations: ae 75.00 60.00 50.00 32.00 18.00 3-18” 5/2% sa aecalik 2.20 Dimensions: 
Yellow Fir: No. 1, $17; No. 2, $13; No. 3, $9. See 75.00 60.00 50.00 32.00 18.00 3.19” 5yoy%.. °°). 1.75 
Red Fir: $11@12. Be. tceeeowns 90.00 75.00 60.00 35.00 ..... E “ig 1-§”-§/2-16" .... 3 
c os ar: Shingle logs, $11@12; lumber logs, are 90.00 75.00 60.00 35.00 ..... curekas: 2-5"-5/2-16" .... 9.50 
$17-18; « amp run $9@11. OF 7 110.00 95.00 75.00 40.00 ..... es Pee - 2.69 5/91, -18" 9.31 
Std lock: Nos. 2 and 3, $7.50@8. tt: ssvabane 110.00 95.00 75.00 40.00 ..... 2-18" 5/2........ 2.01 1-6"-5/2%- . 
Spruce: No. 1, $20; No. 2, $15; No. 3, $10. SGFG vccovexs 150.00 135.00 105.00 .....  ssoow Soke” BiB cvccsuse 1.52 1-6"-4/2-24” .... 3.58 
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SLAM -TEST 


aoe an outstanding 


Truly» 


feature that 
clinches 


sales 





(ime 
WE ARE CO-OPERATING 


C. W. Kimbrell, of Kimbrell-Ruffer 


Lumber Co., Meridian, Miss., writes: 


“Our sales on roofing both wholesale 
and retail have increased, and we attribute 
this to the quality of the roofing we sell, 
Genasco, in this territory . .. we have not 
missed making a sale where we have had 
the opportunity to show the Slam-Test 
feature against our competitors.” 


“Your ‘Slam-Test’ Shingles are a cinch 
to sell. It would be hard to sell us an- 
other line,” says R. C. Huntington, Sales 
Manager, Barker, Rose & Kimball, Inc., 


Elmira, N.Y. 


This is typical of the enthusiasm of 
dealers all over the country. What’s the 
reason? Genasco Slam-Test Shingles are the 








only shingles waterproofed with Trinidad 
Lake Asphalt Cement. They are reenforced 
with the Slam-Test coating. This coating 
gives unusual resistance to the actinic or 
ultra violet rays of the sun. The result 
is exceptionally long life for the shingles. 


You can know the truth about shingles 
by filling out the coupon below. It will 
bring you our informative booklet, “Prop- 
aganda vs. Facts.” It will bring you de- 
tails of the Genasco First Bancredit Plan 
which makes money available at all-time- 
low interest rates to home owners for re- 
roofing. It will bring you our representa- 
tive who will gladly make the Slam Test 
to show you what punishment Genasco 
Slam-Test Shingles will withstand. 


THE BARBER ASPHALT COMPANY 





Philadelphia 
New York St. Louis Chicago 
Roof security is felt with Trinidad Send hte commen NOW 
The Barber Asphalt Company AL6 
Philadelphia 


Genasco 


SLAM-TEST 
Sealbac Shingles 
Better-But No More Expensive 





Please have your representive call to demonstrate 
the Slam Test, and at the same time send further 
details regarding your shingles and your finance plan. 
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OBITUARY RECORD 








W. J. WAGSTAFF, 77, prominent wholesale 
lumberman of Oshkosh, Wis., died June 1 at 
his home, of a complication of ailments. His 
widow and two sons survive. As a youth 
he worked at H. W. Webster’s sawmill at 
Omro, Wis.,and later managed W. L. Miller's 
sawmill at Winneconne. In 1886 he returned 
to Oshkosh, to work for the old Goulr Man- 
ufacturing Co., and a year later became asso- 
ciated with the John R. Washburn Lumber 
Co., which was in the retail lumber business 
at Hurley. In 1888 the firm changed its 
operations to wholesaling and moved to 
Oshkosh, where it opened an office under the 
style Washburn & Wagstaff. In 1894 Mr. 
Wagstaff purchased the entire interest of 
the company, and as the W. J. Wagstaff 
Wholesale Lumber Co. he developed a sub- 
stantial wholesale lumber trade in the Fox 
River valley. He continued active until illness 
forced his partial retirement in 1932. He 
also had an interest in the Eland Traffic Co., 
Eland, Wis., and owned a sawmill and plan- 
ng mill at Mercer, Wis. He was prominent 
in fraternal and club activities, and in the 
work of lumber associations. 


JUDGE THOMAS J. ASHER, 87, pioneer 
coal and timber producer of southeastern 
Kentucky, died at a Pineville hospital May 
26 after a brief illness; he suffered a frac- 
tured thigh a few days earlier while walk- 
ing near his home. An outstanding figure 


in the development of the timber and coal 
resources of eastern Kentucky, he built the 
first railroad into Harlan County, a fifty- 
mile stretch that later was taken over by 


the Louisville & Nashville. He operated sev- 
eral mills along this line, and several years 
ago he planned the construction of a rail- 
road up Straight Creek, in Bell County, to 
tap the coal and timber resources in that 


area, a project he lived to see completed. 
He was active until he was past 80, and was 
for many years a county judge of sell 
County, in which capacity he developed the 
county road system. He is survived by his 
widow, with whom he recently celebrated his 


sixty-fifth wedding four 


ind a daughter. 


anniversary, 


sons, 


ANDREW A. MICKELSON, 75, who was for 


over forty years in the retail lumber busi- 
ness at Black Earth, Wis., died May 1 at 
his home. He entered the lumber business 
in 1895, when he purchased a yard at Black 
Earth from Paul Lachmund. As partners he 
had, at various times, Christ Thorsen, Frank 
Howery, in 1911 his son Alfred, and in 1919 
another son, the late Carl J. Mickelson. In 
1930 the business was sold to the Doyon 


Lumber Co., but Mr. Mickelson remained as 
| until his death. He was a char- 
ter member of the Wisconsin Retail Lum- 
bermen’s Mutual Insurance Co., and for many 





years was a member of the Wisconsin Re- 
tail Lumbermen’s Association He was also 
active in the civic, political and church life 
of Bla Earth. He is survived by his widow 
on Alfred two daughters, five grandchil- 
dren, and one sister. 

FRANK KENT, for twenty-elght years 


president and general manager of the Sea- 
man-Kent Co., Toronto, Ont., died May 26 
at his home. His widow and two sons sur- 


vive He founded his company at Meaford, 
Ont when a young man, and immediately 
after the World War he moved his head- 
quarters to Toronto, where his company be- 

‘ ne of the largest producers of hard- 
vood fi x in the British Empire. He was 
instrumental 1? the development of the 


block-flooring trade with England. Mr. Kent 


also wi a leader in the development of the 

touri trade, especially in the Muskoka dis- 

trict, and was president of the Ontario Tour- 
Association. 


EDMUND WOOD, 81, for many years head 
of Greene & Wood (Inc.), New fedford., 
Mass., died at his home May 25 after several 
months’ illness. He was a prominent lumber 
dealer of southern New England, and besides 


the New Bedford firm he and his brother 
the late George R. Wood, with others, had 
operated the Wood Lumber Co., at Falmouth, 
Ma Mr. Wood was a leader in the busi- 


ness, civic, patriotic and historical activities 
n and about New Bedford: he was a founder 
treasurer, of the New Bedford 
inity Fund His widow survives. 


ind for vear 


ANDREW JOHNSON, 72, who at one time 


was known as the world’s largest manufac- 
turer and shipper of ship Knees, died May 17 
it hi home near Winlock, Wash. He had 


been in poor health a year, and bedfast the 
last two months, of a heart ailment. He was 
born in Sweden, but had been a Winlock 
resident for fifty years, and the local school 
was named Andrew Johnson School in honor 
of his services to the community. His widow, 
a son and a daughter survive. 


AARON B. ROOT, 80, pioneer logger of 
Cowlitz County, Washington, died May 19 at 
Portland, Ore., his home for nearly thirty 
years. He went from Pennsylvania to the 
West in 1887 and did the first bull logging 
in the Ostrander district, near Kelso, on the 
Cowlitz River. He sold his logging interests 
in 1896 to the Collinses (E. S. Collins, of 
Portland, and his father), and some time 
later he moved to Portland. A sister sur- 
vives. 


EDWARD J. FELLMAN, 68, 
Phenix Manufacturing Co., 


June 3 in his 


president 
Milwaukee, died 
home, of heart trouble. Al- 
though a native of Hanover, Ont., he had 
lived in Milwaukee county forty-two years. 
Mr. Fellman was active in Baptist church 
circles, and was a past president of the State 
Baptist League. He was a trustee of Way- 
land Academy of Beaver Dam. His widow, 
two sons, three brothers and three sisters 
survive. 





HENRY PALMER, 72, lumber and coal 
dealer in Bucks county for over forty years 
and president of the company bearing his 
name, died May 14 at his home in Langhorne, 
Pa. He was vice president of the People’s 
National Bank & Trust Co. of Langhorne, and 
formerly was president of the Middle Atlan- 
tic Lumbermen’s Association. Mr. Palmer 
was a leader in the Boy Scout movement. He 
is survived by a daughter and two sons. 


CHARLES ROY SEYMOUR, 42, logging op- 
erator at Elma, Wash., was fatally wounded 
May 23 while on a Grays Harbor timber 
cruising trip. He served eighteen months in 
the United States Navy during the World 
War, and subsequently had engaged in log- 
ging operations in southwest Washington, 
particularly on Grays Harbor. He is sur- 
vived by his widow and four children, and 
his mother and brother. 





U. OSCAR COULBOURN, SR., 52, 
of Coulbourn Bros., Philadelphia 
lumber firm, died May 20 in his 
Va., home. Mr. Coulbourn’s 
I., Philadelphia, and Rev. 
Coulbourn, Cape Charles, Va., are the re- 
maining members of the company. He is 
survived by his widow, two sons, a daugh- 
ter, a sister and two brothers. 


member 
wholesale 
Waverly, 
brothers, John 
George Edwin 
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ALBERT B. DBATON, 80, for many y 
head of the Deaton Lumber Co. at a 
Ky., died at his home May 26 after a hart, 
illness. He started in business as qa lo me 
floating logs down the mountain streame<: 
means of “splash dams” and selling them y 
mills at Beattyville, Ford, Torrent, ete. late 
he operated his own mills. iit 


J. QUINCY ADAMS, 57, head of the | 
Quincy Adams Co. (Ltd.), Toronto, Ont died 
May 28 at a private hospital in Allandale 
Ont., of complications following a carbuncle 
He had been for six weeks a patient in the 
hospital, of the board of directors of Which 
he was president. He was a 33rd-degro, 
Mason. 2s 

WILLIAM CHARLES SNEATH, 80, for fifty 
years connected with the Buffalo Hardwood 
Lumber Co., Buffalo, N. Y., died May 2} at 
a hospital in Fort Erie, Ont. He was . 
pioneer lumberman in the vicinity of Mid- 
land, Ont. Six daughters and one son gyr. 
vive. 


WILLIAM SAYGERS, 85, for many years 
a sawmill operator at Rushville, Ind., where 
he was well known in the trade, died at his 
home May 24 after four weeks’ illness, Fiye 
sons and cone daughter survive, , 
MYRON C. DOW, 57, secretary-treasurer 
Goshen Veneer Co., Goshen, Ind., died May 
22 in his sleep, presumably of heart disease 
He is survived by his widow, two daughters 
a sister and one grandson. ; 


CHARLES W. OBERLY, 49, owner of the 
Wyatt Lumber & Coal Co., Wyatt, Ind., died 
at a Mishawaka hospital after four monthg 
illness. He is survived by three sons, who 
expect to continue the business, and by two 
daughters. 


JOHN ARMSTRONG, 72, cooperage opera- 
tor at New Harmony, Ind., for many years, 
died at his home May 28 after a short illness 
His widow, three daughters and one brother 
survive. 


T. M. STEPP, 46, proprietor of the T. M 
Stepp Lumber Co., Northcarrollton, Miss. 
died May 23 at a Memphis hospital, where 
he had been a patient several weeks. 








WILLIAM E. DIETZEL, 63, retail lumber- 
man at Dorsey, Ill., was found dead in his 
bed May 15, of heart disease. His widow and 
three children survive. 

CHARLES BAKER, 70, lumberman and real 
estate dealer of Baker's Mills, N. Y., died 
May 28 at his home. He was a former sheriff 
of Warren County. 





News From Lumber Centers 


(Continued from Page 53) 


changing rapidly from day to day. Small- 
mill dry framing and boards of all kinds in 
good shipping condition are very scarce. 
Roofers in all widths have been selling very 
briskly. For 6- and 8-inch roofers, f.o.b. cars 
Georgia Main Line rate, $16 has been quoted, 
and 50 cents more for 10-inch, but mills in 
North Carolina and Georgia have higher 
ideas right now, and are not booking new 
business quite so fast. Thus far demand 
from box manufacturers and others has been 
disappointing, and there has been a deter- 
mined effort made to Keep prices of rough 
box lumber, whether in pine or other woods, 
at their present level or lower. Stocks at 
mills are badly broken, and have not been 
built up to any extent during the past month 
or six weeks, for the demand has been in 
excess of production of the popular items. 
Mills have been pushing production as much 
as finances permitted. 


Memphis, Tenn. 


Southern Hardwoods.—There has 
slightly better demand, and as mill 
are low as a result of wet weather, prices 
of all items have advanced. tains continue 
throughout producing territory, and it is 
impossible to log. Mills that are operating 
are unable to run full time. Stocks are 
gradually being reduced and many items 
are exceptionally hard to find, so prices of 
these have advanced more than $5, while 
the general advance has been in the neigh- 
borhood of $3. Many expect higher prices 
within a short time. 


been a 
stocks 


Domestic demand is good. Furniture man- 
ufacturers are still buying, but not in large 
quantities. 30x and crate manufacturers are 
taking more hardwoods. The automobile in- 
dustry continues in the market. There is 


also a good demand from the retail trade 
and from manufacturers of sash and doors 
Revival of buying on the part of flooring 
manufacturers has been most encouraging 
and flooring oak prices have advanced fron 
$2 to $3. Stocks of flooring oak are hard 
to find. This activity in the flooring market 
has resulted in the cleaning up of slow mov- 
ing low-grade items. 

Export buyers are unwilling to believe that 
prices will remain at present levels or g0 
higher. Mills are refusing to sell at pre- 
vious low prices, although some sizable or- 
ders have been offered. 


Houston, Tex. 


3uilding permits for Houston for the week 
ended June 1 amounted to $240,990, the larger 
part of this being for residential building, al- 
though one warehouse permit was 
amounting to $110,000. All indications point 
to further increase in building, and Houston's 
building permits will, no doubt, be double 
1934. tetail lumbermen are all busy. There 
was a slight hesitancy in buying due to the 
decision of the Supreme Court in connection 
with the National Recovery Act, but inquiries 
appearing would indicate resumption of heavy 
buying. Inquiries are out for seventy-five 
CCC camps for Texas, requiring practically 
eighteen million feet of lumber. 


issued 


Southern Pine—The demand has been very 
strong the past two weeks, with prices ad- 
vancing almost daily. Many items are be- 
coming scarce, particularly lower grades 
which were formerly in surplus. A_ small 
amount of the demand was perhaps due to 
West Coast mills being down, but the larger 
part of it was due entirely to increased con- 
sumption. Very few, if any, of the pine mills 


west of the river escaped the recent floods 
Naturally the output for the past two weeks 
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was materially reduced because of high 
water. 
Hardwoods—The demand continues slow, 


with prices very unsatisfactory. There has 
heen practically no hardwood manufactured 
during the past thirty days, and high water 
has gotten the ground in such condition that 
+ will be at least two weeks more before 
any hardwood mill can operate. 


shingles and Lath—It is practically impos- 
sible to get shingle orders placed, and on the 
few orders the Canadian mills have accepted, 
prices have been advanced from 25 to 40 
cents per square over Code prices. Lath con- 
tinue strong, With stocks reduced to a mini- 


mum. Detroit, Mich. 


The steady pull of construction activities 

—_new, repair, industrial etc.—seems almost 
too good to be true, after five years of almost 
complete stoppage. Industrial employment 
continues stronger up into summer than for 
several years. This is especially true of the 
automobile business. The bringing out of 
fall models, instead of waiting for the turn 
of the year, is expected to almost close the 
gap of summer unemployment. Tension oc- 
asioned by the West Coast strike seems to 
be easier than it was a fortnight ago. Prices 
are firm, however, the opinion seeming to 
prevail that it will be some time before the 
mi ls will get caught up on their orders, 
and then the early fall trade will have be- 
gun. The Supreme Court's NRA ruling does 
not seem to cause any alarm whatsoever. 
Confidence that business is on its way to 
sure recovery and can go on its own, seems 
to be prevalent. 


Birmingham, Ala. 


Pine Nos. 2 and 3 common had 
accumulated, and cutting the price did not 
make sales. But restoration of transit privi- 
leges and the strike on the West Coast with 
transfer of orders to the South, caused a rush 
of buyers, and they found both shed and 
yard stocks much depleted. No. 3 1x6-inch 
and, wider is sold sixty to ninety days ahead, 





Southern 


and most mills are sold ahead on all items. 
No. 2 flooring, siding and shiplap are hard 
to secure. Dimension is being offered, how- 
ever by “peckerwood” mills. Timbers, long 
dimension and special cutting are. slow. 
Flos 1x3- and 4-inch No. 3 is $11; No. 2, 
$20 $32; B&better, $36; 1x3-inch rift, 
No. B&better, $58. Drop siding, 1x6- 





inch No. 3, is $12; No. 2, $21; No. 1, $32; 
B&better, $37. No. 3 common, S4S or CM 1x6- 
and 8-inch is $14; No. 2, $22; No. 1, $35; 
B&better, $43. S4S or shiplap 1x10-inch No. 
3 is $15; No. 2, $23.50; No. 1 and C, $37; 


3&better, $45. For 1% and 1%-inch, add 
$7.50 for B&better; $5 for No. 1, and $2.50 
for No. 2. Air dried dimension, 2x4- and 


§-inch, in No. 2 S4S standard, is priced: No. 
3, $12; No. 2, $17; No. 1, $21. The 2x6-inch 


is $1 less; 2x10-inch, $2 over, and 2x12-inch, 
$5 over 2x4-inch. Long joist, 2x6- and 8-inch, 
by 22- and 24-foot, are $26. 


Hardwood Flooring.—Oak Flooring has de- 
lined $2 to $10 below April 1 lists, the second 
cut within the past month. Demand is poor, 
and stocks in the South are heavy. Hard 
ind soft maple flooring lost $2.50; demand is 
air. 

Shingles and Lath.—Red cedar shingles are 
impossible to secure. Demand has increased, 
and prices have advanced. Lath are in de- 
mand, but stocks are depleted. For No. 1, $6, 
mill, and for No. 2, $3 are offered. 





Sawmill Changes Ownership 
_Mempuis, Tenn., June 4.—W. E. Nickey, 
lormerly with Nickey Bros., has purchased the 
sawmill at Dothan, Ala., from J. W. Wells of 
the J. W. Wells Lumber Co. The mill was 
lormerly owned and operated by C. M. Gooch 
Lumber Co., and was only recently purchased 


by Mr. Wells. Mr. Nickey has organized 
W. E. Nickey & Sons (Inc.) to operate the 


MAPLE FLOORING 


mill, which has daily capacity of 30,000 feet. 





Michigan and Wisconsin flooring mills 
foot the following prices realized  f.o.b. 
ae mill basis, during the week ended 
ne 1: 
re First Second Third 
gx214 $67.56 $57.06 $45.28 
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f How to Figure Costs for Advertising 
F In Classified Department 





icine niin ieemanaa 30 cents a line 




















’ 

' 
Two consecutive issues.......... 55 cents a line | 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 

Seven words ‘of ordinary length make 
one line. 

Count in the signature. Heading 
counts as two lines, 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 

THE GREATEST MARKET PLACE 

In the lumber, woodworking and allied 

industries to advertise in, is the Wanted 

and For Sale department of the 
AMERICAN LUMBERMAN. 

Read the Classified ads. Many oppor- 

tunities are offered for Buyer and 

Seller. Best for selling lumber, shin- 

gles, retail yards, business opportunity, 

timber and timberlands, machinery, 
locomotives, cars, rails and equip- 
ment used in logging operations. You 
can get employees, salesmen, employ- 
ment or anything used in lumber and 
allied industries by advertising in the 

Wanted and For Sale department of 

the American Lumberman. 

Send your advertisement to the 

AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 
Too Late To Classify 
WT Tu P.—SPLP PLP POLL LS LPL OS LS LS OL SL LS DP OS SS I I IA IA I 


LBR. CONSULTANT WHO KNOWS ALL PHASES 


Of retailing lumber can solve your problems and 








make your yard profitable. Charges reasonable. 
Address “L. 73,'’ care American Lumberman. 
i — 
r] 
i : 





Salesmen 


WANTED—SALES REPRESENTATIVES 


Calling on sash and door jobbers to handle attrac- 
tive specialty. Real opportunity for few successful 
men who have time to carry additional line of- 
fering good income. Most have good references 
and be hustlers. Territory East of Chicago. 
Address “L. 60," care American Lumberman. 








WANTED: A SASH AND DOOR SALESMAN 


ver Content Illinois. One who is familiar with Cost 
300K A, 
Address “L. 56,” care American Lumberman, 





LOOK AROUND AND SEE 


If you have some second-hand machinery, logging 
equipment or anything used in the lumber world. 
Want to sell it? Advertise in the classified sec- 
tion of the AMERICAN LUMBERMAN, 431 §&. 
Dearborn St., Chicago, Ill. 
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WANTED 











Employees 


WANTED—A YOUNG LUMBERMAN TO ASSIST 


Sales Manager, some selling experience as well as 
manufacturing experience will be beneficial—loca- 
tion on Pacific Coast. Give full particulars as to 
experience, knowledge of various woods, age, mar- 
ried or single, education, salary and references. 
Address “L. 63,” care American Lumberman. 








WANTED—A YOUNG MAN 


Who is familiar with the lumber business to answer 
the telephone, make out estimates, operate a type- 
writer, take shorthand and such letters necessary 
to write in a Chicago retail yard. References, 
experience, salary wanted. 


Address “L, 64,” care American Lumberman. 





WANTED: ASSISTANT TO MANAGER 


In Southern Wisconsin lumber yard. Splendid op- 
portunity for right man. Must be aggressive, hon- 
est, steady, clean habits, no boozer, Protestant pre- 
ferred. Reference required. Fair salary to start, 
future earning depends entirely on individual. 
Address “L. 71,’ care American Lumberman. 





WANTED EXPERIENCED LUMBERMAN 


Capable taking lumber, millwork and bldg. material 
from plans; drawing house plans, selling and ex- 
perienced in remodeling work. 


Address “‘L. 67,” care American Lumberman. 








EXECUTIVES—IF YOU CAN QUALIFY FOR 


Positions earning $3,600 or more, our personal and 
confidential service quickly locates suitable open- 
ings. NATIONAL EXECUTIVES ASS’N., 123 
Simons Bldg., Nashville, Tenn. 





MILLWORK MAN, THOROUGHLY EXPERIENCED 


To survey, estimate and sell for retail mill. Lum- 
ber experience also desirable. 
BURNET BINFORD LUMBER CO., Indianapolis. 





Employment 
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WANTED—POSITION AS SALESMAN 


For large well rated wholesaler of Fir, Redwood, 
Pine and Cypress, by middle aged man of long 
lumber experience and acquaintance. Now em- 
ployed and living in Washington, D. C. 

Address “L, 32,’ care American Lumberman. 
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LUMBER-PLANING MILLWORK SUP’T 


9 years full charge plant doing high-class mill- 
work. Can estimate; take work from plans, detail- 
bill into mill. 


Address “L. 42,’° care American Lumberman, 


25 YEARS OLD—TWO YEARS COLLEGE 
Raised retailing building materials. Preferably with 
small yard. Address “L. 48,” care American Lum- 
berman. 








WANTED JOB AS BAND SAWYER 


Right or left hand rig hardwood or pine, push feed 
and push nigger. 


Address “L. 50,” care American Lumberman. 





WANTED POSITION 


By first class lumberman experienced in the pur- 
chase and sale of lumber to Yard, Industrial and 
Railroad trade, also its manufacture and grades. 
Twelve years’ experience in Chicago with one con- 
cern. Extended personal acquaintance among 
Southern and Pacific Coast Mills. Also competent 
office man and correspondent. Moderate salary. 
References. Address “L. 51," care American Lum- 
berman, 





EXPERIENCED YARD MANAGER 


Wants position at point with population of two 
thousand or more; 30 years of age, married, six 
children. Experienced and competent draftsman 
Cae , Coenen Can furnish good references and 
yona, 

Address “L. 54,” care American Lumberman. 





MAN CONNECTED WITH RETAIL LUMBER 
And building business for over 25 years, desires 
similar connections preferably with a firm catering 
to Polish trade. 


Address “L. 61," care American Lumberman. 





LOGGING SUPERINTENDENT 


Contract or _ salary position. Experienced in 
large and small operations in all classes of timber 
in the Lake States and later in charge of a pine 
operation in Oregon. I have handled cedar materials 





successfully and now ready for work and hard 
problems. 
Address “L. 68,"" care American Lumberman 
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YOUNG MAN STENOGRAPHER-SECRETARY 
Invoice and file clerk, ten years’ experience, very 
best references, real ability, wants job with good 
concern where hen sty and perseverance mean 
something. Will go anywhere. 

Address “‘L. 66," care American Lumberman. 





POSITION WANTED 


Thoroughly experienced retail manager and sales 


representative. Executive ability, aggressive, good 
education fine refere nces. 
Address “L, 75," care American Lumberman. 





EXPERIENCED YARD MANAGER 


Open for position July ist. 14 years’ experience 
Go anywhere 34 years of age. Married. Good 
Reasons for change. Now employed. Best of Ref. 


Address “L. 76," care American Lumberman. 





YOUNG MAN—MARRIED—AGE 27 


Bookkeeper, general office work, wants position, 
small or medium retail yard. Do anything. Go 
inywhoere 

Address “L. 59" care American Lumberman. 





EXP’D RETAIL LUMBERMAN WANTS CHICAGO 


position, 8 yrs. Chicago yard; bookkeeper, sales- 
man or manager. Address “Lr, 55," care American 
Lumberman. 





Business Opportunities 
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WANTED: TO BUY 
A small wholesale lumber business. 
Address “L. 70," care American Lumberman. 





Lumber and Dimension 
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WANTED—SHIPPING LUMBER 
You can probably use a new Nigger. Steam Feed 
or other Steam Deck Equipment Here is your 
eppert inity to put in some new machinery paying 
wit) lumber. 
HAMMOND MACHINERY RUILDERS, 1603 
Douglas Ave., Kalamazoo, Michigan 





WANTED—DRY 4/4 NO. 1 & NO. 2 COM. BIRCH 
Shorts or Tie Sides. VAN KEULEN & WINCHES- 
TER LUMBER CO., Grand Rapids, Michigan. 





Logs 
WANTED IN CARLOAD LOTS—WALNUT LOGS 


And Stumps suitable for veneer. Pay cash. 
idress “L. 62," care American Lumberman. 











HAVE YOU SOMETHING TO SELL 


Advertise in the Wanted and For Sale de- 
partment when you want to sell something 
in the lumber industry. AMERICAN LUM- 
BERMAN, 431 So. Dearborn St., Chicago, Ill. 


Used Machinery 


WE ARE IN THE MARKET FOR THE FOLLOW- 
ING LISTED SECOND HAND PLANING MILL 
MACHINERY IN FIRST CLASS CONDITION: 
1—S. A. Woods 404-B 6”x15” Planer & Matcher 
with Double Profiler, equipped with 8 Knife Cylin- 
ders and 6 Knife Side Heads. 

S. A. Woods Type 134-M Electric Moulder, 
size 4”x12”, complete with Frequency Changer. For 
440 Volts, 3 Phase, 60 Cycles A. C. Circuit. 

F’ URNISH COMPLETE DESCRIPTION AND 
3 T PRICE ON MACHINES YOU HAVE TO OF- 
t AND STATE WHERE LOCATED. 
Ad ldress “‘L. 57" care American Lumberman. 

















CASH FOR OLD LOG BAND SAWS AND GANGS 


40 per ton, less the freight. 
MINER HOE WOR KS, Meridian, Miss. 





SEVERAL TWO WHEEL YARD CARTS WANTED 
By Suburban Detroit Lumber Yard. Advise how 
many, price, condition and specifications. Address 
“L, 49," care American Lumberman. 








Steel Rails 





WTD. 200 TONS OR ANY PART—RAILS 20—40 LB. 


Must be good condition, state price, condition, loca- 
tion; also Heisler or Shay locomotive. 
Address “‘L. 72,” care American Lumberman. 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shin- 


gles, new or second-hand machinery, engines, 


boilers, electrical machinery, locomotives, cars, 
rails, business opportunity, timber and timber lands, 


or anything used in the lumber industry, you can 


get it at a small cost by advertising in the 
‘“‘Wanted Columns” of the AMERICAN LUMBER- 


MAN. Manhattan Building, Chicago, Il. 





FOR SALE 
Retail Lumber Yards 


OPPORTUNITY FOR A LINE YARD CO. 


(ms 








Small Lumber & Coal yard in North East Illinois 


must be sold at a sacrifice Low operating ex- 
penses, located in section being developed. Only 
yard in wide territory. Owner will continue with 


yard if desired. 
Address “L. 74,” care American Lumberman. 





FOR SALE—OLDEST RETAIL LUMBER YARD 
And allied business in city of 30,000 people in 
Evergreen State. No dust storms. New $5,000,000 
pulp mill now being built—another contemplated. 
Many new families expected to locate. 

Address LANSDOWN, Everett, Washington. 





TO SETTLE ESTATE 


Two lumber yards with all building material; a 
hardware store and coal business and 8 room mod- 


ern house. teasonable. 
Address “L. 58" care American Lumberman. 





FOR LEASE 


Retail building material location in heart of best 
country of Illinois, south central. Buildings ready 
to occupy at long established location, at present 
vacant. No competition. Moderate rental. Local 
manager can also be had reasonable. Privately 


owned. 
Address “L, 46," care American Lumberman. 





FOR RENT OR FOR SALE 


Large lumber shed located in Davenport, Iow: 


City has population of 69,000 and has access to 
wy city population of 160,000 
idress “L. 65," care American Lumberman 





FOR SALE—SMALL LUMBER YARD 


Selling reason—age on6 he ilth Can buy stock 
and rent buildings F< ticulars and pictures 
write STEEL CITY L MB R CO., Mrs. Lillian 
Kniffen, 336 S. Santa re Pueblo, Colo. 





BUYERS AND SELLERS 
AT YOUR SERVICE 


The Want and For Sale department will help you 
to get what you want. 


Have you something to sell? Tell us what you 
want to sell or send your advertisement. We will 


carry the message to the people who are buyers. 


Everybody wants something or would like to sell. 
Send your advertisement to the AMiLRICAN 


LUMBERMAN, 431 So. Dearborn St., Chicago, III. 





Business Opportunities 


a a i 





try ie 


FOR SALE AS A GOING CONCERN 


The extensive lumber business formerly conducted 
by William Copping Limited at Joliette, Quebec, 
comprising buildings, machinery, sawmill, land, 
water power, river rights, etc., stock of cut lum- 
ber, Accounts Receivable, standing timber, ete. 
Fer further information, please refer to the ad 
of The Royal Trust Co., on page 61 or communi- 
cate with their Estates Dept., P. O. Box 2580, 
2. 


Montreal, P. 





DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8. Dearborn St., Chicago, III. 
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Electric Machinery 


NATIONAL MALLE 








Steel Rails 


RELAYING 40 LB. AND 60 LB. RAILS 








Complete. 
Slicers 11’ 
and 
chaser. 


Used Machinery 


7’ CLARK & 9’ PRESCOTT BAND SAW MILLS 
3 Coe Veneer 





yr, Greenlee Gainer, } 
R’'way cut-off Saws and plenty of tools, 
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